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The hot issue now—a coal strike? 
RS * + * 


ome economists aren’t so sure 
a national economic plan that 
satisfactorily will result from | 
Pp new wage pattern. 
+ > + 
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“Texas and New Mexico are the | 
atest to report thefts of the “aim- 

ring” ornament from the hoods | 
io 46 and "47 Buicks for bracelets. 
: + * + 


ers Do lt 


"Dealers can take a pat on the 
k for the sales vohime of all 
ependent retail firms being 16 
cent higher in March than in 

fe same month a year ago. 

‘The auto dealerships showed a 
in of 167 percent, thus offsetting 

sses in most fields. A 12 percent 

lin was the best recorded for 
who were ahead of last year. 
> * + | 


, can’t promise you anything,” 
id the automobile salesman to 
disgruntled customer, who 
mmed the door on the way out. 
Wh did he want?” asked the 
er. 
“Oh, he wanted to know if he 
uldn’t turn in the 1946 model 
ch jhe hasn’t received, for a 1947 


77Chstation Science Monitor. 
rong Person 


) "We stylists get into all sorts of 


tions. Not so long ago a group 
major executives was giving the 
eye to a group of sample 
painted in a wide range of 
plors from which the new season’s 
ors were to be chosen. 


“4 


eloped that one of the vice-presi- 


| 
fk After a few false starts, it de- 
| 
7 

: 


nts was color blind and he al- 
ved that perhaps he shouldn't be 
4 in on this decision after 
”—T. L. Hibbard, director of 
ling for Ford. 


i Week's Highspot 


ene repeat 


| Sparks | 


The Newspaper of the Industr 


Other Assemblers 
See Little Delay 
On UAW Paets 


2-Year Contract Signed 
At Chrysler; Vendors 
Map ‘Pattern’ Fight 


By Mac Gordon 
Staff Writer 


DETROIT. — Automobile 
manufacturers were reason- 
ably assured last week that 
their relations with the UAW- 
CIO would be peaceful for at 
least another year. 

No difficulty was anticipated by 
either management or iabor in ex- 
tending the General Motors-Chrys- 
ler wage pattern to other assem- 
blers and major suppliers. 

How far smaller parts vendors 
would carry their fight against 
the 15-cent formula was still 
problematical. Most of these con- 


| cerns, which claim 15-cent raises 


will force price increases, have 
still to open wage negotiations 
with their UAW locals. 

Auto union officers declined to 
state whether they would follow 
the example of the steel workers 
in wage agreements with small 
manufacturers. Steel workers at 
several fabricating plants have 
agreed to accept pay boosts be- 
low that granted by U. S. Steel. 

Because of the spreading agita- 
tion for lower prices, it was gen- 
erally agreed that the industry 
would attempt to absorb the 15- 
cent raises in their profit poten- 
tials for 1947. 

Announcement of the 1947 Chrys- 
ler contract followed by 48 hours 
the pace-setting agreement  be- 
tween General Motors and th 
UAW. The Chrysler wage settle- 
ment is similar to that reached 
at GM. 

Non-economic sections of the 
Chrysler contract will remain in 
effect until April, 1949, under a 
two-year duration agreement 
which was initiated in the GM 
contract of last year. The wage 
clause at Chrysler may be re- 
opened only once during the life 
of the contract. 

After threatening to hold out 
for a few cents more an hour, the 
UAW finally accepted the wage 
offer which GM’s electrical work- 
ers settled for three weeks ago. 

In addition to a flat raise of 
11% cents an hour, retroactive to 
Apr. 28, the GM and Chrysler 
agreements establish a precedent 
by providing pay for six holidays 
a year. The holiday pay brings 
the total wage “package” to slight- 
ly over 15 cents an hour. 

Ford remains the last member 

(Continued on Page 34, Col. 1) 
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WE Risso 


OFFICIAL ACADEMY OF MODEL AERONAUTICS sanction for 
tional Model Plant contest to be sponsored at Detroit, Aug. 14-16 
(second from right), 
executive director of AMA. At right is Joseph E. Bayne, Plymouth general 


presented to President D. 8. Eddins 


MAY 


the 
by 


sales 


by 


ager. Lowell H. Swenson, executive vice-president, National Acronantic Assn., is 
from left. The meet will be held in conjunction with the Aero Club of Michigan. 
phies In foreground are two of 93 to be awarded contest winners, along with $6 


in cash prizes. 


‘Annual Model 


DETROIT.—Millions of Ameri- 
can youngsters last week were 
guaranteed an opportunity to put 
their aeronautical knowledge and 
mechanical skill at work to good 
advantage in competing for a 
chance to attend the first Interna- 


Wibel Forecasts 
Peak Output Rate 
In Last Quarter 


By Pete Wemhoff 
Editor, Automotive News 

| DETROIT.—There will no notice- 
able relief in auto steel before Sep- 
tember but the last four months of 
1947, barring major strikes, should 
see car produc- 

tion and employ- 

ment topping any 

previous period in 

the industry’s his- 

tory, A. M. Wibel, 

Nash _ vice - presi- 

dent in charge of 

purchasing, de- 

clared last week. 

The current 

shortage and 

i 


of new facilities for increased 
output of sheet and strip steel. 

Besides cold rolled sheet steel, 

which is considered the top critical 
(See OUTLOOK, Page 31, Col. 3) 


Plane Contest 


Sponsored by Plymouth 


tional Model Plane Contest to be 
held here Aug. 13-16. 


announced 
that Plymouth will act as spon- 
sor. 

The meet will be held in con- 
junction with the Aero Club of 
Michigan and with the sanction of 
the Academy of Model Aeronautics. 
Six thousand dollars in cash prizes, 
plus 93 trophies, will await winners 
of 30 separate contests. 

Five hundred model plane build- 
ers, the cream of the United 
States’ and foreign countries’ ex- 
perts, will be invited to attend the 
meet. Selection will be made on a 
merit basis from records estab- 
lished in authorized state and lo- 
cal contests, where such are held, 
and from certified statements of 
model “time aloft” performance. 
There is no entry fee. 

First step toward invitation to 
the contest is for model aircraft 
builders to write directly to: Head- 

ist International Model 

Mich. Entry blanks will be mailed 

to applicants shortly after May 15. 
A thirds 


tary 

tion work during the last war. 
Scheduling of 30 separate events 
(See PLYMOUTH, Page 35. Col. 2) 


‘Work, Not Theory, Is Hope of U.S. *.-Ford 


WASHINGTON. —“Work, and 
not theories of social responsibil- 
ity, is the basis to the success of 
all of us,” Henry Ford II, president 
of Ford Motor Co., declared last 
week in an address before dele- 
gates to the 35th annual meeting 
of the U. S. Chamber of Commerce. 

Ford told the delegates that 
business must accept the respon- 
sibilities of leadership in solving 
the nation’s economic problems, 
“or someone else will.” He fur- 
ther warned that, in his opinion, 
there are no other qualified can- 
didates for the job. 

Ford declared that programs 
which merely drain off the accu- 
mulated savings of earlier and 
more vigorous times without pay- 
ing their way serve only to sap 
our country’s strength. The real 


objective is ‘to keep adding to the 
capital of mankind by increased 
production and distribution,” he 
said. 

The 29-year-old executive said 
that industry has failed to gear 
its human relations developments 
with those in production technol- 
ogy. Because the factory worker 
is a specialist, Ford said, he can 
no longer enjoy the kind of satis- 
faction which a craftsman building 
a complete machine might achieve. 

“Perhaps,” he said, “for every 
dollar we spent in scientific re- 


better products and more effi- 
cient machines, we should have 
spent another dollar in research 
into the problems of people in 
industry.” 

Confidence was voiced by Ford 
in the qualities of leadership of 
American business to find solutions 
to the problems of unemployment 
and social welfare without resort- 
ing to restrictive governmental in- 
terference and subsidies. 

“In a democracy,” Ford pointed 
out, “when people feel that things 
are not going right, they turn to 
government. Government interfer- 
ence is to a considerable extent 
an expression of public dissatis- 
faction.” 

Ford said in answer to the 
question, “What do Americans 


(Continued on Page 31, Col. 1) 
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6 Per Year, 15c Per Copy 
Car Output Sets 
Postwar Record 
For Month, Week 


75,328 Autos Built 


Vv 
cars and 112,183 
cording to Automotive News 


Sol vehielse 


order to achieve su 
will have to roll off U. : 
lines at a rate better than 16,000 
daily. 

Considering that su 
ages are still serious: in’ 


instances, it appears highly un 
(Continued on Page 37; Col. 1) 


New car registrations for 
states in January, plus 48 
February and 20 in March: 
1947 
Pos. 


14— 6,858 
15— 5,699 
16— 5,239 
17— 38,235 
18— 2,712 


12,565—15 


Lincoin 4,621—16 
Willys 4,392—17 
19— 2,695 


Frazer 
20— 1,756 Orosley 83—18 
Total All Cars 
422,831 927,178 
For further details see page 
36, today’s issue. 
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Studebaker Cut Due? ... 


AUTOMOTIVE NEWS, MAY 5, 1947 


Price Developments of the Week 


While auto makers increased 
Pressure on suppliers for price re-| th 
ductions, these were the develop- 
ments last week on the nation’s 2 
price front: 

1 Some parts firms, facing union 
w 


drives for a 15-cent-an-hour 
age boost, 
avoid higher prices if the General 


feared they cannot 
Chrysler’s Sales, 







change prices. 
Price of heavy melting steel 


Net Up Sharply | burgh i, fromstte Drevin 


per ton was $29, while 


Motors pay pattern is forced upon 
em. 






The auto plant wage boost, ac- 
cording to some observers, may 
not raise the per car cost of pur- 
chased materials as much as it will 
raise the per car cost of auto mak- 
ers’ own payrolls. Steel and tires, 
for instance, are not expected to 





signed legislation suspending the 

four-cent-a-pound import duty on 

copper until March 31, 1949. The 

measure is intended to expedite 

building up the nation’s copper 

stockpile, depleted by wartime uses. 
* * * 


U. C. Decontrol Boosts 


Stocks, Prices in Canada 
OTTAWA.—Following the lift- 
ing of price ceilings in Canada, it 
is reported that private sales of 
used cars are still dominating the 
field in various sections of this 
country, though lately more cars 








In First Quarter 


NEW 


mon stock, payable June 13, 1947. 
to — of record May 16, 
1947. 

The directors also decided to call 


a special meeting of stockholders 


to consider amending the com- 
pany’s charter increasing the au- 
thorized common stock with a 
view to doubling the number of 
shares of each stockholder. 

Net earnings for the first quar- 
ter of 1947 were $21,502,407, com- 
pared with a loss of $829,928 in 
the same period of 1946 and with 
net earnings of $9,561,982 in the 
first three months of 1941. 

Sales totaled $317,041,077 in the 
first three months of 1947, com- 
pared with $140,900,357 in the same 
period of 1946 and with $252,768,- 
166 in the first quarter of 1941. 


Labor, Industry 
Seen Moving 
Into Balance 


DETROIT. — Declaring this na- 
tion is moving toward a proper 
balance of power between manage- 
ment and labor, Ted V. Rodgers, 
president of the American Truck- 
ing Assns., Inc., tokd the Detroit 
Rotary Club last week that eco- 
nomic security for the individual 
depends upon the soundness of our 
basic economic system—a system 
under which America has devel- 
oped the highest standard of liv- 
ing in the world. 

“The difficulty today,” Rodgers 
added, “is that too many people 
are seeking ways and means of 
o a day’s pay without put- 
ting in the day’s work, and too 
many of these people fail to un- 
derstand that industry is entitled 
to a profit, must have a profit if 
it is to attract capital and con- 
tinue to grow.” 

Declaring the relationship of 
management and labor has gone 
from one extreme to another, 
Rodgers said “we’ve got to strike 
a proper balance.” 

“Pe , I have no doubt we 
moving in that direction,” he 
said. “There are some encourag- 
ing signs that we are making 
progress. Management has become 
reconciled to conditions which not 
so long ago would have been called 
impossible. Labor is beginning to 
sober somewhat after a long spell 
of intoxication brought about by 
the heady wine of unlimited pow- 
er. Government gives some indi- 
cation of assuming the role of im- 
partial umpire rather than parti- 
San advocate.” 


Wagstaff Touring 
Through South 


DETROIT.—J. B. Wagstaff, vice- 
president in charge of sales for 


ern divisional 
sales manager, 
are attending a 
series of informal 
luncheon meet- 
ings with De- 
Soto - Plymouth 
dealers in eight 
southern cities. 
The tour will end 
May 9. 





a. B. Wageiat The itinerary 
includes Roanoke, Va.; Raleigh, N. 
C.; Columbia, S. C.; Charlotte, N. 


C.; Knoxville, Tenn.; Atlanta, Ga.; 
Jacksonville, Fla, and Birming- 
ham, Ala. ; 


YORK.—Directors of 
Chrysler Corp. at a meeting Thurs- 
day declared a dividend of $1.50 
a share on the outstanding com- 












scrap price 
under OPA. it was pegged at $20. 
4 The Newburyport (Mass.) pla 
of an across-the-board 10 per- 
cent cut in retail prices was receiv- 
ing scattered support throughout 
the nation. Irwin Motors, Inc., 
Claremont, N. H., reduced truck 
prices 10 to 20 percent. 

Meanwhile, it was reported that 
Studebaker Corp. is currently ask- 
ing parts suppliers to reduce their 
prices 10 percent on June 1. “The 
action is regarded as a feeler to see 
if it might be possible to reduce 
car prices,” commented the Wall 

Street Journal. 

In New York, Ernest 8. Meyers, 
formerly special assistant to the 
U. 8S. Attorney General, asserted 
that concerted action by any 
business group to reduce prices 
is “clearly illegal” and subject to 
anti-trust suits under the Sher- 
man and Clayton acts by non- 
cooperating competitors of such 
group, even if the government re- 
fuses to bring suit. 

His statement was given in reply 
to a question at a luncheon of the 
legal problems group of the Amer- 
ican Marketing Assn. 

“Don't let President Truman fool 
you about getting together to re- 
duce prices,” he warned. “It’s clear- 
ly illegal, and an individual com- 
petitor may sue.” 

President Truman 


are being offered by dealers than 
prior to the lifting of these ceil- 
ings. 

More and more used cars are 
said to be now appearing on deal- 
ers’ lots but prices are considered 
to be considerably higher. Buyers 
are said to be more reluctant to 
pay higher prices for older models, 
such as cars from 1930 to 1938. 


‘Anyone Can Sell 
Cars,’ Accused 
Sheriff Retorts 


MILWAUKEE.—Sheriff Hanley, 
alleged to have bought “about 8 
or 9” new cars and to have resold 
them in this and other states, as- 
serted last week “amyone can sell 
cars” and said this would be his 
defense if brought to court. 

For a number of years, Hanley 
claims, Wisconsin has had a law 
forbidding the sale of real estate 
“in quantity” unless the seller has 
a real estate agent’s license. He 
has sold 10 or more pieces of prop- 
erty, Hanley says, since that law 
went into effect, but was never 
stopped from making such sales 
despite his not having a real estate 
license. 

Now, Hanley claims, he can sel! 
all the cars he wants to buy and 
dispose of, with or without a profit, 
and no one can stop him. 

In this, the state authorities do 
not agree. No action will be taken, 
however, until an investigator of 
the state auto license bureau re- 
turns from Illinois and Louisiana. 
The investigator will specially ex- 
amine the charges against the 
sheriff. 























































Grindle Chevrolet Opens 


New $35,000 Building 


Grindle ‘ Chevrolet Co. recently 
opened its new building on'S. Tal- 
lahassee St., Hazlehurst, Ga. 

Erected at a cost of around $35,- 
000 for building and equipment, 
the new Chevrolet plant is said 
to be one of the oldest dealerships 
in south Georgia. 


New Faces for Old... 


one ard 








SERVING AUTOMOBILE owners who are tired of their old cars but cannot get new 


ones, 22-year-old Jerry Stageberg of Minneapolis runs an automobile ‘‘re-styling”’ 
agency. He remodels vehicles, removing all chromium, changing radiator grille designs 
and lowering the top about four inches. This 1941 Buick, owned by Stageberg’s father, 
was given a completely new *‘face’’ in the restyling process. 





NEW OUSTOM SPEEDSTER body designed to fit a stock Ford chassis, designed b 
Frank Kurtis and built by the Comet Co. of Los Angeles, is being dilanal: te @ thelee 
of lacquer finishes and upholstery materials. The structure combines 


y 
percent resulting increased and improved riding qualities. The extensive 
use of drop hammer tooling has served to bring the cost of this custom body within 
reach of many, the company states. It will sell for $3,450 installed. 






A DIFFERENT TYPE of 
It was the dealers’ ‘‘show’’. & 


instead of factory executi 
General Sales Manager L. W. Ward invited the dealers 


problems 

could best be of assistance In the dealers’ 

the head of the table. At his right is E. W. 
managers. 


expressing their own viewpoint on current 
factory 


assistant general sales 


Reg. W to Stay for Some Time, 





‘conference was held by Pontiac recently, 

ves presenting the p 

to give brief presentations, 

» and outlining ways in which the) 
opinion. L. W. Ward is seated af) 

Norman; at his left, A. ©. Ditz, roth | 








Capital Sources Believe 


By William Ullman 
Washington Correspondent 
WASHINGTON. — Regulation W, 
initiated at the beginning of the 
war to control consumer credit, is 
likely to be with us for some time 
to come, according to well-informed 
Washington sources. 
Regulation W is of spécial in- 


terest to the automobile trade, of 
it controls the 
amount of time a car buyer may 
have in which to pay for his pur- 
chase. And right there is one of 


course, because 


the prime. reasons why neither the 
Federal Reserve Board nor Con- 


gress is doing much thus far to 


change the regulation. 

There is by no means unanim- 
ity of opinion among motor car 
dealers about repeal, retention or 
modification of Regulation W. If 
there is a preponderance of senti- 
ment in any one of three direc- 
tions, it likely favors retention 
as is. 

While there has been no official 
statement from NADA concerning 
dealer opinion, as brought out by 
the questionnaires on the subject 
sent to members last month, it is 
believed that there has been no 
overwhelming change in the feel- 
ing general last year— that the 
time for repeal or modification is 
not yet here. 

An NADA spokesman did say, 
however, that there was a tremen- 
dous questionnaire reply coming in, 
that these would be complete with- 
in the present week, that tabula- 
tion was under way and that a 
statement would be forthcoming 
shortly. 

In Washington officialdom, the 
opinion prevails that the Federal 
Reserve Board will act in ac- 
cordance with the tendency of 
the times, so far as earning pow- 
er, spending power and prices 
are concerned, and “will do the 
proper thing at the proper mo-— 


GM Report Puts 
Sloan’s *46 Pay 
At $196,000 


PHILADELPHIA.—Alfred P. 
Sloan, chairman of General Mo- 
tors, earned $196,617 last year, it 
was disclosed here last week when 
the corporation listed the salaries 
of 14 of its executives with the 
Securities and Exchange Commis- 
sion. 

The corporation, which reported 
a total payroll for last year of 
$870,215,992 for 300,634 employes, 
disclosed salaries paid its directors 
and officers in a proxy statement 
filed with the commission. The 
statement is for the corporation’s 
annual meeting, to be held May 27 
at Wilmington, Del. 

Other officers and remunerations 
received included: 

Charles E. Wilson, president, 
$158,000; Albert Bradley, executive 
vice-president, $113,775; Ormund 


E. Hunt, executive . vice-president, | 
$113,700; Maryin E. Coyle, execu- | 


tive vice-president, $113,500; Thom- 
as P. Archer, vice-president, and 
Harlow H. Curtice, vice-president 
and general manager of -Buick, 
each $101,200. 

Charles F. Kettering, vice-presi- 
dent, $100,700; Ronald K. Evans, 
vice-president, $76,050; Louis C. 
Goad, vice-president and general 


and| manager of Fisher Body, $73,100, 


and John J. Schumann jr., presi- 
dent of General Motors Acceptance 
Corp., $71,550. 






















ment,” but that there is no imme-— 
diate probability of change. 

So far as Congress is concerned, 
a bill calling for outright repeal 
of Regulation W has been intro- 
duced in the House, but thus fat 
there has been no action. ; 

While business generally hag 
been pressing hard for abolition of 
Regulation W, a temporary letup 
in this pressure was noted | 
week—-a letup considered expedie 
at this time in view of the wider 
spread drive for a reduction in 
prices of consumer goods. % 

Generally, Regulation W is 
considered objectionable in prin-— 
ciple for the reason it involves 
class discrimination and continu- 
ance of a wartime control in 
peacetime. 

So far as the automobile trade 
is concerned, it is believed that 
the first change to come in Regu: 
lation W will be modification of 
its time terms, and this may come 
from the Federal Reserve Board as 
production speeds up before theré 
is any congressional action. ; 


NADA Checking 
Attitude Toward 
OPA Cases 


WASHINGTON.—NADA report+ 
ed last week that it was checking 
on the attitude of the Department 
of Justice toward pending litiga- 
tion against price-control  viola- 
tions. 

This followed the instructions by 
William E. Remy, deputy adminis- 
trator of reinforcement of OPA, 
to his regional offices that no new 
suits be commenced. 

While it had been the policy of 
OPA not to start new actions, only 
in the last few days were definite 
instructions issued prohibiting such 
suits. 

However, if a regional office does 
have a serious violation, it may 
refer the matter to Washington, 
and suit may be started if specific- 
ally authorized by Remy. 

On April 23, the president au- 
thorized the attorney general to 


proceed after June 1 with litiga-% 


tion on pending price violation 
cases. 

On the same day, by Executive 
Order 9841, President Truman 
transferred to other governmental 
agencies the functions of the Office 
of Temporary Controls. Effective 
May 4, rent control will be trans 
ferred to the housing expeditor;) 
price control over rice to the Dew 
partment of Agriculture; and price 
and subsidy regulations, affecting 
the amount of subsidy payments, 
to RFC. Effective June 1, the ; 
maining powers of CPA and OP 
will be transferred to the Depart= 


ment of Commerce, and on thal 
date, the Office of Temporary Con® 


trols will be liquidated. 


Nash Now Caught Up 


On Bumper Backlog 
DETROIT.—Nash Motors has ~ 
completed shipment of all back- 
ordered bumper bars and guards — 
for those 1946 and 1947 cars 
delivered without them, accord- © 
Lotz, parts and — 


er shortage was the result of a 
protracted supplier strike and 
subsequent inability of the ven- 
dor to meet both current pro- 
duction schedules and the back- © 
log created by the strike. + 
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| Rock, Ark., born Apr. 8, 1898, in 


2 pressure on dealers from 


customers seeking delivery is 
still terrific. The longer the short- 
age situation exists the more ag- 
gravating conditions become. Cus- 
tomers are critical and impatient. 
No matter how fair a dealer may 
be in delivering cars in order, he 
finds it difficult and time consum- 
ing to appease customers who have 
had orders on the books for a 
long time. 

The pressure is so great that 
many dealers would welcome the 
return of oldtime conditions, 
even though it means cutthroat 
competition. Dealers are primar- 
ily salesmen, not diplomats. In 
fact, with many dealers, the 
consummation of a sale is a thrill, 
and they would like to experience 
thrills through selling _rather 
than alloting cars. 

Individual, as well as groups, of 
dealers are attempting to combat 
the wave of antagonism that’ is 
caused by the shortage of new cars. 
The Toledo Automotive Trades 
Assn., for instance, is sponsoring a 
series of 11 ads to be run two 
weeks apart in the two local papers, 

a + * 


Argue in Behalf 
Of Dealer Integrity 


_ first of the program was a 
full page ad and all others will 
occupy half-page space. The deal- 
ers’ committee, in considering the 
campaign, felt it better not to take 
the usual defensive explanatory or 
apologetic position, but to set up 
a positive program that would gain 
public recognition of the role the 
automobile dealers play in their 
community, and thus by indirection 
refute some of the current criti- 
cism. 

The program aims te bring 
about public awareness of the 
automobile dealer’s contribution 
to the economic life of the com- 
munity and to argue in behalf of 
his integrity as a businessman. 
Each ad contains a list of the 

members of the association. The 
first ad was illustrated with a huge 
building representing the combined 
physical equipment of the dealers 
and contained this text: 
“RECOGNIZE THIS 
BUILDING? 

“It’s nine stories high and oc- 
cupies an entire city block. 
Houses one of the most sub- 
stantial business operations in 
Toledo. Represents a total in- 
vestment in plant, equipment 
and inventory of over $6,000,000. 
Employs over 1,065 Toledoans. 

“The reason you don’t recog- 
nize it is that there is no such 
actual building. It’s a composite 
of several dozen buildings. It’s 
a composite picture of your To- 
ledo automobile dealers—the 32 
members who comprise the To- 


Just Among 


Dealers 


__E. L. MaKrmsen (Packard), Cedar 
Rapids, Ia., born Aug. 21, 1882, in 
Dayton, Ky. MaKibben’s introduc- 
tion in the auto- 
motive field was 
as part owner 
and manager of a 
Kissel Kar deal- 
ership in 1915. 
For two and a 
half years pre- 
vious he was 
office manager in 
the assembly and 
test division of 
Packard Motor 
Car Co., Detroit. 

He has served as president of 
the lowa Automotive Dealers Assn., 








E. L. MakKibben 


Bureau, vice-president of the 

Chamber of Commerce and presi- 

ow of the Cedar Rapids Baseball 
ub. 


+ A * 
Raymonp RessaMen (Ford), Little 


(Continued on Page 31, Col. 4) 


ledo’ Automotive Trades Assn. 
If you put them all together in 
one package that’s what you'd 
et. 


“It’s a pretty husky package, 
isn’t it? 

“It begins to give you a new 
concept of what, an important 
factor your automobile dealer is 
in the business and economic 
life of the community. It be- 
gins to give you a sharper com- 
prehension of the stake he has 
in his community. 

“It’s a big stake—a $6,000,000 
stake. The logic of that is sim- 
ply this: When you buy a new 
car from a member of the To- 
ledo Automotive Trades Assn., 
or get service on an old one, you 
know you are dealing with a 
highly responsible business con- 
cern which counts a satisfied 
customer the only true safe- 
guard of its investment. 

“We believe if you know 
more about your automobile 
dealer you will always turn to 
him with confidence. This is 
the first of a series of mes- 
sages designed to that end.” 

TOLEDO AUTOMOTIVE 

TRADES ASSN. 
“Your New Car Dealer Knows 
Best—Go to Him for Service” 


* * * 


Dealer Expenditures 
Are Pointed Out 


HE second advertisement also 

helps to bring fuller apprecia- 
tion of the importance of the dealer 
to all who own, buy or ride in auto- 
mobiles. The text follows: 


“Pay to the 
Order of Toledo, 
$4,654,785. 

“That’s the sizeable amount of 
money fed into the economic 
stream of Toledo in 1946 by the 
automobile dealers of Toledo. 

“The total of expenditures, in 
Toledo, in payroll, rent, supplies, 
services and taxes for the last 
year by the 32 members of the 
Toledo Automotive Trades Assn. 
came to nearly five million dol- 
lars. 

“That’s just another way of 
saying that your automobile 
dealer is a substantial citizen, 
doing business in a substantial 
way, and making a substantial 
contribution to the economic 
welfare of the community. He 
and his associates in the Toledo 
Automotive Trades Assn. have 
a combined investment in Toledo 
of $6,000,000 ... and are spend- 
ing in Toledo millions of dollars 
every year as a result of that 
investment. 

“The point is inescapable; 
when you buy a new car from 
a member of the Toledo Auto- 
motive Trades Assn., or get ser- 
vice on your present one, you 
know you are dealing with a 
highly responsible business con- 
cern which counts a satisfied 
customer the only true safe- 
guard of its investment.” 


On the House .. . 


Best bet is that NADA’s 1948 convention will be staged in Chicago's 
Navy Pier, in conjunction with a service equipment show, instead 
of at Los Angeles, where facilities won’t be available until after 
March 15. . .. NADA will have to watch out for 
a conflict with the first postwar National Auto 
Show, if one’s held next February, as looks likely 


now. . 


Bill Mallon, NADA’s past president, is now an 





| 








honorary director of NADA... . 


had hell enough on earth.” 


Smith-Baker Co. (Ford), for a per- 
mit to construct a $25,000 service 
garage and salesroom in North 
Adams, Mass., has been denied on 
grounds that the proposed building 
violates a section of the zoning 
laws. An appeal is planned. 
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Court Upholds 
Tulsa Dealer 
On Resale Ban 


TULSA, Okla.— George Fuller 
(Chevrolet) recently obtained 
t against a Tulsa couple 

who a car from him 


have bought the 
original price and resold it as a 


They added that Fuller’s dealer- 
ship would give the money to 
any charity which the Durbins 
suggested. 


N. Y. Assn. Bans 
Sabbath 


ester Automobile Dealers Assn. has 
announced adoption of a uniform 
schedule of closing hours for sales- 
rooms operated 
members. 


Sales 


N. Y¥.—The Roch- 


by association 


Under the new schedule, adopted 


at a meeting in the Rochester Club, 
salesrooms will be open until 9 p.m. 
on Monday and Friday; 
p.m. on Tuesday, Wednesday and 
Thursday, until noon Saturday and 
| will remain closed all day Sunday. 


until 6 


“No Collusion’ 
Dealer Runs Ad After 


Car Is Resold 
SALINAS, Calif.—“We do busi- 


ness on the up and up,” declared 


a large newspaper advertisement 
by Voss Motor Co. (Dodge-Plym- 
outh), in answer to the appearance 
on a local used-car lot of a new 
Dodge sedan delivered to a cus- 
tomer by Voss. 


In explanation of the situation, 


Owner Carl L. Voss stated that 
the car had been delivered to the 
customer after many weeks of per- 
sistent requests by the buyer. The 


car was delivered when the cus- 
tomer’s turn came due. 


by the customer to a _ used-car 
dealer at a profit. Voss disavowed 
any knowledge of the buyer’s in- 
tent and pointed out that it is the 
policy of the Voss company to “do 
business on the up and up” and 
that such practices or subterfuge 
are never knowingly permitted by 
the firm in any form or manner. 





Brooklyn and 
Long Island dealers will golf May 13... . Buf- 
falo reports a “syndicate” is contacting new-car 
purchasers in effort to buy the cars. . . 
“There is no such thing as a short campaign 
in public relations,” says NADA. “It has to be 

ceaseless, or it isn’t public relations.” Which re- 

calls the story of an auto dealer who died and 
went to heaven seeking entrance. Informed by 

St. Peter that there was no room for him, the dealer insisted and 

pleaded that he was an auto dealer while on earth. “O, that’s differ- 

ent,” said St. Peter. “Come right in, I'll make room for you. You've 


Immediately, the car was resold 


Building Permit Denied 


An application filed by Axsel and 
ice M. Jensen, proprietors of 


Wemhoff 


—Prre WEMHOFF. 





1947 


A Gen Pele ies 
Debunks ‘Scandal’ 


Ts other day the Keystone Club 
which it said approached a nati scandal in the sale 
of new cars at unreasonable prices. By ped nines 
to the Automobile Manufacturers Assn., the club in 
that new-car dealers were responsible. 

A similar attack recently was made by Kate Smith on a 


national radio hookup. 

Yet a thoughtful examination of the situation reveals 
that far from a national scandal, the distribution 
of new cars by ers has been a public service that has 
saved the public more than a billion dollars. 

It can be seen that this is a conservative estimate by ex- 
amining the . Last year the dealers sold 1,815,196 new 
cars to the public. Putting a conservative og of $1,200 on 
the cars, the price to the public was $2,178,235,200. Yet on 
the open et the public paid $500 to $1,000 on top of 
new-car dealer prices to individuals and used-car dealers on 
resales of new cars. 



























a situation 


AGAIN, to be conservative, say that the average premium 


on the open market was $600. It is a nt then that if the 
cars had been sold at the going "tog instead of through 
new-car dealers, the public would have been forced to pay a 


billion dollars more. 

We aren’t saying that every dealer avoided the tempta- 
tion to gouge. But we have reason to believe that more 
than 95 percent of them did. Most of the dealers are 
businessmen who know that they must live for tomorrow 
as well as today. 

In reviewing dealer public relations, it seems that there is 
no way to avoid such broad and thoughtless attacks as those 
mentioned above. Most people aren’t discriminating. It is 
human to tar all dealers with the same brush. 


AND NADA has done a good job insofar as it was pos- 
sible to point out that the public shouldn’t blame the new- 
car dealer when a new car appears on a used-car dealer’s 
lot with a high price tag. Nor, for that matter, should the 


public blame the legitimate used-car dealer, for he buys his 

supply of cars from the public and pays the public’s price. 
But while attacks cannot be av and it sometimes 
seems like a ho battle, every dealer should continue 


and intensify efforts to protect his own name. NADA can 

help on a national basis, but it can’t do the whole job. 

Have you pointed out to your customers that you were 
one of the 46,000 dealers of the country who last year sold 
1,815,196 cars to the public at a savings of a billion dollars 
below the going price on the open market? 


knows in his 


When he thinks of it, each of your pros 
him a new car at. 


heart that while his neighbor wouldn’t 
the list price, you are doing it every day. _ 
Else why are so many prospects hounding you for new 
cars? If they really believed new-car dealers were cheating, 
the prospects would be buying them on the blic market, 
where plenty are available at the price the thoughtless de- 


tractors say you are charging. 
Have you reminded your customers of that? 


Utah Assn. Offers Advice 
On Parts Discounts 


sories. The attorney disagrees with 
this contention. 

When asked if sellers have the 
right to accept cards prepared by 
another organization identifying a 
purchaser to be within the class 
known as a “purchaser for resale,” 
the attorney said the card could 
be accepted only on the theory that 
the purchaser is what 


SALT LAKE CITY.—Procedure | 
to follow in arriving at an ap- 
proved method for granting dis- 
counts on parts and accessories 
was offered here last week by the 
Utah Automobile Dealers Assn. 

In a newsletter to its members, 
the association gave its attorney’s 
opinion on arriving at fair and 


he repre- 

oo judgment in discount seats to, be by virtue of holding 
. the card. It been arbitrarily 
Determination of discount eli- | gotermined among sellers that he 


is entitled to discount. 


mally would be broken into two “ only basis which 
classes: Those who purchase for veer ann niente ee 
resale and those who purchase attorney ruled, “is that it is a 
in large quantities. factor in helping you to deter- 

In the latter case, it was pointed| mine that the individual repre- 
out, discrimination between like| senting the same is what the 
purchasers for equal quantity of| card him to be; viz, a 
purchases in discount is not per-| ‘purchaser for resale’. 


“You have no right, however; to 
arbitrarily set forth classifications 
as to who is entitled to discounts 
and who is not. A person entitled 
to discount is entitled to such by 
virtue of whether he is a pur- 


missible. This means, the attorney 
said, that you may not give one 
buyer a discount on a quantity 
basis—for illustration, $10,000 worth 
of parts—and deny discount to an- 
other purchaser of like amount. 
This may affect what is commonly 
known as “fleet owner discounts,” 
but the discount ‘must be based 
on the quantity at the time of pur- 
chase, the attorney said. 

It has been commonly held the 
practice, the attorney pointed out, 
that because a company is the 
owner of 100 trucks, it is entitled 
to a discount on parts and acces- 
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ONCE IN A WHILE (perhaps 
not often enough) readers of this 
column get the benefit of some- 
thing I have read which I consider 
especially worth repeating. The fol- 

lowing from “Hu- 





THE LION 


THE END man Events,” a 
OF THE weekly analysis of and We t AMBb 
2606 W. 8th St BEGINNING the American citi- v 





‘National 4 zen, published in 
Washington, I think you will agree 
hits the jackpot for clear thinking: 

“The New Deal is dead but the 
evil that it did lives on. Because 
it is now without a leader, a party 
or even a symbol, we tend to forget 
|how deep were the changes it 
| made, and how much effort will be 
|needed to repair the damage 
| wrought. 

“Political changes in this country 
| after 1933 are usually pictured as 

a growth in the power of the ex- 


NO MATTER WHOIS, 
LABELLED WHO, ITS 
A GRAND IDEA 
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was the work of appointed officials. 
Most citizens were outside what 
HUMAN EVENTS has well de- 
scribed as our own Iron Curtain. 
“Neither the death of Mr. Roose- 
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er OF DRIVING 
















Entered as second-class matter Post Office, Detroit, under Act of March 3, 1879 velt, nor the Republican Congres- A CAR HAVE RISEN 
Member of Audit Bureau of Circulation and the Associated Business Papers sional victory, has ended this coun- cag IF cre ate 

terrevolution against the funda- SINCE 

AUTOMOTIV E WE STAND FOR: mental principles of the Republic. (939) AND 5% iF 

11. Fair and equitable contracts between manufac-| But the Congress can at least Robes hee 

bring the crisis into the light. The 
final decision can then be made Le ES 
by alerted voters, rather than by the noth: : 






officials who stand to gain from 





further surreptitious growth of 
their power. 
} . ‘ T DD 
“AMERICANS are disheartened wy ° DRIVING LESSONS a peor? A 


TO HIGH SCHOOL COURSE : Bae 
because our efforts to make a > ‘ 
“people’s peace” have been met 
with doubt and cynicism. The rea- 
son is that we do not know what 
we mean when we talk of a “peo- 
ple’s peace” and are even uncer- 
tain as to whether we want free 
enterprise or an officially planned 
economy at home. Everyone out- 
side the United States recognizes 
the split that runs through our 
contemporary political thinking. 


. 


—Letterbox 


‘To Be Specific. ... 


This is an open forum for the discussion of any subject of interest to our aa. 
readers, and your letters are welcomed. No attention is given to i 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. ; Si 





Now Is the Tim 


e to Speak! 
FoR YEARS dealers have sa writing to AUTOMOTIVE 
News discussing the need for legislation to balance the 





scales between labor and industry. They have 


= inted out 
that the monopolistic power gained by unions ugh the 
































Wagner act and Administration edicts have jeopardized the | And as we solemnly attempt to de-| Lewis Errors tured cars that followed designf - 
whole country. - the future of other nations,! 1 have just finished glancing at | °OMVention. and 
of which we know little or noth-/ the new book, “Motor Memories,”| On page 39 Lewis touches upo te : 
Now the House has passed and sent to the Senate the|ing it would seem reasonable to by Hugene W. Lewis, and 1 should |the Barnum & Bailey showing off isn’ 
Hartley. bill which, we believe, will do much to free the | devote at least a portion of our in-| jike to point out some errors. Auto- | “One of the first cars.” As a matte iS : 
country from the ezar-like power wielded by union men, who | telligence to our own future. mobile history has been my hobby |°f fact, the car exhibited was they Y 
American political institutions no for many years, and I have read | Very first known successful gaso-§ way 


have put personal power ahead of the welfare of the public. 

Now is the time for dealers to speak. 

We urge dealers to study the provisions of the Hartley 
bill. Then, if they believe that its provisions will be beneficial 
to the country, they should do everything possible to work 
for the passage of that bill. 

They should discuss it with their friends and customers. 

They should take their opinions directly to both their 


line automobile in the United 
States—the first Duryea. 
On page 50 Lewis lists the auto-} 
mobiles built today. He include 
the Bantam and Graham-Paige,) 
both of which are no longer man 
factured. Ransom Olds’ first na 
is misspelled; in many cases, th 
names of many automobile com- 
panies are listed incorrectly; many, 


longer rest, as formerly, upon hard 
rock. The ground beneath them has 
been mined. We cannot have peace 
at home or peace in the world un- 
til our own foundations have been 
reestablished. 

“All over the world, governments 
have enlarged their economic pow- 
ers since 1918. But this has hap- 
pened as a sequel to another, less 


a good many books on the subject. 

It is quite obvious Lewis dictated 
his story, failed to reread it and 
showed it to no one acquainted 
with established automobile his- 
torical facts before it was pub- 
lished. A few hours would have 
eliminated perhaps 90 percent of 
the glaring errors—and would have 
created a very fine book. 


(rie, 












obvious, revolution under way in 
the political field. Two cataclysms 
have joined to make the tidal wave 
of change in our time. 

“The economic innovation was to 
develop the role of government as 
an agent of production. Under 
many different forms, governments 
have taken over the direction of 
capital and markets. The new eco- 
nomic role of the state as enter- 
priser can be traced back to the 
“national workshops” of 1848 in 
France. The lavish promises made 
for those ateliers nationaux are 
still repeated. Their lugubrious fail- 
ure is forgotten. 


* *” * 
“STATE SOCIALISM, however 


senators and their representatives. 

They should let the President know how they feel. 

This is a democracy. The dealers have a vital stake in the 
economy of the country. Their opinions are valuable. 


So speak now. 





Day of Decision 

IM the maneuvering we have seen behind the scenes, 

it is apparent that, when the chips are down, auto dealers 

wat move from one of the easiest sales periods they have 

into one of the toughest. 

oe | it has been repeated frequently, is all-important 

in a battle, whether you are using bombs or sales ideas. The 
salés battle may not start for a year or two, or it may come 










names are misspelled and som 
pioneers are misassociated wi 
events of the day—and if ever @ 
man knew how to mix up dates} 
Lewis has done it. 













To be specific, here are some of 
the errors. On page 134 he makes 
this unbelievable mistake in dis- 
cussing the Hudson Motor Car Co.: 
“A. E. Barit was associated with 
Bezner in the purchasing division 
at the start of the company, and 
later became president, an office he 
held until recently.” (I believe you 
will find Barit is still president of 
Hudson.) 

On page 19 Lewis says the first 
automobile show was held in Madi- 
son Square Garden in 1890. In was 
in 1900. On page 18 he said Henry 
Ford brought out his Ford in 1902, 
(The company was formed in 1903 
and the first Ford was introduced 


this book is that, like so 
in years to come by students an 
because Lewis actually knew ané 


therefore, his statements are bo 
to be held as beyond reproof. 

I think it would be-a worthwh 
service to the industry and it 
great history if you would call at-f 
tention to these errors. — Nam#s i 









The prime objection I have tof) 


many F 


others of its kind, it will be used)” 





worked with the early glencerill ma: 


historians as “gospel.” This is a, 





sooner. But the outcome is being decided right now. begun, soon shifts to an oligarchy | pefore 1902.) On the same page he | WTHHELD. in th 
Sales organizations are being streamlined. The strategy is | in which a small elite assumes con- says the Buick was introduced in 
being. worked out. Key men are being shifted. Weak spots | ‘ro! of the productive jite of the! Flint in 1902—and yet, on page 55, Comin Events} a ne 
are being bolstered. The battle leaders have their orders. influence on its higher strategy | he said it was 1904. 
After the first shot is fired, it will be a little late to make| than have small stockholders of a| On pages 30-31 he discusses the mant 
tions. The dealer who has kept in fighting trim won't big corporation. The voters can-| Duryea brothers. He said both re-/| May ¢-10—Chieage (t aeons Hotel). Ani” eed 
‘ , “ 1 ti a tion of Soci F 
have to oe erry. Those who have taken it too easy will run ae ee pot Ag fused to — a eee ce ef tas Fasten nae ing | 
takes are made. eee ae _ co ‘ tak: uctea, sume an hive onde eo ti cranl 
ow i cent your territory? Have you looked it over re-| “The political revolution of our Actually, sity: Gaawine. Deaben eg May cicememaan 4 < im (Carte 
om. Is “gee organization running smoothly? Could you | time depends on the technique “ fused to do so, having a fondness| Heel). Annual convention, North ¢ q ity: it 


organizing voters into masses. 

was first perfected by Louis Na- 

poleon Bonaparte of France, whose 
(Continued on Page 34, Col. 3) 


it 
little time spent now in considering your place in the 
henah pletase 6b of tomorrow, will do a world of good. 








Stevens-Duryea, which manufac- 


for his “Buggyat.” Frank, however, 


May 12-15—Denver (Hotel 
left his brother to help form the| Ansual Saf 


Cosmopolitan). 
ety, Operations and Equip: 
ment Spring meeting, i 
ing Assns. 
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i Howdy, folks, I’m Ford Cast Crankshaft. A pretty unique char- 


a 


WHY IT PAYS TO USE 
GENUINE FORD PARTS 


bel a 


acter, too—only cast crankshaft in the industry. Is that good? 


I'll say. You see— 





Just about anybody can make a 
forged crankshaft, but it takes 
more time, there’s more waste, 
and the forged shaft, lots of timés, 
isn’t evenly hard and tough all the 
way through, like I am. 





Ford Engineers spent more: than 
two years in extensive research 
and testing. This work wound up 
in the development of new material, 
a new design and a new method of 
manufacturing (involving a new cast- 
ing process) that makes me their best 
crankshaft. This gives you more qual- 
ity in a crankshaft ‘for less money. 





MO TF @O R 





Result of ‘all this pioricering is 
that I’m just about twice as 
resistant to fatigue as the forged 
crankshaft I replaced, and have three 
times the wearing qualities. Like 
other Ford Parts, I’m a quality prod- 


4 


uct that serves you better. 





Want some proof of what I just 
claimed? Well, so do Ford engi- 
neers. So they give me a 40,000 
Ib.-in. torque test after I’m finished 


c oO M P A NW Y 







up and smoothed down. That’s a 
40,000 pound twist both ways... 10 | 
times the calculated maximum service - 
stress I’ll ever have to stand! 


Finally, after I’ve had my toler-' 

‘ances checked, they balance me . 

statically and dynamically on 
special machines, to be sure I'll run’ 
true to form . .. smoothly and quietly. 


That's my story ... the story of 
another Genuine Ford Part that’s at 
your service any time you need me. 
Chances are you never will, for a 
Ford Cast Crankshaft has more lives 


than a cat. But, if you ever do... 
be sure to use me—a Genuine Ford 
Part that’s made right, to fit right 
and work longer. 
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He's like the car dealer trying to sell tires without an organized plan. He works hard enough 
but his progress is slow. a 

Such a dealer needs the help he can get with the Goodyear Proved Profit Plan for Car 
Dealers. This tested plan charts a straight course to a greater volume of tire sales and service 
... and assured profit. Experienced Goodyear merchandising men help the dealer plan every 
phase of his tire business. They offer aid in hiring and training personnel, in advertising and 
display, in sales methods, 


A big advantage of the Proved Profit Plan for Car Dealers is the wide acceptance of 
Goodyear Tires . . . and the demand for LifeGuard Safety Tubes. These exclusive Goodyear 
Tubes make a blowout harmiess . . . make the dealer an added profit in add-on sales. 


The Goodyear sign identifies the dealer with the leader, for it's true today—as it has 
been for 32 straight years—‘‘More people ride on Goodyear Tires than on any other kind.” 
Investigate the Goodyear Proved Profit Plan now. Address the Goodyear District Office o: 
Goodyear, Car Dealer Department, Akron 16, Ohio. 


GOODSYEAR 


THE GREATEST NAME IN RUBBER 


-1F YOU ARE NOT NOW SELLING TIRES 


you have a ready-made opportunity in the Goodyear line. 

You already have the building, the facilities, the personnel, aad the 
prospects to sell tires. A tire department will help attract 

new customers, hold old ones. If will heip create business for other 
departments ... and give you an added source of profit. . 
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ALUMINUM hub caps can save you 
Datreit address: 1010 Fisher Buliding 


| REYNOLDS METALS COMPANY, 2539 5S. 9th St., Louisville 1, Ky. 


ALUMINUM weighs only one third as much as steel 


i it 
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3 [Hey DIFFER 
ABOUT TRIPS... 


ra) 
4 tale 
no E 
i Ti 


but they agree 


about Restfoam — 


And your customers will agree about 
Restfoam, too. 


That’s because this new foam rubber 
cushioning assures extra riding comfort. 


You see, Restfoam is “‘comfortized’’ by 
| an exclusive Hewitt process. As a result; 
CUSHIONING IN THEIR CARS BECAUSE IT’S: resilient support that makes driving less 
Extra Comfortable . » . yields to every contour of any tiring ae riding more enjoyable. 
person’s body, yet offers firm natural support. if h 
So if t ll cushioned with 
Keeps Its Shape .... aways returns to its original Z ae cr sols 
shape; nothing to pack or mat down. Hewitt Restfoam, be sure to tell your 
customers about it. They’ll want the extra 


Cool .. . 8elf-ventilated by millions of tiny interlaced air cells. iy’ 5 ‘ 
riding comfort that Restfoam provides. 


Sanitary .. . Clean, washable, dustproof. 
For the convenience of car manufacturers, George P. Hooper, 


Long Lasting . + far outlasts any ordinary the Hewitt Representative to the automotive industry, is located 
cushioning material. } at 919 Fisher Bidg., Detroit 2, Michigan. Phone MAdison 4740. 


_ WHEREVER YOU'SIT.... 
. WHEREVER YOU SLEEP... 


= 
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| Death Wins Traffic Lottery 


46 Toll Highest for Any Peacetime Year; 
__ Drivers at Fault in 67% of Cases 














Nee Renecky aos Pants accidents ast year| “Compared with 1941,” the book 
ers Assn. He succeeds Ben F. Long, than in any year since before the |let states, “the 1946 
also of Louisville, — : 


a 
i 
ih 


| 


injured—are 
a booklet entitled “You Bet Your |°f human carelessness.” 
”" 13th in an annual series of Other highlights. from “You 2 
t safety publications issued | Your Life” are: 


“| 
} 
i 
‘ 



























a seventh term. Two out of every three automo- 
New district directors are: ae et bile accidents in the United Stat 
Charles B. Wilson, Paducah; Harry participa-| _1n & foreword to the booklet, /i.s¢ year involved mistakes by 
Holder sr, Owensboro; Ben F. is _slowty| Jesse W. Randall, president of | arivers, 4 
Long, Louisville; James F. Con- Shortly after | Travelers, describes the 1946 auto- Exceeding the speed limit was _ 
way, Bardstown; J. Cliff Ware,| 3.'n. Davts,|mobile accident summary 85| responsible for 42 percent of the | 

; Dixie er B. J. commander of the | “America’s traffic lottery.” fatalities. In no other year ’ 
Tiatene, Prentonbena; Bae right, Nelson y.| “To save minutes,” he says, | the record has been kept 
Richey, Paul Dex- for Lineoin-| “motorists and pedestrians take loomed so large as 
Directors-at- are: J. Robert i risk Nearly one-third of -1946 
, Madisonville; J. A. Dishman; ia tie te ‘designed | Begause they don’t expect to lose bile accident fatalities were 
oO. ‘ort; Howard! Prov snake-bite to utilise scientific. methods of they do lose. Remember | destrians. 
Pearce, Shelbyville, and C. M. Wil-| treatment for oil field, construc- snake bite by self-ap- when you gamble in traffic, you More than 70 percent of all ac- 
tion and utility workers, lumber-| eq method for removing the| "t Your life.” cidents occurred on dry streets and | 
ainsi aeianinnrostee men, section gangs and all outdoor! yenom of snake bite. Write Mine i” pgp tiered ayy ner ey ni 
an Dealers Tell Me," by John O. Munn. is | working parties is the new Mine|Safety Appliance Co, Thomas and|ords from the 48 states, contains percent more persons were 
ers’ opinions. Safety Appliance Co.'s snake bite! Meade Sts., Pittsburgh. tables comparing accident figures ities th ot intereauiings 
Less than 10 percent of 
ONLY ONE CHW BE FIRET fatal accidents wens teand, 
2 fatal were found 
eheseeeee eeoeeresew tens mechanically defective. 
urred setae tw ‘bt 
° ™ c 
You can read no truer words than these: The Times-Star _ d a 
of a day’s total traffic was 


leads in Cincinnati in Department Store Advertising. In 
1946 the Times-Star was first in. 28 classifications, more 
firsts than all the other Cincinnati newspapers combined. 









Paper A led in 12, with 7 for Paper B, and 3 for Paper C. Re vast a, 
Read the Total Department Store statistics below. They'll LA caused by more or lens export. 
help you form an important decision about newspapers - at least one year of driving ex- 


More than 90 percent of all auto- ~ 
mobile accidents in 1946 involved } 
cars with no apparent mechanic: 
defects. ; 

In 1946, 914 Americans were} © 
killed and 23,400 injured by auto-| * 
mobiles with defective brakes. a 


Ford of Canada| | 
Begins Output 
Of °47 Models 


WINDSOR, Ont.—Assembly lines 
\|of Ford Motor Co. of Canada, Ltd. 
are now producing 1947 models of 
the Ford deluxe and super deluxe 
passenger car lines incorpo 
new styling and functional changes, 
it was disclosed last week. ‘ 
The predominant effect is said 
to be one of ionger, lower ap- 
pearance with both lin powe 
by a 97-hp. V-8 engine into whi 
improvements have been built, 
cluding accelerated airflow f 
crankcase ventilation. The t 
given improved positioning for] 
greater fuel economy, while safe,” 
smooth operation is assured by the] 
installation of a large size clutch, 4} 
it was said. 7 
In addition, the company an-7 
nounces six new. exterior color] 
shades for the super deluxe, of) 
which five are available on the de-~ 
luxe line. ¥ 
Exterior appearance changes in- 
clude new hood mouldings; new] 
hood medallion mounted above the {| € & 
grille; a grille of stainless steel 
bars; heavier, streamlined grille” 
guards and front parking lights” 
which have been relocated in posi- 
tions directly below the headlamps | 
for improved definition of the car’s ” 
width in uncertain light. " 
ne 5, Allied Products Markets 
eee he Ye Liquid Rust Remover 
1 Be A war production development, 
hailed by its producers as a new 
miracle chemical is the liquid rust 
remover produced by Allied Prod- 
ucts Co., 1183 W. Newport St., Chi- } 
cago, and marketed under the | 


in the Greater Cincinnati market. 















it is so penetrating it reaches pin- } 
point spots, pits, crevices, cracks | 
MEMBER OF THE AMERICAN CHICAGO 1, NLLINOIS NEW YORK 17, Wi. Y. WEST COAST REPRESENTATIVE MULBERT TAFT, or corners and that it can be ap- 
333 North Michigan Ave. 60 East 42nd Street John E. Lutz, Chicago 11 President and Editor-in-Chiet plied in a minimum of time wi 
NEWSPAPER ADVERTISING NETWORK Fred D. Burns, Mer. Albert M. Porker, ‘Mgr. 435 North Michigan Ave. & paint brush or cotton swab. . 
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PONTIAC ALONE OFFERS THIS COMBINATION OF FEATURES 


its owners than a Pontiac. 
for ALL-AROUND VALUE 











Year after year, Pontiac 
OUSTINCTIVE APPRAR ANCE Bxclusi . 
; new front end design and graceful new ornaments *Bhadced by i og 
LA COMPoRT—Big, roomy Body by Fisher othing 
Ride « Moderna + 
Fisher No-Deat Vendilaion tat, shock Proof : comfort or ia 


UNMATCHED DEPanDABNITY —: 
Cinder cugine Pal Presoare Metered Wow aot ad six oF eight 









will get it, So place your order 





y an- | Ee ~ 


grille 
lights 
1 posi- 
lame It’s worth noting that among the m ied busi 
- cara ng tha g the most envi i- 
ness men in many communities is the Pontiac dealer. 
Because’ so many Pontiac owners buy Pontiacs 
a again and again, his business grows steadily. Com- 
men 
2 new bine this unusual owner loyalty with Pontiac’s 
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‘We sincerely believe chat no car is more generally satisfactory 26 


offers. the fullest measure of 
economy of operation and 
essential to be desired~in per 
handling ease. And, always, 

beautiful cars to be seen oa the sreats and highars 


The 1947 Pontiac Sitver Streak is an example of 


TRADITIONAL BCONOMY — All-Weather People we mean. 
Gerslesor« Vecuumadie Spark Control » Scorch Mise Gua Wena: ot deal Get geek Me seen ae eae 
after year, Pontiac is a fine cartin ¢ dott Yon, 
THB SOONER YOU PLACE YOUR © fr « wow Prntles, the sortie sue 


-;|.. and that goes for the 


~@) PONTIAC 


























qual 
selon: oc ca 













Suture delivery, 










attractive market position and back it with broad 
and far-sighted factory cooperation and you have all 
the fundamentals of Pontiac dealer success, That's 


why the Pontiac franchise is so widely known as 
the profitable franchise. 










A fine car 
made finer 























Dallas new-car dealers .agree 
that the demands upon them are 
stronger and more insistent than 
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In a nationwide poll, the overwhelming majority 






of new DeSoto owners said, “It’s the best car I ever owned, 





: 
: 


® 99 rporation has 

* ~ automobiles in May and 12,000 in 

regardless of price.” A remark 
# G . He said that these schedules 
would be increased if Continental 
Motors. meets its engine commit-— 
ments. With this increased — 
production forecast, K-F should 
show substantial earnings in the 








DESOTO DEALERS | 
ALREADY 
KNEW IT! 





able tribute. Yet it comes as.no 







surprise to any DeSoto-Plymouth 







Dealer. Such intense owner ap- 








preciation is one of his principal business assets, It is the best 


foundation he can have today for good business in the future. 











pany a supply of pig for ita’ 
gray iron casting requirements. 


ASME to Hear 
Wilson, Wason 


CHICAGO.—C. E. Wilson, presi- 
dent of General Motors, and Robert — 
R. Wason, chairman of the board 
of the National Assn. of Manu- 
facturers, will be among the speak- 
ers at the semiannual meeting of 
American Society of Mechanical 
Engineers here June 15-19. 

Total registration for the five 
days is expected to reach 3,000, ex- 
ceeding previous records. The Ste- 
vens hotel will be headquarters. 


Newburg Motor Co. 
Newburg Motor Co. has been in- Repre 





tee hbbihiaca 





WITH TIP-TDE HYDRAULIC SHIFT and gyrof FLUID DRIVE 
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SELLS THE SEATTLE MARKET 
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¥%& In this rich, growing 
nation's “first 15"" .. 
in 7 out of 10 Seattl 
this market thorough 
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- their advertising in 
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*Source: Media Records FIRST in Circulation—FIRST in Advertising—FIRST in Results in Seattle 





Represented by O'MARA & ORMSBEE, Inc. © New York e Chicago ¢ Detroit « Los Angeles ¢ San Francisco 
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eats nas ‘ 
Covered Body, $1,275. 


Used Car Auction Prices — un WMLROSTILON, 


Fleetline 4 door, $1,900; 2 door, $1,825;) 
Stylemaster 2 door, $1,800; % Ton, $1,500, 
42—2 door, $1,875 
*41—2 seer, #1100; Club Coupe, $880; 2 
door, $1,065; 2 door, $920; Business Coupe, 





-14 





















a oa tions every Friday. The prices quoted 
INDIANAPOLIS a ee ere 1007 @" 2 done, $1600.) | Or Six | are said, to be sepresetative of sellings for °40--2 door, $805; 2 door, $800; 2 door 
(Ken Schaefer Co.) '42-—Custom 4 door, $1,286. '41—2 door, $950; 4 door, $910. * CHRYSLER $245. + 
pfAtgtions held Thursday.” Prices for! 414 ‘door, door, $1,040; Coupe, $000, '40—4 door, $850; 2 door, $730. '47—Royal 4 door roth ‘B—8 door, CHRYSLER 
pr. 94.) '40—4 door, $710. PACKARD ‘ CHEVRO! t '47—Convertible, $2,960 
BUICK '86—2 door, $175. '41—4 door, $1,100. 41—Convertib cteaes 
*47-—-Super Covertible Coupe, $3,250; DODGE ’40—2 door, $810; 4 door, $525. '42—4 door, ; bc 290: C 
cial 4 door, $2,560; Super 4 door, $2, '46—4 door, $2,150; 4 door, $1,710. '87—4 door, $800. '41—2 door, #7--Club Coupe, $3, aston & ‘Cou; 
ae 404 oor, $700. PLYMOUTH 38—2 door, $8 Pane $1000 4 SL ke $1, 
'42—Su) c "done, "$1,000; Special 2} '86—4 door, $250. ’47—Station by » Ba: 4 door, $1,- ; ene : , 
door, ; D : Y "87-4 door, $525. oR 
"4i—“Super Convertible Coupe, $1,200; | 47——Club Cow $2,085; 2 door, $1,796. mam See) ‘47-2 door, $2,200. an ante eS 
te sag” bad rl it 4 door, $1,1 tb 2 a 2 are $1 ai "2 door, ee 42—Club Coupe, $1,100; Coupe, $1,025; '40—2 door, $1,000. '40—Station Wagon, $1,010; % Ton 
rab Special 2 de c com, Si 710; 2 door, $1,006; 2 door, #1 1085; 2) "41-4 door, $900; Convertible, $700; 2] 35 —S%iter eon. ee 
oor, ; 2 door, , pe, | door, $725. 
‘ “gq0 "40 $400 '85—Covertible, $500. ’47—Convertible, 92,8255; 1% Ton, 
aE ge "422 door, $1,015; 2 door, $825. ‘$0—Convertible, $625." en 100; Convertible, $2,085; 4 Ton, #1400; 
'41—"62”"  Converti le, 1,820. ‘ d ’ : 018; 24 1,000; 2 89—Convertible, '41—4 door, #1310. 2 door $2,220; door "$2,375. 
CHEVROLET dont fete sam bold, Chak Carpe PONTIAC ONTIAC 46" Convertibie, $1,940; '4 door, $1,510; 
"47—FL 2 2, ein, Sux ; door, $2,- | $870; 2 door, $775; 2 door, $760. "| '46-—2 door, $2,280; 2 door, $2,205; 2] °42—2 door, $000 4 door, $1,985; 2 door, $1,770; 2 door, 
180;FM Club Coupe, $2,000; FM 2 door, |. 40-2 ,d00r, $1,000; Club Coupe, #910. | dock, $0 6, a9 47-4 d "000. oie, $ dost 
a mn oor, loor, "‘41—2 . 2 > 
$2,000; SM Club "Coupe, “s,000, EM 3/7 5°" “oor atte ‘door, $1,110; 2 door, $1,000; 4 AHOMA inane $905; 2 door, $1,000; 2 oor, $1,008, 
, $2,080; 2| ; oo oor, $975. ‘40—Club Coupe, $860; Station W 
door, $2,010; SM 2° door, $1046, ‘B14 door, $200. '40—2 door, $880; Convertible. $800; 4 G&L Pollock) $1,010; 3% Ton, $790; Convertible, $2401 
46—Station Wagon, $2,150; FL 2 door, 84-9 door. te, 2 door, $160. door, $725. (Auction ee on Woledays. Prices for | 4 door, . 
rae: ou FM : door, $1,775; FM 2 door, '88—Coupe, $225 '86—4 door, $445. Apr. 28.) 39—Pickup, $510. 
725 ; 2 door, $1,710; SM 4 door, ’ “ KAISER STUDEBAKER BUICK ‘30-3 doce, 9408 
6 ’ ‘ | $450. "47—Clu om oor, 
woe beet oh ,050; SD 4 door, $1,-| “47 —4 door SERRE SS Spor, $2-720. phar 46-2 door, aie, 12 door, $2,425. att doon, HUPSO® 
"4 Gen’ 1110; SD 2 door 2 oe, Se CHEVROLET: '46 — % Ton Pickup,| .43—2,do0r, #8 ee er ee ae SALLE 
$1,075; B; BD 2 docr'$1.085; b 2 doce, $0a5,| “424 door, lietury $1,500; 56 ‘Ton Pickup, $1400. '00—Panel, . ape $800, "39—Club Coupe, $7 
40—4 door, '41-—~Convertib . ,780. RCURY 
m2 door, $000 Coupe, $570. 46—Chab ou FiG10; 4 door, $1,625. DODGE : we Us tee Teter. Oe re sp # oor, ee '47—4 door, $2,100. 
*88—2 door, "42 Y ; on Pickup, y ; ‘on Pickup, 147 ‘ 46. 
CHRYSLER 40—Covertible Co Cot es a 1,200. '42—Army Ambulance, $525. Ton. $1 gem rd ae 83.8 ‘gd 40-4 door, ssi, 
tees Town Country, $2,900; , va FORD: '47—% ton Pickup, $1,860; '46/130; Aero mn, $2,290; 2 door, $2,185;| "39—2 door, $1,080 
iniecr 4, ote Royal 4 door,| °42—600" Club $1,040. ~-%_ Tn. Pickup, $1,260; '89—% Tn. Pick-19 door, $2,085. OLDSMOBILE 
$2,200; $2,175; 4 door, $2,100; 4 OLDsMOBiLE up, $475; '88—Lime Spreader, $875. "46—Aero Sedan, 1 aot; Aero Sedan,| *40—Club Coupe, $000 
door, $2,000 4766" 2 door, $2,071 INTERNATIONAL: ‘41 — 1% LWB| $2,105; Panel, Panel, $1,500; ioe CKARD 
—Clipper loor, 


PLYMOUTH 
’46—2 door, $1,78Q; 4 door, $1,490; 4 
door, $1,800; 4 door, $1,625. 
'41-—-2 door, $860; 2 door, $1,080; % 
door, $950 


F 1°t6-Club “coupe 000. Th ° 
A NEW TRUCK WHEEL DEVELOPED THROUGH ‘46—2 door, $2150. , 
'42—“8" 2 "door, $1,300. witl 
STUDEBAKER 
oon $2,005; 4 door, $2,500. and 
SCIENTIFIC RESEARCH BY 1 aaa AYES 1, de 
DURHAM, N. C. bold 
‘Servies Aue Auction, Homestead a 
ice. J. B. ers, manager, 
w. Suis auctioneer. Auctions bun! 
Thursday. are for Apr. 17 and 
BUICK false 
*41—Super, #1. a: 8 : 9020. 
‘3¥—Sedan, ¥$ pecial Sedan, 
CADILLAC sure 
'46-—"62" Sedan, $3,600. ; 
’41—“"61" Sedan, $1,500; “61” Sedan, pers 
were CHRYSLER 
'47—Sedan, $2,800. gree. 
’42—-Windsor, $1,125. 
'41—Koyal, $825. —wh 
"$u-—Sedan, $850. 
CHEVROLET : 
'‘41—FL 2 door, $2,175; FL, $2,100; you’ 
FL 2 door, $2,005; 1% Ton, $1,800; FL 
2 door, $2,100; FL 2 door, $1,905; Pick ansv 
wie oM, $1,700; FM 2 door, $1,680. 
DODGE of Th 
'47—Sedan, $2,150; 1% Ton, $1,675. 
'41—Sedan, $575. 
FORD . s3 
’47—-Station Wagon, $2,175; Coupe, 
075; 2 door, $1,725; 2 deor, 350; 1% WHi 


Ton, $2,100; Coupe, $1,875; Sedan, $1,770; 
Convertible, $2,175; 2 door, $1,725; 2 door, 
$1,900; Convertible, $2,275 ; SUL 2 door, 
$2,125; SD Coupe 

'46—SD 2 Goat, $1,675; ‘SD 2 door, 
850; SU 2 door, $1,650; Pickup, $1, 
SD 2 door, $1,650; Pickup, $1,875; io 3} 
ae convertible, $2,200 D Sedan, 
$1, =, 


‘41—D Sedan, $1 085 ; D 2 door, $670; 
SD 2 door, $3875. 
*40—D Cow 


pe, 4 
’89—-Coupe, wes Coupe. $525. 


’47—Sedan, $. 
1 on 
46—"6" Sedan, $1,275. 


°41—"6”’ $3800. 
ISER 
*47—Sedan, $1,900. 
LINCOLN 


'47— Zephyr | a 


‘47—Convertibies $2,410. 
’46-—2 door, $1,000 ; Sedan, $1,580; 2 


door, $1,890. 


os ee Fin » $810. 
SMOBILE 
*47—“‘66 


Ge 66" 2 door, $2,350; Club Sedas 
1 £3, 80" Sedan , $1,485; “66” 2 door, 


00. 
40-8" 2 nse. ce ene. 
RD 
46 —Taxi, $1, 150. 


Chee Sty Sit 


’47—Convertible, $2,125; Convertible, $2; 
275; Coupe, $2,000 ; Coupe, $1,700; Sedas, 
$2, 10005 ee rhe te 

’42—-SD Sedan, $000; SD Sedan, = 

*41—-SD Sedan, $1, 178; a Sedan, 

D Sedan, $800; 
PONTIAC 

*47—"6" 2 door, $2,475. 

'46—‘8’’ 2 door, $2,275; Station Wagom 
$2,350; “6’’ Sedan, $2,250 ; “@” Sedan, $2" 
oh “6” Sedan, $2,150. 

’41—"6”’ Sedan, $875. 

‘40—"¢" Sedan, $600; “8” Sedan, $850 

STUDEBAKER 

'47—Commandet Sedan, $2,450; Cham 
pion Sedan, $1,800; Champion 2 door, $1, 
900; Commander. Sedan, $2, 355. 


TOLEDO, OHIO 





THE NEW & WIDE-BASE TRUCK WHEEL 


Titvoy tienes know-how in wheels, and other superior prod- 
ucts used on millions of motor cars, trucks, tractors, and 
buses, now brings you the superior new Kelsey Hayes wide 
base truck wheel! Tests on this scientifically developed, 
most advanced wheel of its type ever offered, show your tire 
mileage can be increased 20% to 50% because: 


Full width 5° tapered bead seats, under both tire beads, prevent 
rocking or pinching. Full 70° rim-to-tire ratio makes sidew 
stay straighter and stronger to prevent weakening by bulging. 
Treads make full,. even road contact to improve stability and safety. 

e=\ Increases air volume under the load to stand shocks mettas. 
Reduces tempereture of running tires as much as 60° below average 





These and many other advantages for lowering operating costs, as well as sang Td 
making installation easier, are worth your inquiry. (Auctions naa Thursday. Prices are ft 
Apr. 24. Colonel Carl Marker, auctioneet) ern 
Unquiries from Manufacturers and Automotive Distributors, for full information and BUICK 
recommendations, being handled at Kelsey-Ha 3600 Military Avenue, Detroit.) ’46-—Super 4 door, $2,820; Super 4 doo 
.410; Super 4 door, $2,400; Su 4 door, ¥ 
"325; Roadmaster 4 door, $2,450; Supt . 





Sedanette, $2,345. 


, Mave WHEEL CO. 









°42-—S) 1 2 door, EGS 
DETROIT 32, MICHIGAN a" Specal door, 4d 
door, vy wl 


m | 
(Continued SS ie 23, Col. 1) : THE GRC 








0; 2 


edaa, 


door, 





The President of Brown University cuts loose 
with some unvarnished facts about the value 
and limitations of a college degree. In a 
boldly frank article, Henry M. Wriston de- 
bunks the snobbish pose of those who place 
false value on sheepskins. Can a man mea- 
sure up to the standards of a truly educated 
person without having earned a college de- 
gree? Do you measure up to those standards 
—whether you are a college man or not? If 
you’re honest with yourself, you’ll know the 
answer when you read, in the Vacation Issue 
of THE AMERICAN MAGAZINE... 


WHAT GOOD IS A COLLEGE DEGREE? 
by Henry M. Wriston 
President, Brown University 
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What good is a READER with a college degree? © 







About 60% of the men who read THE AMERICAN MAGAZINE 
went to college...and about 50% of the women. 

But as the President of Brown University points out, there 
are many wide-awake, educated people in this world who 
never went to college. So the statistic that we are especially 
proud of is this: 

100% of THE AMERICAN MAGAZINE’s readers are people 
who are alert to broadening their education. Month after 
month they look*to THE AMERICAN MAGAZINE for authori- 
tative articles on important issues of the day: 

Two and a half million families—men and women—who 
are alert to the problems of making a better life, alert to the 
products that help make a better life. 

Dollar for dollar, page for page, no other magazine 
can match the multimillion male-female circulation 
delivered by THE AMERICAN MAGAZINE, 
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Employe Risks, Frauds Also Discussed . . . 
New Rulings in Auto Cases Uphold 


Established Shops, Parking Liability 


By Leo T. Parker 
Attorney at Law 

CINCINNATI.—Recently a read- 
er wrote, in part, as follows: “We 
have operated a garage for seven 
years. A city ordinance was passed 
last week which prohibits automo- 
bile garages and gasoline service 
stations in our section of the city. 
Can we continue to operate our 
garage, and can we install a gaso- 
line service station?” 

The answer is supplied in the 
case of Lane v. Bigelow, 50 Atl. 
(2d) 638, reported March, 1947. The 
facts of this case are that for sev- 
eral years a property owner named 
Lane had operated a garage. A city 
ordinance was passed which pro- 
hibited service stations and gar- 
ages in this locality. 

The court held that since Lane 
had operated an automobile garage 
on the premises before enactment 
of the new zoning ordinance, he 
could continue to operate the gar- 


age and also he could alter the 
premises to a modern drive-in ser- 
vice station. Also, the court ordered 
the city officials to issue a license 
to Lane to permit the storage of 
4,500 gallons of gasoline on the 
premises. 

Also, see Bronston v. Inhabitants 
of City of Plainfield, 119 N.J.L. 139. 
Here the Supreme. Court held that 
a@ space 25 feet in depth on the first 
floor of a garage could be remod- 
eled to install a drive-in service 
station, although many years pre- 
viously a city ordinance was 
which prohibited service stations in 
this locality. 

Employe Assumes Risk 

According to a recent higher 
court all employes naturally as- 
sume normal risks of their em- 
ployment. 

For illustration, in Sallee v. 
Shoptaw, 198 S. W. (2d) 842, it was 
shown that the owner of a GMC 
motor truck took it to a service 


station to have a “flat” fixed. The 
truck owner stood by while a ser- 
vice employe removed the rim con- 
taining the punctured and deflated 
tire casing, inner tube and “re- 
liner.” 

The heavy metallic rims used on 
GMC trucks are of two kinds: One 
“solid,” a continuous circular cast- 
ing or forging. The other is what 
manufacturers term a “split” or 
“breakable” rim: that is, the cir- 
cumference or closed plane which 
forms the rim is cut at right angle 
to the curve, permitting the sev- 
ered ends to be disengaged and 
overlapped. Result is that the cir- 
cumference is reduced so that the 
casing may be put on or taken off. 

After the employe removed the 
rims, vulcanized the tube, and had 
reassembled the parts, he inflated 
the tire at 80 pounds pressure at 
direction of the truck owner. He 
then replaced the “wheel” and had 
partially screwed on two of the 





THE NEW HEADQUARTERS of Main Buick 


E., East 


Corp., Barrington Parkway E., 
» R. L, covers 26,000 square feet. It is equipped with matched Lincoln lubri- 


cating equipment. The 


“lugs” when the inner tube blew 
out with terrific force. A part of 
the metallic equipment struck the 


employe, who died soon after- 


ward. 

His dependents sued the truck 
owner for damages on the 
grounds that the latter was neg- 
ligent in delivering for repair a 
. tire mounted on a defec- 
tive rim, and that he was negli- 
gent in directing the employe to 
inflate to 80 pounds, “. . . when 
he knew the inner tube was de- 
fective, having been patched.” 

In holding the truck owner not 
liable, the higher court said: 

“The so-called ‘dangerous con- 
dition’ it is contended Kincade 








TYPICAL EXAMPLES: THE B. F: GOODRICH 
TIRE THAT OUTWEARS PREWAR TIRES 


Typical example No. 32." equip- 
ped my new car with five B. F. Goodrich 
Silvertowns,’’ says Raymond Harris, 
Chester, Pa., ‘‘and started on a trip to 


California and return. I 


types of roads and in all weather con- 
ditions. Did not make a single stop be- 
cause of tire trouble. These tires have 
now covered 18,054 miles and, as you 
can see from the picture, show but very 


little wear.” 


Typical example No. 39. ‘In my 
opinion the new B. F. Goodrich tire is 
50% better than any prewar tire used 
on my cabs,” says “Tex” Martin, owner 


traveled all 


of a fleet of taxicabs in Pelly, Texas. ‘‘A 
set of these tires to date has been driven 
approximately 55,000 miles. The tire in 
the picture is one of these 55,000-mile 
tires, and I estimate it is good for 
another 10,000 without recapping.”’ 
Typical example No. 27. ‘The 
speedometer has registered 34,112 miles 
since this B. F. Goodrich tire was in- 
stalled,”’ states Ray Anderson, General 
Manager of the Western Automobile 
Leasing Co., Los Angeles, Calif. “In- 
dications are that it will deliver over 
15,000 miles before the center tread will 
disappear. This tite used in rental serv- 


traffic.”’ 


get the new B. 
They're best in the long run. A few sizes 
are still scarce, of course, but most 
dealers have a good assortment right in 
stock. Talk to your B. F. Goodrich 
dealer. You may not have to wait at all. 
The B. F. Goodrich Co., Akron, Ohio. 


B.F.Goodrich 


FIRST IN RUBBER 


ice—including special delivery, mail, 
and ‘emergency runs—in a city which is 
practically all signal-operated heavy 


Most people who need tires can now 


F. Goodrich Silvertowns. 






hip was established in 1939. 


(truck owner) knew of, related to 
the tire and rim upon which Shop- 
taw (employe) worked, and the 
condition was such as might have 
pertained to any rim in the cir- 
cumstances here disclosed. It must 
be held, therefore, as a matter of 
law, that Shoptaw (employe) as- 
sumed the incidental risks.” 
Absolved in Fire Suit 

Frequently the higher courts hold 
that a person or company which 
causes damage to another without 
any negligence is not liable in legal 
damages. This is so particularly if 
the damaged party had good rea- 
son to believe that he would suffer 
damages. ; 

For example, in Carothers v. 
Olshan, 198 S. W. (2d) 941, it was 
shown that a building adjoining a 
park lot and garage was gutted 
by fire. A wrecking company when 
tearing down the building caused 
a wall to fall on the parking lot 
causing considerable damage. The 
higher court refused to hold the 
wrecking company in damages to 
the garage owner, and said: 

“That the wall here would fall 
was obviously not an unexpected 
happening. .. . Appellee (wrecking 
company) and his employes were 
guilty of no negligence.” 

Statute of Frauds 

It is well established law that 
all verbal contracts for sale of real 
estate, or for a lease over one year, 
are absolutely void under the 
Statute of Frauds. This is universal 
law in all states. 

For example, in Fietcher v. 
Blair, 178 S. W. (2d) 322, it was 
shown that a property owner 
leased a building for a period of 
two years. This contract was 
verbal. At end of the first year 
the property owner evicted the 
tenant who sued to recover dam- 
ages. The higher court refused 
to allow any damages, and said: 

“If the Statute of Frauds did 
apply to the oral two-year lease 
then the tenant could not recover 
compensatory damages for the sec- 
ond year, either on the theory of 
breach of ‘contract or in tort.” 

Certificates in Blank 

According to a recent higher 
court verdict, an automobile dealer 
who sells and transfers an auto- 
mobile through certificates in blank 
stands to lose the amount due on 
the car. 

For example, in Economy Auto- 
mobile Co. v. Interstate Securities 
Co., 198 S. W. (2d) 867, the testi- 
mony showed that an automobile 
dealer acquired no title to a used 
automobile because the assignment 
form on the certificates of title de- 
livered to the dealer was executed 
in blank. The dealer who sold the 
automobile delivered the certificate 
of title forms to the purchaser in 
blank. 

Later, another person got posses- 
sion of the automobile and obtained 
certificates of title in proper form 
from the commissioner of motor 
vehicles. 

The higher court held that the 
automobile dealer could not re- 
cover possession of the automobile 
from the new owner although the 
dealer had received no payment 
for the automobile. 

Signatures Require Proof 

Before a court will take private 
writings as evidence their execu- 
tion must be proved and their au- 
thenticity established. In other 


words, a writing standing alone 
does not of itself constitute evi- 
dence. 


For instance, in Williams v. Mill- 
ing-Nelson Motors, Inc., 40 S. E. 
(2d) 633, Mrs. S. J. Williams sued 
an automobile dealer for conver- 
sion and the value of her auto- 
mobile. During the trial the dealer 
admitted into evidence the follow- 
ing written instrument: June 16th, 
1945, “I hereby authorize Brannon 
Ray to sell my 1942 Plymouth car 
Motor No. 30414, Serial No. 11412999. 

“(Signed) Mrs. S. J. Williams.” 

Since the dealer did not prove 

(Continued on Page 28, Col. 1) 
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T WOULD be very easy to 

get sentimental about the 
gentleman pictured in the 
upper right-hand corner 
of this page. Presumably 
he is reading an early issue 
of POPULAR SCIENCE 
Monthly on the eve of se- 
lecting a new and modern 
stereopticon for the family. 
For that was in 1872. 


1876 THE TELEPHONE 


But we shall forego that nostalgic pleasure. With a 
nod in his direction, we had rather tell you what it 
feels like for a magazine t6 reach three score and 
fifteen years with enthusiasm still rampant, and 
youthful vigor and outlook unimpaired. 
ec ee 

In the first place, we feel young — not difficult for the 
editors of POPULAR SCIENCE Monthly. 


Working in the ever fascinating field of science, 
and in the always fruitful 
field of industry, tying 
them together and explain- 
ing and picturing them for 
“the man who wants to 
know,” it is almost impos- 
sible*for us to feel old. 
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New ideas, new products, 


1903 THE AIRPLANE ae 
new applications, new de- 


75 years of 


Popularizing Science 
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velopments in aerodynamics, electronics, nuclear 
fission and other scientific and engineering ad- 
vancements keep us on our toes. 

52 8 
Maybe that isn’t the way to talk on so venerable an 
occasion as a 75th birthday. 


Perhaps we ought to tell you how POPULAR 
SCIENCE Monthly watched and recorded the be- 
ginnings and development of invention since the 
close of the Civil War — the telephone, the type- 
writer, the incandescent light, the phonograph, the 
motion picture, the automobile, the airplane, the 
radio, elevision and, the other marvelous things 
which have madé the United States the wonderland 
of the world. 


A touch of boastful pride might be in order about 
how POPULAR SCIENCE Monthly has inspired 
and encouraged three generations of young men to 
become know-how men themselves — mén like Bell, 
Edison, Steinmetz, Ford, Kettering, Langmuir and 
other titans of science and 
industry. 


Or we might point out that 
today’s POPULAR SCIENCE 
Monthly is no more like that 
first issue than a beautiful, 
streamlined 52-passenger 
DC-6 is like the beloved old 
crate of Kittyhawk fame: _ 





POPULAR SCIENCE 
eve, 


353 FOURTH AVENUE, NEW YORK 10 
THE NEWS-PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 
NEW YORK - CHICAGO - CLEVELAND - DETROIT - LOS ANGELES - SAN FRANCISCO 





Edward Livingston Youmans, 
who started POPULAR 
SCIENCE Monthly in 1872, 
established the policy of the 
new magazine in these 
words: “The growing im- 
portance of scientific knowl- 
edge to all classes of the com- 
munity calls for more effi- 































1947 SMASHING THE ATOM ‘ ET RS 
‘ cient means of diffusing it.” 


After a year of publication he was gratified to be 
able to state that his magazine had a circulation of 
12,500 copies. That was a lot in his day. 

; = $s ~ were 
We are equally gratified to tell you that the present 
circulation of POPULAR SCIENCE Monthly is over 
a million. That’s a lot of circulation any day, espe- 
cially for a magazine read by. men. 


* * * 


Today, more than ever, POPULAR SCIENCE 
Monthly is made for “the man who wants to know” 
how things are made, what they are made of, and 
what makes them work; wants to know what is 
happening in the world of science and industry 
and what is likely to happen next. 


Pick up a copy of POPULAR SCIENCE Monthly 
—read it—and we feel sure you'll have hard work 
to believe that we’ve been popularizing science for 
75 years. Science never grows old —why should we? 

















AUTOMOTIVE WASHINGTON 
Assails Truman ‘Stalling’ 
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tax relief until next year, 
hoping thereby to get credit 
for the reduction—credit with the 
voters in an election year.” 

The Ways and Means chairman 
claimed there was no other way to 
account for what he called the 
President's “insistence upon con- 
tinuing the crushing burdens of 
taxation until 1948.” 

“How else can one explain the 
changing estimates of receipts and | 
expenditures.” he asked, “and the 


On Tax Reductions 


By William Ullman 
Washington Correspondent 
IF WE ARE TO BELIEVE Rep. Harold Knutson, chair- | 
man of the House Ways and Means Committee and author | 
of the tax reduction bill now before Congress, President Tru- 
man is “playing partisan politics with the tax situation.” 
In a press statement, Knutson accused the administration 





William Ullman 





BOGDA NASH, INDIANAPOLIS, believes in bringing its sign to the people instead 
| of waiting for the people to pass the sign. The dealership has found the advertising car 
| an excellent ‘‘outdoor board on wheels.’’ 





“ ; res oo - | “There is good reason to believe|in the national debt, vital as both 
of “trying to forestall any in his $37% bil-| that he will have to admit another | these steps are. 


out impairing vi- | 
tal services?” 
ident had admit- 
ted-in his recent 
budget statement 
“an error of $3% 
billion between | 
his latest esti- | Knutson said: 
mate of Treasury 


dent. 


lion budget with-| error later on,” Knutson predicted. | 

He declared that “men whose of private enterprise is involved. 
record on this matter is 
estimate 


better | 

Knutson assert-| than the President’s” 
ed that the Pres-| that the Treasury surplus June 
30, 1947, will be between $3 billion 
and $4 billion instead of the $1% 
billion estimated by the Presi- 


“The continuation of our system 


“The quickest and surest way to 
| kill that system is to continue gov- 
;}ernment spending on the scale ad- 
vocated by the Truman administra- 
tion and to continue the existing 
tax burden. 


“So long as taxes remain where 


Commenting on the tax situation, they are, there can be no incentive 


for anyone to risk money in new 


“There is more at stake in this ventures and new business, which 


receipts and expenditures and the | issue than relief for 44,000,000 hard- will make more jobs. Small busi- 


When taxes are taken into consid- 
eration, the returns are far too 
small by comparison with the risks 
involved. 

“The measure passed by the 
House aims not only at easing 
the tax burden. It is intended to 
encourage venture capital and 
thereby to keep our economy in 
a healthy and expanding condi- 
tion.” 

There were indications after four 
days of tax hearings before the 
Senate Finance committee that the 
Knutson bill as passed by the 
House probably will be accepted 
by the Senate committee with 
maybe a few minor changes. 

The one major question before 
the committee, it has been indi- 
cated by members, is whether the 
retroactive feature of the Knutson 
bill shall be accepted, or the tax 
reduction made effective as of July 
1 this year. 


* * 


Labor Bill Vote Mirrors 


Sentiment of Public 


THE NATIONAL desire for in- 
dustrial peace was clearly reflected 
in the vote for legislation to curb 
union abuse of the power to crip- 
ple production. The great postwar 
strikes, on top of a decade of grow- 












































insistence that there can be no cuts | one made by him on Jan. 1, 1947.” 
























ON 15 MAKES of new cars, there are 
58 separate parts made of Du Pont 
“Lucite” acrylic resin . . . tail-light 
lenses, reflectors, dial faces, horn but- 
tons, just to name a few. 

Designers and manufacturers find 
many advantages in planning with 
“Lucite.” Its crystal-clear beauty 
doesn’t cloud or dim from sunlight, 
moisture or weathering. It has excellent 
optical qualities, and retains its clarity 
for years. It resists heat and cold. And 


Left—Tlail-light lens molded of “Lucite” by Franklin Plastics, 
Franklin, Pa. Below —Stop-light lens molded by Electric Auto 
Lite Corp., Bay City, Michigan; reflector lenses molded by 
Stimsonite Plastics, Chicago, Division of American Gas Accu- 
mulator Company 








| pressed taxpayers, or a reduction 


“I’m attractive and long-lasting too: 


FN detec 


DuPont “Lucite” 


33 


its high tensile and flexural strength 
make it resistant to shattering and 
cracking, and lowers replacement costs. 
In addition, ‘‘ Lucite”’ is easy to mold, 
and that means production economies. 
It’s made in transparent and opaque 
colors. Write for your copy of our 
informative booklet, Heat - Resistant 
** Lucite.” 

E. I. du Pont de Nemours & Co.. 
(Inc.) Plastics Department, Room 215, 
Arlington, New Jersey. *res.u.s ear or 
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BETTER THINGS FOR BETTER LIVING 
-- THROUGH CHEMISTRY 


ness is under a great handicap. 





| governnient. 


ing union monopoly power, set in 
motion a tide of public sentiment 
for labor reform. 

This reform tide rolled up a 
heavy vote in the House in favor 
of an omnibus labor bill to restore 
better balance between unions and 
management. The Senate Labor 
committee has reported out an- 
other bill. 


The bills differ in many details 
and the two houses may have 
difficulty getting together on 
some points, such as the banning 
of industrywide bargaining. But 
both measures go far enough to 
set a pattern for important 
change in industrial relations. 
The force of public opinion has 
registered on both sides of Cap- 
itol Hill. 


The immediate question, as this 
is written, is what change the Sen- 
ate bill will undergo on the floor 
and what compromise will be 
reached with the House. Beyond 
that is the question of a White 
House veto and whether Congress 
could mobilize enough votes, espe- 
cially in the Senate, to override a 
presidential veto. 

These questions bring the labor 
reform trend to a crucial turning 
point. The outcome may influence 
industrial relations for years. The 
prospect of industrial peace turns 
on the depth of public understand- 
ing of the issues and the wisdom 
of government action in response 
to public sentiment. 

+ * * 


U. S. Excise Taxes Show 


Big Rise in March 


ACCORDING to the National 
Highway Users Conference, returns 
from federal automotive and excise 
taxes are booming. 

Almost all these federal taxes 
showed important increases in re- 
turns in March over the same 
month last year. Thus, the levy 
on highway users for general gov- 
ernment spending is that much 
more burdensome than in 1946. 

Here are the March returns from 
the various federal automotive and * 
excise taxes—taxes which many 
national groups, including the 
NHUC, are urging Congress to re- 
peal because of their unjust im- 
pact on a special class of tax- 


payers: 
Automobile 1947 1946 
trucks $5,919,135 $3,452,509 
Autos and 
motorcycles. . 17,751,545 424,320 
Auto parts, 
accessories .. 9,062,585 5,279,083 
| Tires, inner 
tubes .... .12,194,425 7,123,655 
Lubricating 
oils ; 8,568,023 5,567,161 
Gasoline 33,662,334 32,423,441 
Motor vehicle 
er : 468 133,866 


Taxes covering transportation 
of persons rose to $20,827,494 from 
$19,503,411 and taxes on trans- 
portation of property rose to 
$23,984,537 from $15,458,071. These 
taxes include all forms of trans- 
portation. 

Since the origin of “emergency” 
excise levies during the first world 
war, highway users have paid about 
$7% billion in this kind of taxes to 
general operating expenses of the 
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Fisk Tires Division Boosts 


Dunleavey and Davis 


The appointment of J. L. Dun- | 
leavey as commercial merchandis- | 
ing manager and W. M. Davis as 
manager of battery and accessories | 
sales have been announced by the 
Fisk Tires division of U. S. Rub- | 
ber. 

Dunleavey succeeds H. I. Hess, 
who will devote his time to special 
merchandising activities. Dun- 
leavey has been with the company 
since 1918. 

Davis was previously an 5 
| 





tant in the battery and accessories 
sales department. In his new posi- 
tion he is responsible to P. F. 
Lee, manager of the Fisk retail 
merchandising department. 

* 7 + 
Ford Announces Promotions 


In Southeastern Region 


Appointments of Robert Hatcher 
East as manager of the southeast- 
ern region parts and service de- 
partment and of Robert K. Norton 
as assistant manager of the Wash- 
ington (D. C.) sales district have 
been announced by Charles R. 
Beacham, southeastern regional 
manager. 

Also announced at the same time | 
were the appointments of Albert 
J. Bath and George C. Cunningham | 
to key posts in the southeastern | 
region. Bath has been named as- 
sistant manager of the sales dis- | 
trict at Chester, Pa., and Cunning- 
ham has been appointed to succeed | 


Bath as controller. 
* * * 


Hudson Names Wilkinson 


Export Service Consultant 


The appointment of G. A. Wil- 
kinson as export regional service | 
supervisor for Hudson has been 
announced by Allen C. Germann, 
export manager. 

For the past 11 years Wilkinson 
has filled the post of regional serv- 
ice supervisor for Hudson in the | 
United States, being located in the | 
southwestern division and in the | 
Washington zone. Previous to that | 
time, he had extensive experience | 
as a service manager for other | 
automotive distributors. 

* + * 


Dorn and Holt Organize 


Loan Firm in Twin Cities 


E. F. Dorn, with Commercial | 
Credit Corp. for 18 years, resigned | 
recently and organized the Com- | 
munity Loan & Finance Co., with 
offices in Minneapolis and St. Paul. 

Clarence Holt, president of Holt | 
Motor Co., is vice-president, and 
Jack Ewing, former branch man- 
ager of Commercial Credit, will 
manage the office at Minneapolis. 
Clare Rollwagen, also former 
branch manager for Commercial, 
will operate the St. Paul office. 


* * * 


Hudson, Drozeski Named 
By American Bank Credit 


To service automobile dealers in 
behalf of Lincoln-Rochester Trust 
Co., New York, which is now of- 
fering to the public the American | 
Bank Credit Plan of automobile 
financing, American Installment 
Credit Corp. has assigned two dis- 
trict managers to the bank’s ter- 
ritory. 

Joseph A. Hudson will operate 
in Rochester and Monroe counties, 
and R. G. Drozeski will represent | 
the plan in Livingston, Ontario, 
Seneca, Wayne and Yates coun- 
ties, serving primarily the bank’s 
branches at Geneva and wonnet:. | 

* + + 


U. S. Asbestos Shifts Raymon | 


Three Others in East 


Franklin A. Miller, replacement | 
Sales manager of Grey-Rock’s | 
United States Asbestos division, | 
Manheim, Pa., has announced the | 
promotion of F. D. Raymond, man- | 
ager of the Middle Atlantic district, | 
to manager of the central Atlantic 
district, with headquarters in Phil- 
adelphia. 

John MacMurray, former terri- 
tory representative in central 
Pennsylvania, was appointed dis- 
trict manager of the newly cre- 
ated Pittsburgh district. Frank 
McCloud, New England district 
manager, has added New York 
state to his supervision duties, and 
E. L. J. (Al) Richardson has been 








appointed a territory representa- 
tive covering southern New Eng- 
land. 

* * + 


Fisk Appoints Anderson 
To Pittsburgh District 

J. L. Anderson has been appoint- 
ed district manager for Fisk tires 
in the Pittsburgh district, it is an- 
nounced by J. Chester Ray, sales 
manager. 

Anderson succeeds M. C. Wel- 
shimer, who was transferred to 
Denver, where he will be in charge 
of Fisk sales activities in the Den- 


ver area. 
* * * 


Kenyon, Kienth Appointed 
To New Goodyear Posts 


Two personnel changes have 
been announced by H. G. Harper, 
manager of associated merchandise 
for Goodyear Tire & Rubber. Ap- 
pointed assistant manager of brake 
lining sales was Paul C. Kenyon, 
while K. D. Kienth was named to 
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| Both men report to John H. Moss, 


newly appointed manager of bat- 
tery and brake lining sales. 

* * * 
Stewart-Warner Appoints 
Peterson Technical Chief 


Appointment of David C. Peter- 
son, former industrial consultant, 
as director of engineering and re- 
search at the 
main Chicago 
plant of Stewart- 
Warner Corp., 
was announced 
last week. 

Before joining 
Stewart - War- 
ner, Peterson 
was actively en- 
gaged for. six 
years as an in- 
dustrial consul- 
tant to several 
large Diesel engine manufacturers. 
During the war he also served as 
a consultant for the Army Air 
Forces. 

* * 


Eckblade Gets Olds Post 
As Service Assistant 


Appointment of Harry R. Eck- 
blade as assistant general service 


D. C. 


Peterson 


a similar position in battery sales.|manager for Oldsmobile has been 








made by D. E. Ralston, géneral 
sales manager. Eckblade is assis- 
tant to J. J. Dobbs and succeeds 
S. C. Starnaman, recently promot- 


|ed to chief inspector. 


Eckblade has been associated 
with Oldsmobile since 1935 when 
he joined the division as service 
field representative 
York zone. During the war years 
he served as 


school at Lansing. 
* * * 


Twells Elected to Head 


Ceramic Engineers Group 


Robert Twells, plant manager of 
the Spark Plug division of Electric 
Auto-Lite Co., was elected presi- 
dent of the Institute of Ceramic 
Engineers at the annual conven- 
tion in Atlantic City April 21. 

The institute is a technical so- 
ciety consisting of graduate ce- 
ramic engineers and is affiliated 
with the American Ceramic So- 
ciety. Twells is also president of 


the Ohio Ceramic Industries Assn. 
+ * * 


Cowlin Named to Head 


Eaton’s Reliance Division 


J. O. Eaton, chairman of Eaton 
Mfg. Co., has announced the ap- 


in the New) 


instructor at Olds- | 
mobile’s war production training | 


| sistant 
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pointment of E. D. Cowlin as gen- 
eral manager of the company’s 
Reliance division at Massillon, O. 

Cowlin has been with the com- 
pany since 1924 when he took 
charge of the New York sales of- 
fice of what was then Reliance 
Mfg. Co. 


* * 


Hurley Moves to K. C. 


Appointment of James I. Hurley 
as district manager in the Kansas 
City territory of the Toledo (O.) 
Steel Products Co. has been an- 
nounced by H. K. Lang, sales man- 


ager. Hurley had been affiliated 
with Cadillac research for two 
years. 


* . * 


Joins Superior Coach 


Charles D. Blauvelt, former as- 
secretary of the Irving 
Trust Co., New York City, has been 
appointed export manager of Su- 
perior Coach Corp., Lima, O. 

+. 


* * 


Borg-Warner’s Oslo Rep 


Borg-Warner International Corp. 
has named Olaf Haug as the cor- 
poration’s automotive representa- 
tive in continental Europe and 
Scandinavia, with headquarters in 
Oslo. 





Coe tog he.» 
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General Electric Sealed Beam 







WHY? 


ee ee 


Because the whole thing is a rugged, her- 


metically sealed bulb that absolutely excludes 


all dirt, air and moisture. It’s “All-Glass’’! 





Actual road tests prove that the average G-E 


Sealed Beam Headlamp maintains 99% of 


“new car” light output right up to the very 


end of lamp life 


—with the new 35-45 watt General Electric 


lamps—you can offer drivers even more head- 


lighting for their money. Sell ’em G-E Sealed 


Beam Lamps. They do not grow dim! 
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Automotive Finance .. . 


Mar ket Seen Headed 


For Lower Levels 


By George Deery 
Staff Writer 

HARTISTS have not been en- 
couraging in their comments 
for several weeks now, and events 
of the past several days have af- 
forded them added ammunition in 
their predictions of a continuation 

of the bear trend. 

Lower profits in many lines, 
drops in earnings and declining 
prices are the main factors given 
by a large segment of analysts 
for their belief that the market 
is bound for lower levels. 

Some do point out, however, 
that correction of some of the ma- 
jor economic maladjustments in 
the coming weeks would have a 
healthy effect in bringing a quicker 
termination of the bearish trend. 

In the case of the automotive 
industry, a welcome condition 
would be a smoother flow of ma- 
terials and higher labor efficiency. 
The realization of such conditions 
at high production levels would 


soon show favorably in net profits. | 


* * * 


y™. without repeating all the 
various hindrances that have 
braked auto output in the face of 
the greatest demand that ever ex- 
isted, Automotive News figures 
show registrations for the first five 
months of 1947 to be about 25 per- 
cent less than for the same period 
in 1941. High production in this 
industry is the prelude to profits 
that are sweet music to the ear. 

A watch-and-wait attitude still 
has the most followers among 
the investment advisers in re- 
gard to short-term commitments. 

Substantial reserves and prudent 
accumulation of issues favored by 
special situations are the recom- 
mendations common among the 


better thought of services. 
+ + + 


Nash Profit of $4,322,508 
Equals $.99 Per Share 


| 
| 
| 
| 





Auto Stocks 

Apr. 28 Apr. 21 
a 90% 8914 
GO viveddws dae 10% 11% 
General Motors ... 56% 57 
Eee 15% 15% 
Kaiser-Frazer ..... 6% 6% 
PG W's 6 Kas vedere 15% 16% 
0, ee 6% 6 
Studebaker ....... 19% 19% 
WOO: nrscrevcvess ) 94 





ported a net profit after taxes for 
the quarter ended March 31, the 
second quarter of its fiscal year, 
of $4,322,508, amounting to 99 cents 
a share on 4,341,110 outstanding 
shares. 

This compares with a profit of 
$4,100,040 for the previous quar- 
ter and with a loss of $1,152,775 
for the corresponding period of 
1946. 

The first six months of the cur- 
rent fiscal year shows a net profit 
after taxes of $8,422,548, against 
a net loss of $1,791,633 after tax 
adjustment for the like period of 
a year ago. 

* aa * 


Studebaker Net Totals 


70 Cents for Quarter 


Studebaker and its subsidiaries 
in the quarter ended March 31 had 


Nash-Kelvinator last week re-'a consolidated net income of $1,- 





Why people are 


crazy - like-a-fox 


to advertise in 


The Pittsburgh Press 




















IN RETAIL ADVERTISING - IN GENERAL ADVERTISING 


IN 


IN PITTSBURGH - IN CITY CIRCULATION 


IN CLASSIFIED ADVERTISING 


TOTAL ADVERTISING 








% “Thi cs 
Pa Se 


COMPLETION IS EXPECTED in about five months for the new $90,000 home of 


Alhambra Motors 
dent and manager. 


(Dodge-Plymouth), 


655,760 after all charges, including 
depreciation and _ provision for 
federal and Canadian income taxes, 
according to an interim report. 
This is equivalent to 70 cents a 
share on 2,355,466 shares of com- 
mon stock outstanding at the close 
of the period. 


It compares with a net loss for 
the quarter ended March 31, 1946. 
of $129,760,, after applying a tax 
credit of $4,356,000 against an oper- 
ating loss of $4,485,760. For the 
fourth quarter of 1946 net profit 
was 51 cents a share. 


Net sales in the first three 
months of 1947 totaled $62,322,216 
as compared with $25,135,700 in the 
corresponding period of last year. A 
total of 47,470 passenger cirs and 


‘‘Which of the 3 large Pittsburgh papers do you think 


presents the news most fairly?’’ asked The Panther, 
U. of Pittsburgh student publication. 44.5% of replies 


said, ‘‘The Pittsburgh Press!’’ 
paper .. 


39% named the next 


. and let’s not embarrass the third. 


Confidence in a paper’s editorial policy breeds con- 


fidence in its advertisements. 


Maybe that’s why The 


Press, for 40 years, has been the only Pittsburgh 


paper among the nation’s 25 
linage. 


leaders in advertising 


THE PRESS DIGS CUSTOMERS OUT OF THEIR FOX HOLES— 


Wilkens, credit jewelers, was a 


one-store project when 


it first advertised in The Press in 1906. In 40 years 


Wilkens placed 90% of its 
advertising in The Press . . 


Pittsburgh newspaper 
. and now operates 5 


beautiful stores. Wilkens makes 80% of its sales to 


residents of Allegheny County . . 
outstrips any other newspaper, 


daily and 10% on Sunday. 


. where The Press 
in circulation, by 34% 


ANOTHER FOXY OPERATION—Somebody smart put us on 
the schedule of an institutional campaign aimed at 


big shots. 


Press exclusively as any 


you 


if you give us a little leeway on insertion dates. Match 
wits with our space men... you probably will get all 
the space you want. 














230 Park Avenue, 









Philadelphia, San 
















and have to ration adver- 

tising space. But Press results 
are worth any amount of effort 
. . and usually it doesn’t take 
much to get your advertising accepted, especially 


Result: The Press pulled more inquiries 
than any paper in Detroit, Boston, Philadelphia, 
Washington, San Francisco, or Cleveland. 71.9% 
of all Western Pennsylvania district executives 
read The Press, and twice as many read The 


other paper. 


CAN OUT-FOX OUR SPACE 
MEN... Once in 
a while we run 
short of news- 

print, like any 

other good paper, 


Alhambra, Calif. 


Ste 


Sen Le wL aL 


ait 


— 


r Be bs 
et PD ee d ¥ 
tic Safi so) 


George A. Koepsell is presi- 


trucks were sold in the three 
months ended March 31, as com- 
pared with 24,341 in the same pe- 
riod last year. 
+. + + 
They Say: 

Oil company earnings for the 
first quarter averaged about 50 
percent higher than in the same 
period a year ago... . Some manu- 
facturers will probably be partly 
recompensed for higher wage rates 
by lower material costs later on. 
Others will seek greater efficiency. 

Borg-Warner has about 21,600 
employes compared with 11,346 
March 30, 1940. Sales for the first 
quarter this year totaled $59,- 
445,044 against $20,575,336 for the 
first three months of 1940. Jack 
& Heintz, which made headline 
news during the war, lost about 
$3,000,000 last year. Main reason 
was lack of materials. 

CIT Financial Corp. financing 
for dealers for wholesale factory 
purchases of cars totaled $210,938,- 
603 for the first quarter this year 
compared with $58,150,337 for the 
corresponding period a year ago. 
Retail auto financing by the firm 
increased to $50,786,032 from $20,- 


| 666,673 in the first period of 1946. 





No Recession? 








REPRESENTED BY the National Advertising 
Department, Scripps-Howard Newspapers, 


New York City. Offices 


in Chicago, Cincinnati, Detroit, Fort Worth, 


Francisco. 


NY number of so-called or- 
+*% thodox economists pooh- 
pooh the talk of recession. High 
costs and high prices, they 
maintain, are not of themselves 
dangerous and would not of 
themselves lead to a business 
contraction. 

They take this position: 
Everyone’s cost is someone’s 
income, and every increase in 
costs means someone’s_ in- 
crease in income. Just as long 
as the income stream is not 
disturbed by excessive savings, 
there can never be a defici- 
ency of buying power. 

As for savings, they point to 
the rise in commercial borrow- 
ing as proof that corporations 
are not hoarding cash. And as 
for individuals, they emphasize 
the reduced rate of savings and 
the increase in credit sales. 

From these factors they con- 
clude that the national economy 
is still vigorous and healthy, and 

that we’ll not have a recession 
unless we talk ourselves into 
one by getting scared and de- 
liberately holding back on 
spending. 

—The Outlook 





Earnings 
Standard Oil (N. J.)—For 1946: 


| Consolidated net of $177,609,931, or 


$6.50 a share, against $154,156,196, 
or $5.64 in 1945. 
Plymouth Oil—March quarter: 


| Net profit of $681,071, equal to 65 


cents a share, against $342,936, or 


| 33 cents in the like period of 1946 


Allen Industries—March quarter: 
Net profit of $288,044, equal to $1.03 
a share, compared with $64,155, or 
23 cents, in the similar 1946 period. 

Atlantic Refining and _ subsidi- 
aries—March quarter: Net of $2,- 
765,000 for the first quarter of 1947, 
equal to 95 cents a common share, 
compared with $1,902,000 and 62 
cents for a similar period a year 
ago. 

Mack Trucks, Inc.—First quarter 
net of $1,380,759, equal to $2.31 a 
share, compared with $411,658, or 
69 cents, for the 1946 first quarter. 

Budd Co.—For the March quar- 
ter net of $1,812,568 or 50 cents a 
share. In like period a year ago 
company lost $1,044,574. 

Parker Rust Proof—Reports net 
for the six months ended March 
31 of $770,116 or $1.97 a share. This 
compares with $351,904 or 82 cents 
a share a year ago. 

Houdaille-Hershey and _ subsidi- 
aries had net in the three months 
ended March 31 of $836,065 equal 
to 93 cents a share. In like period 
a year ago the corporation had a 
loss of $269,002. 
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When mass production put John Doe behind a We have succeeded, partly because we never forget 
steering wheel, the automotive industry created an that homes are made by husbands and wives to- 
entirely new pattern of living: suburban living that gether. Articles on car polishing and heating and 
spreads all over the map — via the family car. building construction run next to new cheese dishes 


as : and draperies. 
This new living created a demand for a new kind of | 


magazine devoted entirely to the better living people What’s important for you is that husbands and wives 


found in the suburbs. buy their cars together. 


That’s how Better Homes & Gardens was born. “ : ad ; 

Is any other magazine written specifically to give 
We have succeeded in screening the families with ‘ou husbands and wives together? 

g y s 

better incomes in better homes who take cars for 
granted: Does any other magazine reflect right back at you 
the very market you created yourself? 
: ; y ; 
Better Homes & Gardens incomes are among the 
highest for all magazines. Does any other magazine screen for you more pre- 
BH&G families spend more for their homes and cisely the better-income families who have prestige 


. . . value for you now, and will give y y repeé 
what goes into them than even their neighbors in ; for ) Pre. Fou yaw reget 


i a il sales when the going gets tough? 
Average age of BU&G cars in 1940 was only 2.8 years. We'd like to tell you more. 


Sell - 


hurboncies BNO D ADIN 


through - and Gardens 


CIRCULATION OVER 3,000,000 
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In the Hopper 


N. J. Bill Would Allow 
City-Owned Parking Lots 


An act to permit New Jersey 
municipalities to set up parking 
authorities to construct off-street 
parking facilities has been intro- 
duced in the state legislature by 
Senate Majority Leader John M. 
Summerill jr., Salem County Re- 
publican, who said the measure 
was for study purposes only and 
would not be moved at this ses- 
sion. 

The bill is in line with Gov. Dris- 
coll’s program to alleviate traffic 
conditions in urban areas. These 
conditions, it is universally recog- 
nized, have been aggravated by 
congestion in large cities caused 
to a great extent by the lack of 
parking facilities. 


+ * * 


N. Y. Act Permits Overtime 


has been signed into law by Gov. 
Dewey. 

The measure circumvents a state 
constitutional limitation of an 
eight-hour day, five-day week on 
public works contracts, by author- 
izing the state industrial commis- 
sioner to declare the need for high- 
way construction an “extraordinary 
emergency.” Such a_ declaration 
would permit overtime work at 
overtime pay. 

* * + 


3 Percent Sales Tax Bill 
Introduced in Florida 

A bill providing for a 3 percent 
sales tax, to yield between $60,000,- 
000 and $100,000,000 annually, has 
been introduced in the Florida leg- 
islature by Sen. W. A. Shands of 
Gainesville. c 

Exempt from the proposed levy 
would be edible groceries, milk, 





schools, college construction and 


welfare. 
* * + 


Oregon Voters to Decide 
Fate of 3% Sales Tax 


Oregon’s electorate will decide at 


a special election Oct. 7, 1947, 
whether a three percent sales tax, 
approved by the state legislature, 
will be permitted to go into effect. 


Proposed sales taxes have been 
turned down by Oregon voters in 
four previous referendums. Besides 
determining the sales tax issue, 
the forthcoming referendum also 
will decide whether or not state 
income taxes will go up or down 
and whether a cigarette tax will 


continue. 
* * * 


Dewey OK’s Merit Rating 


In Jobless Pay Levies 

A merit rating bill, enabling New 
York state employers whose pay- 
rolls are stable to get $140,000,000 
in tax credits this year, to be ap- 
plied against their liability to the 
state unemployment insurance fund 








AT THE OPENING of Wilshire Motor Sales, Inc. (Chrysler-Plymouth), 12603 Dexter 


Bivd., Detroit. Left to right: Stewart W. 


Henry T. Myers, former Chrysler executive 
and Jack Gorov, Wilshire president. 


times. The second major change 
substitutes benefit payments re- 
ceived by former employes for va- 
riations in the dollar amount of 
annual payrolls as a factor in ap- 
portioning tax credits among em- 
ployers. 
* * * 


Uniform $10 Fee Bill 


Munroe, manager, Chrysler; 
and with Chrysler Detroit Co., now retired, 


tive committee has promised an 
early hearing on the measure. 

The Ohio Automobile Dealers 
Assn. reports that other bills of 
benefit to dealers “are progress- 
ing very well.” All legislation op- 
posed by the association “has so 
far remained dormant,” it was 
said. 


* * * 


On Road Construction meat, fertilizers and seed, news- orem ot Ge, Seems ato. Passed by Ohio House Pa. Considers Length Hike 
An act designed to ease the labor- | papers, power and light, school One amendment reduces the re-| The Ohio House has passed and|From 396 to 420 Inches 


shortage bottleneck, held partly re- 





lunches and farm products when 


in the unemploy- 


quired reserve 


sent to the Senate the Barnes- 
Metcalf bill, which provides for a 


Maximum length of motor ve- 


1 


+t 

























sponsible for discouraging con-/|sold by the producer or purchased| ment insurance fund from four hicles would be increased from 396 
tractors from bidding for highway | for processing. Revenue from the/times employer liability for the| uniform license plate fee of $10.|to 420 inches under the provisions on 
construction in New York state,|sales tax would go to public| prior year to three and a half!The Senate highway and automo-|of a bill recently introduced in 7 
od —— —— — — ee eee ———|the Pennsylvania legislature. ; 
Another measure, Senate Bill : 
605, would require motorists to stop Y 
within 10 feet of school buses dis- 4 
charging school children. . 
* * * 4 
N. H. Okays Liability Act; dor, 
Insurance Measure Gains : 
House Bill 389, relative to motor 4 
vehicle financial responsibility, has é 
been given final legislative ap- 3 
proval with its passage by the New 4 
Hampshire Senate. $2,3) 
The Senate also passed Senate a. 
Bill 5, authorizing dealers to write ie 
Tune in the Auto-Lite collision, fire and theft insurance. 2 
eee Spring * * * 
ie laymes — rs- : es ; 
day Nights, 9:00 PM. Pa. Bill Extends Limit a 
—E.T. on Colum . 
Srendcaciing System On Buses to 480 Inches . 
The allowable maximum length aan 
for buses would be increased from i om 
420 to 480 inches under the pro- pion 
visions of Senate Bill 490 which has T oe 
been introduced in the Pennsyl- a 
vania legislature. 
A maximum fee of $175 for a 
single deck motor bus would be (A 
provided under Senate Bill 518. en 
* + * 
‘47 
Vermont's Gasoline Tax er 
Increased to 41% Cents ta 
Gov. Ernest W. Gibson has "42 
signed into Vermont law a bill 33660. 
increasing the state gasoline tax Seder 
from 4 to 4% cents. The %-cent vertib 
increase is expected to yield from ‘40 
$600,000 to $700,000 additional in- ra 
come. "47. 
+ + * "46 
Cy me Pea Fs Commercial Rent Control as? 
Extended Year in N. Y. on” 
Two bills continuing for another ioe 
: : year, until July 1, 1948, the com- 
° @ A typical advancement of Auto-L mercial rent controls now in effect 47 
' , " : 4 in New York City have been signed » 16 
engineering is the amazing new Auf@Lite into law by Gov. Dewey. $2,200 
NOEs fo) 1 One of the measures relates to ‘41 
Sta-ful,” the battery that needs w oe office and business space, the other 225 
only 3 times a year in normal car ug@, The to industrial space. Mi 
a7 * * 
* i inci ich is the 
sensational new principle which make Secondary Boycotts Barred | ) 
Sta-ful” battery possible, demonstrates By Minnesota Bill e mf 
the ability of the Auto-Lite organization A bill to prohibit secondary boy- 
a , cotts in labor disputes has been NE 
to constantly develop and improve | given final approval by the Min- | about 
; ‘ ons : eo nesota legislature and sent to Gov very 
its products. This ability is convinci Luther Youngdahl, who had agreed —. 
proved by the use of these product to sign it. diary 
- : og a Ambe 
original equipment on many of Anferica’s Increase in Truck Levies ing tl 
; : cow. 
e finest cars, trucks and tractors. Money Approved in Oregon in hi 
cannot buy better electri quipment. Gov. Earl Snell has signed into in N 
a Oregon law a bill increasing truck Bookt 
THE BLECTRIG|AUTO-LITE COMPANY taxes. The new levies range from win 
? .6 of a cent a mile for small trucks comm 
Toronto, Ontario Toledo 1, Ohio |to 3.6 cents a mile for big trucks tions 
; _ * * sador 
| Drunks and Dope Addicts a " 
i? bill to provide a five-year sus- engolt 
;pension of the driver’s license of “Na 
any person convicted three times what 
on charges of driving a motor ve- furnis 
hicle while under the influence of a pee 
intoxicating liquor or narcotics has relate: 
Z y 4 been recommended for passage by large 
ft TY the Missouri House Roads and sedan, 
2 Highways Committee. The bill also dans 
M directs that the license of a per- tured 
oo |son convicted of a second offense tenanc 
SPARK PLUGS GENERATORS »~ LIGHTS & LENSES WIRE & CABLE |of drunken driving could be sus- | to tha 
: ‘pended for two years. in the 
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Used ‘Car Auction Prices | 


(Continued from Page 14) 
































; ‘89—Special Coupe. $560; Century 4 *40—Convertible, $1,080; Convertible, $1,- INTERNATIONAL 
t door, $800. 160; Club Coupe, $1,085; Coupe, $900; 2 47-—-% Ton, $1,650. 
CADILLAC door, $1,040; 4 door, $850. ‘39-——% Ton, $925. 
TT * toor, SEVROL 38 Coupe, ORYSLER ed — 
ROLET ; *40—Sedan, ,060. 
‘47—F L 2 door, $2,225. _'47—New Yorker Club Coupe, $2,900; | °39—Sedan, $1,075. 
‘46—FM 2 door, $1,825; SM 2 door, | Town Country, $3,850, 0 ' LINCOLN 
$1,800; - 4 door, $1,895; 2 door. $1,735. |. 16" Formal Sedan, $2,475; Convertible, z “46 — —_— $5,200; 
'42—SD 4 door, $1.150. 2.525. ; Zephyr Convertible, $2,435. 
41—Club Coupe, $1,190; 2 door, $1,050; 41—-Club Coupe, $1,185; Royal 4 door,| “41--Zephyr Convertible, $1,150. 
2 door, $1,050; Town Sedan, $1,050; Sta ae, 4 door, $1,200. : MERCURY 
tion Wagon, $1,050; SD 4 door, $1,150; 40-2 door, $925. 47 —4 door, $2,160; Club Coupe, $2,200. 
MD 4 door, $1,045. | DE SOTO ‘46—Club Coupe, $1,980; Convertible, 
*40—MD Club Coupe, $925; MD 2 door, | ‘47—Suburban, $3,000. | $2,285; 2 door, $1,825; Club Coupe. $1,950. 
$900. | ‘46—Suburban, $3,000; 4 door, $2,250; | OLDSMOBILE 
Senter *39—-TS, $800; Club Coupe, 8600 aoe wore | - Sedanette, $2,500; Convertible, $2, 
. CHRYSLER *42—Sedan, $1,360. | 580. 
— ‘47—Town Country, $3,150. “41--Sedan, $1,160; 4 door, $1,250;| . ‘41—Convertible, $1,100; 4 door, $1,135; 
, ‘41—New Yorker 4 door, $1,225 Coupe, $1,160. Sedan, $1,200; 4 door, $825. 
Raed ~ DE SOTO a _ DODGE 39—2 door, $610. 
\ <i 47—-Suburban boode - 47 ye tone $2,785; Convertible, | 46-—Clipper oz 
2.750; , $2,200; , $2,200. ’ eee” 
. 46—% Ton, $1,300; Pickup, $1,260 46 Choy Cause’ 42,000; Dahaw ae tao: | _ "41—Convertible, $1,175; 4 door, $1,275; 
alers a5 <tt> Compe, $1,080 Sedan, $2,100; 4 door. $2,100. ar a py ~~ ie G. MERLYN O'KEEFE, president of O'Keefe Motors, Inc. (Dodge-Plymouth), Provi- 
f ‘ oupe, $500. 42—Custom Sedan, $1,185: Sedan. $975.) 904 gour $800. dence, R. I., put on quite a show to celebrate the first anniversary of his dealership on 
Ss : ne deve. 0 zonD “41--Sedan, $925. . = OOF, Ty MOUTH St. Patrick’s day. He not only decorated his showroom with shamrocks and green trim- 
: oo _'46—SD 4 door, $1,650; Convertible, $2.-| 479 door, $1,775." door, $1,880: Sta- $0875 Cin Coupe, $2,085; Club Coupe, perma Badly Bn ge og ap Be ng callus be ees a antes a 
= 6 Th - By _ tion Wagon, $2,075. ” , “146. Club Coupe, $1,860: 2 door, $1,875: green candle, illuminated with 2,500 watts of electric light and kept it burning all night 
‘41—SD_2'door, $1,160; 2 d o '46—Convertible, $2,225; Convertible, $2,-| Convertible, $2,135; ‘Club Coupe, $1,825. | oF three nihts. He had » half hour radio broadcast with speeches by the mayors of 
was i re. a an. . 7, sone; 010; Club Coupe, $1.875; Business Coupe, "42. Convertible. $1.350: 2 yg $1,050. Providence and Pawtucket, R. I., and Sen. J. Howard McGrath of Rhode Island, Gov. 
2 — : 3080: ‘ ae ot vin on, + | $1,650; Convertible, $2,075; 2 door, $1,-|4 door, $1,000 ce A 7 eee | John J. Pastore of Rhode Island and Sen. Glenn Taylor of Idaho. The telegrams were 
~ Spake © ceae, Ges Conn , 640; 2 door, $1,630; Convertible, $2,115.| *41—’Sedan, $935; Coupe, $1,125 delivered from Hillsgrove Airport, Providence, by an helicopter, which landed in a 
39D 2 aoa, soon! Deg ret ee | ‘42-4 door, $1,100. 25, Coupe. $250" pe, S112. 75 by 100 foot used-car lot next door to the showrooms. 
e me - , 5 = door, gon. | *41—Club Coupe, $1,085; 4 door, $1,040.] ~~ ; ; ides, an Ce et os ee eee fc nt a 
38-2 door, ; 4 7 + OF, ; » 92,080, PONTIAC 4 
*26-—2 door, $300; 2 door, $300 | ‘33-2 door, oe . Soteactn, va } ogy saat: 40—Club ‘pee | z ee 7 91400) Commane 
} : anette, $2,175: ,0r. t : oor, er door, d : door, 085; 4 door, 
- ve- 4 be, '46—2 door, $1,630. $2,175. ; | *47—Commander, $2,600; Champion, 4 | $1,050. : 
n 396 HUDSON | *41—4 door, $650. *41—-Club Coupe. $1.030; 2 door. $1,050; | door, $2,050; Sedan, $2,500; Sedan, $2,100; | WILLYS 
sions ‘42 “8” 4 door, $90; “6" 2 door, | *40—4 door. $640; 4 door, $825. Club Coupe, $1,175. | Club Coupe. $1,605; 1% Ton, $2,050. ' “47 Station Wagon, $1,725 
S950. sai i > 
d in ‘4$1—4 door, $800 
| ’ . | 
MERCURY | 
Bill "46-4 door, $1,950; 4 door, $1,810; 4 
door, $1,850. 
| Stop '41—Convertible, $1.400; 4 door, $1,020 
| dis- ‘40-2 door, $875; 2 door, $900. | 
| NASH 


"46-600" 4 door, $1,350. 
'41—-Ambassador 2 door, $910; Ambassa- 
dor 4 door, $950. 

‘84--2 door, $140. 











OLDSMOBILE 
46-76" 2 door, $2,085. 
has ee"? BRCKARD WHY I LIKE TO DO BUSINESS AT HENRYS 
New Convert OS, Convert, p| STATION. HE ALWAYS GIVES YOU THE BEST 


$2,350. 
'46—SD 4 door, $1,675; Convertible, 


ri 


enate 


OF SERVICE - AND OIL IN CANS ! 














: $2,245. 
write *42--2 door, $1,100. 
ance. "87—2 door, $375. 7 ae 
PONTIAC | \ > 
'46—"6” 4 door, $1,165; 2 door, $2,100; S 
4 door, $2,225. 
*41—"6” 2 door, $1,165. 
STUDEBAKER , 
ngth Pn my ey A 
from | = mander Regal Club Coupe. $2.550; Cham: | SAFE AGAIN! YOU NEVER 
iio Tv nae + ERRAPLANE | sin peti jer4 
nas Fs coune BE | CATCH HENRY OFF BASE ! 
HOLLYWOOD 
7 (ook Tuneday. W. R. Stone, | 
. be ae i ‘Apr. 22.) a E 
. BUICK 
'47—Convertible, $3,550; Roadmaster 2 
door, $3,100; Roadmaster 2 door, $3,100; 
“SL” 4 door, $3,130. 7 
46—Convertible, $3,300; 4 door, $3,210; | 
4 door, $2,525. a ‘ | 
has "42— Convertible, $1,685; Sedanette, $1,- | 
bill 360. ae g 370: 
tax Sedanettey 41,2707 Sedaneite, $1880; Con: | LIKE OIL IN CANS, TOO — 1 KNOW 
Posen 10 “Convertible, $1,000. | ALWAYS GET THE BRAND AND 


: "'87--4 door, $525. 
b in- CADILLAC 
’47—Convertible 62, $5,700. 
'46—60S, $4,325; 62 Sedan, $3,950. 
'42—61 Sedan, $2,350; 61 Sedan, $2,210; 
61S, $2,100. 
'41—Convertible 62S, $2,500; 63, $1,800; 
60S, $2,250; Sedan, $1,740; 61 Sedan, 
$1,900. 






GRADE | ASK FOR ! 









other '40-Sedanette, $1,075; 62 Sedan, $1,250. 
com- CHEVROLET 
effect ’47---Club Coupe, $2,225; 4 door, $2,250. 7: 
igned "46—Convertible, $2,275; Aero Sedan, a 
$2,200. = 
*42—-SD, $1,200; 4 door, $1,150. = 
es to *41—Club Coupe. ‘= ~ Compe, ——=———- 
$1,225; Convertible, $1,320; Coupe, ——— 
other 100; 2 door, $1,105. 
, J”, Sa eiaeS — 
—— 
1 Red Elegance =] 
_ U.S. Chauffeur Writes Book | —~ 
boy- = On Stint in Russia J Pr a 
been NEW YORK.—Those stories | r a Lie 
Min- about Russian commissars living le \ vi a 
Gov. very simply are “all the bunk,” | VW , 
greed according to Charles  Ciliberti, 


diary-keeping chauffeur to U. S. 
Ambassador Joseph E. Davies dur- | 
ing the celebrated mission to Mos- | 
cow. Ciliberti tells what he saw 
in his book, “Backstairs Mission 


“I’m always rooting for oil in cans,” says Henry 





e i ” 2 s ‘ ° . . . . 
te | ee eae published by "7 find that oil in cans is a fast seller. I can offer a wide 
from First glimpse Ciliberti had of a variety of oils. It’s cleaner to handle! Saves work, and 
rucks | commissar’s living accommoda- | there’s no breakage! 
ucks. | tions was when he drove Ambas- | 


“‘Besides,”’ says Henry, “the cans are in bright colors and 
they make good selling displays!”’ 





sador and Mrs. Davies to a lunch- 
eon at the country estate of For- 


rts eign Trade Commissar A. P. Ros- 
| a engoltz, outside Moscow. 
se 0 “Naturally I was curious to see | 
times what kind of transportation -was AMERICAN CAN COMPANY 
r ve- furnished a commissar and took | : : 
ae of esd: inte the gerdee,” Ciltbert! New York « Chicago « San Francisco 
s has relates in his book. “I found a | 
ze by large black 16-cylinder Cadillac | 
| pe sedan, two 8-cylinder Packard ae 
ms and one Russian manufac- 
per- tured M-1 Ford sedan. The main- | NO OTHER CONTAINER PROTECTS LIKE THE CAN 
fense tenance equipment was comparable | 
sus- to that of any millionaire’s garage | 


in the United States.” 





Wright Now Representing 
J. & H. on Subcontracts 


Walter Wright, former regional 
director for WPB in Detroit, is 
now representing Jack & Heintz 
Precision Industries, Inc., on sub- 
contract work. He is also handling 
Burgess Co. on the same basis. 

Wright, who was chief deputy 
director of WPB for several years 
in Detroit, later was regional di- 
rector for CPA after demise of 
WPB. He formerly was a vice- 
president of Graham and at one 
time had a Chrysler distributor- 
ship in Cincinnati and Cleveland. 


* * * 


Ford Promotes Cooper 


To Assistant in West 


Appointment of Walter J. Cooper 
as assistant regional manager in 
charge of Ford sales for the west- 
ern region has been announced by 
W. A. Williams, general sales man- 
ager. 

Cooper has been manager of the 
business management department, 
western region, and will continue 
to make his headquarters at Rich- 





Of course, it’s nourished by a spend- 
able income among Redbook, New 
York families of $625,000,000. And 
“spendable’”’ is just the word for 
it . . . almost $112,000,000 goes 
drug stores get 
Redbook, New 
York families will spend $6,000,000 
for furniture and $2,700,000 for 


for food... 
$12,500,000 of it. 


floor coverings. 


Have you ever stopped to figure 


nme REDBOOK, U.S.A! 


"Send for the Redbook State-by-State analysis of family buying power. 
Write or phone Redbook, 444 Madison Avenue, New York 22, New York 
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mond, Calif. He joined Ford's field 
organization in 1936. 
* * a 


L. M. Seiberling Succeeds 


Father As Director 


L. M. Seiberling, sales manager 
of Seiberling Rubber Co., was 
elected a director of the company 
at the annual 
meeting of stock- 
holders, succeed- 
ing his father, 
the late C. W. 
Seiberling. 

W. H. Oburn, 
the company’s 
credit manager, 
was elected as- 
sistant treasurer 
at a directors’ or- 
ganization meet- 
ing following the 
stockholders’ session. Oburn has 
been with Seiberling since its 
founding in 1921. 

All directors were reelected at 
the stockholders’ meeting. The 
board includes F. A. Seiberling, 
chairman; J. P. Seiberling, presi- 
dent; H. P. Schrank, J. L. Cochrun 





L. M. Setberting 


$625,000,000 


petitive advantage! 





that spends as freely 


will make millions of new friends in 
Redbook, U. S. A. Give it that com- 


AUTOMOTIVE NEWS, MAY 5, 1947 | 


and R. J. Thomas, Seiberling vice- 
presidents; A. C. Blinn, president, 
Ohio Edison Co.; Robert Guinther, 
Akron attorney and company coun- 


sel. 
+ * 


Matthews, Cilley, Heinsohn 


|Promoted by Raybestos 


| Raybestos Manhattan, Inc., last 
week announced the election of two 
vice-presidents and a director. John 
H. Matthews, vice-president in 
charge of the Manhattan Rubber 
division, Passaic, N. J.; O. H. Cilley, 
assistant general manager of the 
United States Asbestos division, 
Manheim, Pa., were made vice- 
presidents. A. F. Heinsohn, general 
manager of General Asbestos and 
Rubber division, North Charleston, 
S. C., was placed on the board. All 
have come up from the ranks in 
their respective divisions and have 
served many years. 
+ * + 


Schaub Heads General Tire’s 


New Buffalo Branch 

General Tire & Rubber Co. has 
announced opening of a _ branch 
headquarters in Buffalo under the 
direction of Earl H. Schaub. 

The new branch will be located 
at 1133 Main St. General’s Buffalo 
representative for five years, 





307,000,000 retail sales 1s a tidy crop 


even in REDBOOK, New York 


out the low cost of reaching this 












TESTED PRODUCTION methods, proved on the endless automobile conveyor lines 
in Detroit, are building output up and holding costs down in a new southern California 
industry, Salsbury Motors, Inc., Pomona, Calif., which started from scratch about a 
year ago. A current peak of about 35 units daily on the new Salsbury Imperial, a 
streamlined version of the motor scooter, has been reached. The firm is a subsidiary 
of Northrop Aircraft, Inc. hae . oe : - a eeeeeaoal 


Schaub has been a member of the| Reo office manager in Boston in 
company’s sales organization for|1941 to join an auto rental firm. 
14 years. hee 
Trailmobile Gives George 


Added Duties in N. Y. 


Trailmobile Co. has announced 
the return to New York of R. B. 
George, vice-president in charge 
of fleet sales for the company. 

George will assume the added 
duties of managing the New York 
branch, with headquarters at 42-20 
Crescent St., Long Island City. He 
joined Trailmobile more than 20 
years ago. 


* * * 
Hilsinger Rejoins Reo 
As New Haven Manager 
Ralph H. Hilsinger has rejoined 
Reo Motors as branch manager at 
New Haven, Conn., it was an- 


nounced by T. W. Paul, regional 
manager. Hilsinger resigned as 





* * + 
Spicer Service Parts Div. 


Headed by Dupree 


Appointment of Sam F. Dupree 
jr. as manager of the service parts 
department of Spicer Mfg. division 
of Dana Corp. is 
announced by 
Wm. Fairhurst, 
vice - president 
and sales man- 
ager. All service 
operations, in- 
cluding new 
offices now under 
construction, have 
been consolidated 
into one depart- 
ment. 

Prior to joining 
| Spicer in 1941, Dupree was asso- 
| ciated with Westinghouse, Almetal 
|}and Bendix. D. F. Kalish, who for 
the past quarter century has served 
as manager of the service parts 
department, will continue his long 
association with Spicer as _ sales 


manager of the department. 
* * * 








Sam F. Dupree jr. 


Gerity Names Two 


James Gerity jr. announces the 
election of George A. McDowell 
and J. Cary Thompson jr. as di- 
rectors of the Gerity-Michigan Die 
Casting Co. McDowell is a partner 
in the firm of Mercier, McDowell 
| & Dolphyn, Detroit, while Thomp- 
|}son is associated with Buckley 
Brothers, 44 Wall St., New York. 


* * * 


Owen Assigned to Flint 


C. E. Hoehn, resident manager of 
Fisher Body plant No. 2 at Flint, 
Mich., has announced the appoint- 
ment of John C. Owen as assistant 
resident manager. Owen has been 
assistant master mechanic of the 


1 MONTH TO 
REDBOOK, wis. 


assembly section in the Fisher 
Body general offices at Detroit. 
* x * 


Myers Is Promoted 


The Perfect Circle Corp. an- 
nounces that George Myers has 
been promoted to assistant plant 
manager of the Hagerstown (Ind.) 
plant. Myers was formerly factory 
superintendent, and has been with 












: FREE-SPENDING YOUNG READERS the organization since 1944. 
market of open- - <" o 
handed, young Redbook, New York — ray = — ae spent Russell to Cee-Bee 
° ope * 7 under 5 5% O rm live in cities “4 
families ? The pro-rata cost per page of 2500 to 500,000 . . . and that's Burton Russell has resigned as 
is $357. Not much to reach a crowd where nearly half of this year's autos sales manager of the Exeter Oil 
, as they do! and durable goods will be sold, ac- Co. to become sales promotion 
red = y — cording to the U. S. Bureau of Agri- manager of the Cee-Bee Chemical 
The smart-money advertisers are cultural Economics. Concentrate in Co., Inc., Los Angeles manufac- 
buying Redbook. Your product, too, this free-spending young market by or, of specialized industrial 
3 hitting them where they live—in cleaning compounds. 





* * * 





Redbook, 






Little Gets Gillette Post 


Appointment of E. S. Little as 
merchandise manager of Gillette 
tires and tubes is announced by 
H. C. McDermott, sales manager 
of the Gillette tire division of 
United States Rubber Co. 


* * * 

U. S. Names Harris 
Richard P. Harris, of Norwalk, 
Conn., has been appointed factory 
manager of the electroforming de- 
partment of United States Rubber 
Co. at Detroit. 
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Highways and Safety .. . 


Loss of U.S. 


aah nt nd NEWS, MAY 5, 1947 


Road Aid 


Threatens States 


,;XTENSION of the 1944 federal- 
aid highway act was urged last 
week by American Petroleum In- 
dustries Committee, which points 
out that such action would have a 
favorable effect on state highway 
finances. 

“For some time it has been ap- 
parent that shortages of manpower 
and materials, combined with spi- 
raling construction costs, are seri- 
ously hampering the states in their 
efforts to embark upon the postwar 
highway programs contemplated by 
the federal-aid highway act of 
1944,” the APIC notes. 

“The terms of this law, which 
authorized federal road _ allot- 
ments, gave the states one addi- 
tional year after the close of the 
fiscal year for which the grants 
were authorized to commit or ob- 
ligate the funds. 

“This means that the states un- 
der the existing statute are re- 
quired to take up the first year’s 
allotment by June 30, 1947. To date, 
however, most states have been 
able to place only a small amount 
of federal-aid highway projects un- 
der contract, due primarily to 
shortages. 

“Because of the unavoidable de- 
lays which have been experienced 
in launching the program, there- 
fore, the states have become in- 


YW 


( 


lie 
| i ddigdaa 


| 


creasingly apprehensive over the | 


danger of losing a substantial share 
of their postwar federal road 
grants unless Congress authorizes 
an extension of time. With this in 
mind, the President in his budget 
message recommended ‘that the 
Congress extend for one additional 
year the period during which these 
funds may be expended.’ 

“Similar recommendations were 
made by such interested groups as 
the American Assn. of State High- 
way Officials and the American 
Automobile Assn.,” APIC adds. 

+ ++ * 

— proposals, APIC points 

out, have since taken legislative 
form in a bill (H.R. 1874) intro- 
duced by Rep. Cunningham of Iowa 
to extend the time limitation of 
the 1944 act for an additional year. 
In other words, the states would be 
given until June 30, 1948, to enter 
into agreements with the Public 
Roads Administration for expendi- 
ture of their first year’s alloca- 
tions. 


Similarly, the availability of the 
second and third years’ apportion- 
ments would be extended to June 
30, 1949, and June 30, 1950, respec- 
tively. The bill, if enacted, will in 
effect make the 1944 federal-aid 
highway act a five-year program. 

In view of the slowness with 


IAIAOIUUTVUTEOUTTONATA UAT L HY 
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which the postwar highway im- 


| provement program has pro- 


gressed, Congress thus far has 
found it necessary to appropriate 
only $175,000,000 to cover the fed- 
eral government’s share of the 
cost. In other words, just a little 
more than a sixth of the $1,000,- 
000,000 authorized for the first 
two fiscal years has been pro- 
vided up to the present time, it is 
pointed out. 

“By allowing a longer period in 
which to match the authorized fed- 
eral-aid highway allocations,” the 
APIC asserts, “Congress not only 
will relieve the pressure now exist- 
ing to obligate these funds, but it 
also will permit the states to fur- 
ther improve their financial posi- 
tions. In most cases the states al- 
ready have accumulated unprece- 
dentedly large balances in their 
highway funds, and highway user 
tax revenues are now approaching 
or even exceeding former peak 
levels. 

“The anticipated extension of the 
1944 federal-aid highway act has 
another favorable implication in 
that by easing the matching prob- 
lem it will facilitate financing the 
improvement of roads not on the 
federal-aid system.” 

“On the other hand,” the APIC 
adds, however, “there is danger 
that highway funds not required 
for matching may be misused. It 
is important, therefore, that pre- 
cautions be taken to guard against 
the dissipation of available road 
money through dispersion and di- 
version practices. If these eventu- 
alities should occur, the highway 
users might lose the expected bene- 
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the forty-two 
Haney Life- 
Long products. 





















































ready for delivery, NOW 


LIFE-LONG 
APPLIANCES 


Is your showroom empty? 

Wise automobile dealers are dis- 
playing and selling HANEY Life- 
Long appliances and equipment for 
extra profits and greater showroom 


The HANEY Life-Long line provides 
a wide variety of dependable, guar- 
anteed nationally advertised prod- 


radios to power lawn 


mowers . . . all competitively priced. 


EXCLUSIVE DISTRIBUTORSHIP 
TERRITORIES AVAILABLE IN SOME 
LOCALITIES... WRITE TODAY! 












HANEY CORPORATION 


Executive 


Offices: 1700 Walnut 









Street, Philadelphia 3, Pa. 


fits from an extension of the time 
limit granted the states for taking 


up their federal-aid allotments.” 
* a +. 


Okla. House Okays Toll Bill; 
Rough Going Seen in Senate 


The bill, S. 225, to create a Turn- 
pike Authority in Oklahoma passed 
the Senate with a bare constitu- 
tional majority of one. It would 
empower the authority to purchase 
right-of-way and construct a lim- 
ited access toll highway between 
Oklahoma City and Tulsa. It pro- 
vides for the issuance of bonds 
to be paid for by tolls. 

At a cost variously estimated 
from 23 to 50 million dollars, 
the road will parallel the exist- 
ing U. S. 66, bypassing most of 
the intervening towns. Opposi- 
tion declares that U. S. 66 could 
be adequately improved at one- 
fourth the cost of the toll road. 

Local papers report that the bill 

faces rough going in the House, 
despite support from the gover- 
nor, the backing of a Chicago in- 
vestment syndicate and vigorous 
activity in its behalf by a Kansas 
City engineering firm. This pro- 
motion by out-of-state investment 
houses and engineering concerns 
follows a similar pattern found in 
other states. 

So far leading highway user 
groups in Oklahoma have not ap- 
peared in the picture, despite the 
general attitude they have ex- 
pressed in opposition to toll roads. 

+ * + 
Non-Fatal Accidents 
Hit New High in N. Y. 

New York state had one of its 
lowest motor vehicle death tolls 
on record in 1946 while running up 
the highest number of non-fatal 
injuries in nine years, Motor Ve- 
hicle Commissioner Clifford J. 
Fletcher reported last week. On a 
mileage basis, the traffic death rate 
is the lowest ever recorded in the 
state and the injury rate compares 
favorably with 10 of the past 16 
years. 


New York accounted for six per- 
cent of the nation’s motor death 
toll increase of 19 percent. The 
actual count of 1936 motor vehicle 
dead in the state was 2,004 com- 
pared with 1,763 in 1945 and 2,661 
in 1941. The casualty count showed 
104,812 against 80,776 in 1945 and 
98,845 in 1941. 

+ * * 


March Mars Illinois Report 
For First Three Months 


Motor vehicle fatalities on the 
Illinois highway system took a 
sharp upward trend during the 
month of March when 172 per- 
sons were killed, an increase of 
28 percent above the death toll for 
the same month last year, accord- 
ing to a report by Walter A. Rosen- 
field, director of public works and 
buildings. 

Despite this increase, however, 
the report noted that the fatality 
rate for the first quarter of 1947 
is four percent lower than for the 
corresponding period in 1946. 

* a * 


No Orchid 


Stolen Car Record 


Held by Ark. 


ARERANSAS has the highest 
~% stolen automobile rate in the 
United States, and thefts are in- 
creasing, Homer Edgeworth of 
Atlanta, Ga., representative of 
Automobile Underwriters Detective 
Bureau, told members of the Ar- 
kansas Adjusters Assn. last week. 

He attributed the high theft 

rate to inadequate laws govern- 

ing transfer of title on cars sold 
in the state, which require only 

a bill of sale. 

Dean Morley, agent in charge of 
the Little Rock office of the Fed- 
eral Bureau of Investigation, has 
conducted a statewide speaking 
campaign urging care in the pur- 
chase of cars known to have been 
brought into the state. 

* os * 


Expansion Strips 

HE anti-diversion constitutional 
amendment in Delaware was 
passed by the senate but failed 
to get action before the House ad- 
journed. . . . The Illinois Highway 
Users Conference has announced 
endorsement of a plan for 102 
inches width for buses and trucks 
on highways 20 feet or more wide. 
A Conference Uniform Laws Com- 
mittee is at work to determine the 
extent of compliance of Illinois 











statutes with recommendations of 
the Uniform Motor Vehicle Code. 
. About 8,400 copies of the pub- 
lication, “The Miracle of Highway 
Transportation in Michigan” were 
distributed to leading Michigan 
citizens and about 1,000 circulated 
nationally last year, according to 
an announcement by Stanley M 
Powell, chairman of the Highway 
Users Conference of Michigan. 
The Northwestern University 
Traffic Institute will present the 
two-week Traffic Police Opera- 
tions Course at the Ninth Na- 
tional Institute for Traffic Train- 
ing held at Georgia School of 
Technology, Atlanta, Ga., June 
16-27. A. B. Forster, the Traffic 
Institute’s director of training, 
will direct the police operations 
course. “Open to municipal, coun- 
ty and state police and highway 
patrols, the traffic police admin- 
istration course is intended to 
aid departments in dealing ef- 
fectively with accidents and con- 
gestion,” Forster said. 
Distribution of the recently is- 
sued book, “Highway Transporta- 
tion Links Wisconsin’s Economy” 
is being made by the Wisconsin 
Highway Users Conference, Fred 
M. Elliott, Conference chairman, 
announced. Plans for its circula- 
tion include a public presentation 
before both the Senate and As- 
sembly of the state legislature. At 
present the Conference is acting 
upon recent progress reports of 
its committees on anti-diversion, 
reciprocity, and highway safety 
and uniform traffic laws... . 
Because of a rapidly rising mo- 
tor vehicle traffic volume and the 
resultant increase in accidents and 
congestion, a revised and expanded 
edition of the book, “Traffic Engi- 
neering and the Police,” has been 
published by the National Conser- 
vation Bureau, accident prevention 
division of the Association of Cas- 
ualty and Surety Executives, and 
the traffic division of the Inter- 
national Assn. of Chiefs of Police. 
Co-authored by Henry K. Evans 
and Franklin M. Kreml, the 104- 
page book is designed to assist 
police departments in solving their 
growing traffic problems. The au- 
thors are well qualified to make 
an authoritative report. Evans is 
director of the traffic engineering 
division of the National Conserva- 
tion Bureau and Kreml is director 
of the traffic division of the Inter- 
national Assn. of Chiefs of Police. 


Nash Truck Fleet Wins 


High Wis. Safety Rating 

MADISON, Wis.— Nash Motors’ 
truck fleet won a high safety rat- 
ing in the fourth annual Wisconsin 
truck and bus fleet safety contest, 
the state motor vehicle department 
reported last week. 

In accident- -prevention competi- 
tion covering the year 1946, the 
Nash fleet won second place among 
fleets in es, i general indus- 
trial division leets in this group 
traveled more than 300,000 miles 
during a 12-month period. Best in- 
dividual fleet record was credited 
to the Vernon county highway de- 
partment’s fleet of trucks, travel- 
ing 755,731 accident-free miles dur- 
ing 1946. 





Announcing .. . 


A NEW BOOK 


DEALER BUSINESS 
COUNSEL 


FINANCIAL AND OPERATING FACTS 

FOR THE GUIDANCE OF AUTOMO- 

BILE DEALERS AND THEIR 
KEY EMPLOYES 
This new book contains: 

Reprints of all of J. B. Van Tassel’s 

writings and studies that have appeared 

in Automotive News and other trade 

publications to date. 

These writings and studies are indexed 

in such @ way as to make them an easy 

reference for answering many of the 

problems in a dealer’s business such as: 

HOW TO CORRECT LOW PROFIT 
SELLING 

METHODS FOR CONTROL OF COSTS 
AND EXPENSES 

BETTER MANAGEMENT METHODS 

SERVICE AND PARTS MERCHANDIS- 
ING AND STOCKING 

SERVICE PRODUCTION CONTROL 
METHODS 

THIS CHANGING MARKET 

PLANNING AHEAD FOR BUSINESS 

GUIDE FIGURES — FINANCIAL OP- 
ERATIONS AND EXPENSES 

THERE IS A TOTAL OF 29 ARTICLES 
ON DEALER BUSINESS MANAGE- 
MENT BY J. B. VAN TASSEL. 

PRICE $2.00 PER COPY 


J. B. VAN TASSEL 


DEALER BUSINESS CONSULTANT 
332 S. MICHIGAN AVE. 
CHICAGO 4, ILL. 
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‘Sunshine Club’ 


‘Something More Than Just a Job’ Is Offered 
To Valley Cadillac Workers 


ROCHESTER, N. Y.—A postwar 
experiment in employer - employe 
relations is working like a charm 
for Valley Cadillac (Pontiac-Cadil- 
lac) here. It is based on the prin- 
ciple of giving employes “some- 
thing more than just a job.” 

The idea started simply as a 
“Sunshine Club” in January, 1946, 
with 26 members. Each gave 25 
cents a week for a fund to cover 
the periodic contributions employes 
are often called to make—the flow- 
ers for the deceased, gifts to em- 
ployes’ new babies, and baskets 
for sick fellow workers. 

But the club has branched out 
under the guidance of Stewart H. 
Stanton, auto salesman for 18 

years and a member of the Pon- 
tiac Master Salesman’s Guild with 
a record of six prewar sales years 
exceeding 100 new cars. 

Stanton began mimeographing 
a monthly statement telling 
members how much was in the 
fund and adding various personal 
items. 

His news items took hold. Ideas 
and suggestions from the shop, 
the sales floor and the bosses 
rolled in. Now, his 15th issue runs 
to three pages, three columns on 
each, decorated with drawings and 
a masthead announcing “The Sun- 
beam.” 

He found that mechanics and 
paint and body men, as well as 
the front office, were interested in 
trade news, so he borrowed items 
from Automotive News in which he 
figured they would find an interest. 

He set up a suggestion box in 
the shop, and the firm offered a 
cash prize for the best ideas. One 
of the first suggestions was for a 
light over the time clock—a sim- 
ple thing, yet one that had been 
overlooked, and _ probably had 
caused many a cuss word as a 
worker hunted in the dusk for his 
card. The light went in immedi- 
ately. 

Danny Webb suggested that the 
firm abandon its system of sub- 
letting brake drum work and buy 
a brake drum turning machine. 
The company jumped at the idea, 
and General Manager Frank Hou- 
lihan declares brake work has 
been expedited 10-fold. 

“There’s no waiting now while 
work is sent out to the brake 
shop, or while it’s coming back,” 
Houlihan said. “Our customers 
like the better service, too.” 

The club has 58 members now— 
expanding with the personnel of 
the company. Last September's 
clambake and February’s bowling 
party—the latter included a steak 


140 Exhibitors 
Scheduled for 
Plastics Show 


CHICAGO.—More than 140 Amer- 
ican and Canadian firms, as well 
as Akiebolaget Alpha, of Sweden, 
will exhibit postwar advances in 
plastics at the Society of the Plas- 
tics Industry show to be held here 
in the Coliseum May 6-10, it was 
announced last week by Allan Ww. 
Fritzsche, chairman of the exposi- 
tion committee. 

Among the prominent firms 
which will display their latest 
achievements in the realm of plas- 
tics are: 

Babbitt: Chemical Specialties Co., 
Bakelike Corp.; Dow Chemical Co.; 
E. I. duPont de Nemours & Co., 
Inc.; Edelco Rubber Corp.; Fire- 
stone Industrial Products Co.; Gen- 
eral Electric Co.; B. F. Goodrich 
Chemical Co.; Goodyear Tire & 
Rubber Co.; Monsanto Chemical 
Co.; Plaskon division of Libbey- 
Owens-Ford Glass Co.; Radio Corp. 
of America, and Westinghouse 
Electric Corp. 

Fritzsche said the exposition will 
reveal “how plastics have become 
closely integrated with every phase 
of modern living—in automotive 
and electrical production, housing, 
agriculture, apparel design, retail- 
ing and other fields. 

The society will hold meetings 
at the Stevens hotel during the 
run of the exposition, with the 
program so arranged that those 
in attendance will have opportuni- 
ties to see the show frequently. 
























































dinner, refreshments and bowling 
at no extra cost to the members, 
the party being paid for by the 
25-cent weekly dues and a larger 


company contribution—are memo- 
ries now. A picnic in June is next 
on the agenda. 

Whenever there is an addition 
to an employe’s family, a $5 bank 
account is opened for him or her; 
for a birthday, a greeting card 


oes out; when there is death in| 
s : | Clayton, Mo. The building has 17,815 square feet of floor space and cost approxi- 


a VC family, a floral piece is sent; 
to anyone who is sick more than 
a week, the club sends a basket 
of fruit; whenever anyone with 
more than four months’ service 
leaves, a going-away gift is pre- 
sented. 

As Houlihan points out, Stanton 
gains nothing but the fun he has 
running the organization, and may 
even lose a sale or two because of 
the time he spends on the club. 
But Valley Cadillac figures to have 
a well-knit, friendly organization 
set up for the day when tough 


competition returns to the trade. 


The 





BSE % 





NEW HOME OF CLAYTON MOTORS, INC. (DeSoto-Plymouth), 7608 Forsythe Bivd.. 


mately $125,000. The service department is fully equipped with about $15,000 worth 
of the latest shop equipment. There is also a complete body and paint shop. G. E. Bates 


is secretary and general manager. 


Output Up 5 Pct. : 


| the postwar high of 5,953 units pro- 
| duced in October of 1946. 
Shipments of 5,042 housing-type 





On Home Trailers | trailers during the month were 


WASHINGTON. — January pro- 
duction of housing-type trailer 


coaches totaled 5,303 units, accord- 
ing to the Bureau of the Census. 
This figure represented an increase 
of approximately 5 percent over 
the December total of 5,059 units, 
but was about 13 percent below 


valued at $8,300,000, a slight in- 
crease in both quantity and value 
over the December totals. 


Hudson Dealer Named 


Williams & Perkins Motor Co. 
has been named dealer for Hudson 
cars in Jonesboro, Ark. 





Sunday 


Picture 


In 


Che Philadelphia Mrguirer 


beginning May 18, 1947 


FOR ADVERTISERS 


From May 18 through June 29, PARADE adver- 
tisers will appear in The Philadelphia Inquirer with 


no change in rate. 


Beginning July 6, advertisers may buy the com- 


plete PARADE list of 21 


markets including Phila- 


delphia, or they may buy the basic PARADE list 
of 20 markets without Philadelphia. 

A new rate card, effective 

July 6, will be issued shortly. 
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False Ring 
New Fords for °43 Coppers 


Doesn’t Make Sense 


DEARBORN.—As phony as the 
well known left-handed monkey 
wrench is the rumor that a 1943 
copper penny can be traded for a 
1947 Ford car. The story has re- 
sulted in the Ford Motor Co.'s re- 
ceiving letters and calls asking 
about the truth of the rumor, it 
was disclosed last week. 

According to the current tale, the 
U. S. mint is supposed to have 
turned out several hundred copper 
pennies during 1943. Further, the 
story goes, Henry Ford has man- 
aged to collect all but a few. of- 
the remaining coins. Hence, he'll 
give away a new car free for each 
one turned in to him. 

Don’t waste your time; the gov- 
ernment’s official records show that 


| no copper pennies were minted in 


1943. And besides, neither the elder 
nor the younger Ford is a coin col- 
lector. 


Salesman 25 Years 


J. Ray Steitz, who has been a 
Ford salesman for 25 years, has 
worked 16 years for Boyd H. Gib- 
bons, Los Angeles, downtown Ford 
dealership. 
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Exablished Dealers 
Upheld in New Laws 


(Continued from Page 16) 


by handwriting experts that the 
signature was Mrs. Williams’, the 
higher court rendered a verdict 
against the dealer. The court 
said: 

“The execution of authenticity of 
a private writing must be estab- 
lished before it may be admitted 
in evidence.” 

Rights in Repossessions 


The Soldiers and Sailors Civil | 


Relief Act states that no person 
who has received a deposit or in- 


stallment of the purchase price, or | 


a deposit or installment under a 


contract of sale from a person who | 


has entered military service shall 
exercise any right under such con- 
tract to rescind or terminate the 
contract except by action “in a 
court of competent jurisdiction.” 
This means, of course, that the 
court will not as a rule decide the 
controversy in absence of the pur- 
chaser. And a seller’s right to pos- 
session of the automobile sold on 


| default of the buyer cannot be ex- 
|ercised without recourse to the 
|courts, although the sale contract 
|specifies that no court action is 
|necessary for repossession of the 
automobile. 

For example, in Hampton v. 
Commercial Credit Corp., 176 Pac. 
|(2d) 270, it was shown that one 
Hampton purchased from an auto- 
mobile dealer an automobile and 
executed the usual conditional sale 
|contract covering the automobile. 
Hampton became delinquent and 
|the dealer repossessed the automo- 
bile without securing any court or- 
| der for the repossession, because 
|the contract so provided. 

Before repossession of the auto- 
mobile Hampton was inducted 
into military service. When he 
learned of the repossession he 
filed suit claiming violation of 
the Soldiers’ and Sailors’ Civil 
Relief Act. The higher court al- 





| Goodweather, 
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THE NEW HOME of Heber Jones, Inc. 


nent feature of the new building is its spacious showroom, 
The fully-equipped service department is located to the rear and 


to the ground level. 
affords easy access for service customers. 


lowed Hampton a favorable ver- 
dict against the dealer. 
Garage Owner Responsible 

Under the law the owner of a 
garage or parking lot is a legal 
bailee who is required to use only 
“ordinary” care to safeguard 
parked automobiles. However, if 
without consent of the owner of 
an automobile the garage owner 
gives possession of it to another 
the garage owner automatically be- 
comes liable as an insurer. 


For illustration, in White 


(Oldsmobile-Cadillac), Middletown, O. Promi- 


with windows extending 


left in his care, to another person 
without knowledge or consent of 
the owner. 

In holding the bailee fully liable 
for resultant damage, the higher 
court said: 


“A bailee in order to have 
available the defense of ‘ordi- 
nary care’ must retain dominion 
over the subject matter of bail- 
ment at all times.” 


Other courts hold that a garage 


vy. |owner is not liable for theft of an 
16 Ohio Supp. 164, | 2utomobile, if the testimony shows 


|the testimony proved that a bailee | that he used ordinary care and em- 


gave possession of an automobile, | ployed reasonably experienced per- 








a es 2 


smart encounter... 


when your smart car and our smart readers 





meet on mutual ground ¢ « « through Vogue. 


sons to guard the parking lot or 
garage. 

But if the garage owner gives 
possession of the automobile to a 
third person without consent of the 
owner, he is liable for any and all 
subsequent damage or theft. 

Altered Contract Honored 

Considerable discussion has 
arisen from time to time over the 
legal question: Are contracting 
parties obligated by new condi- 
tions written into a contract after 
it is signed? 
| In Taylor Co. v. Clynch, 196 
| S W. (2d) 700, the testimony 
showed that the owner of a mo- 
tor truck leased it under a writ- 
ten lease contract signed by both 
| the owner and the lessee. Later 
after the contract was signed the 
owner made some changes on 
the original copy and returned it 
to the lessee with an explanation 
that the contract was not in ac- 
cordance with the verbal agree- 
ment made before the contract 
was reduced to writing. 


In subsequent suit the owner of 
the equipment, sued the lessee and 





the question presented to the court 


held: The contracting parties are 
obligated by the written contract 
which was altered. The higher 
court explained that the lessee be- 
came obligated by the changes be- 
cause he failed to complain after 
|he knew that the owner had al- 
| tered the written contract. 

Trust Receipts Clarified 

According to a _ recent higher 
| court “trust receipts” are contracts, 
and are not in their nature “chat- 
| tel mortgages.” 

For illustration, in Commercial 
Credit Co. v. Interstate Securities 
Co., 197 S. W. (2d) 1000, it was 
shown that the Central Motors Co. 
is a retail dealer in automobiles. 
The question presented the court 
was whether the motor company 
took legal title to purchased auto- 
mobiles where no arrangements 
were made for credit. The higher 
court held: 

“It is undisputed that the Cen- 
tral Motors Co: was to either pay 
cash or execute a trust receipt for 
each automobile when it arrived 
|}at its place of business. It is well 
| settled, under such circumstances, 
|no title passes until cash is paid.” 

Also, this court held that a credit 
company purchased automobiles 
from a manufacturer and had 
|them shipped to a distributor for 
{ome under an agreement by which 
distributor must sign trust receipts 
or pay cash for the automobiles. 


| This court stated that where the 
|distributor signed a number of 
|trust receipts in blank and filled 
out the trust receipts contrary to 
the agreement, no title passed to 
distributor, and that a _ security 
company, which loaned money to 
the distributor on mortgages on 
such automobiles, had no interest 
lin the automobiles, since the auto- 
| mobiles still were legally owned by 
| the credit company. 

| Dealer Not Liable 

For illustration, in Sawyer v. 
Pine Co., 155 Fed. Rep. (2d) 855, a 
woman sued for injuries caused 
| when a cleaning fluid splashed in 
| her eye, putting it out. The woman 
| alleged that the seller was liable 
|in damages because the label on 
| the can stated: “It will not injure 
the skin, fabric, tile, marble or 
| wood.” 

The higher court refused to hold 
the woman entitled to recover 
damages, saying that such state- 
ments on a label do not amount to 
an express warranty against non- 
injury. 

This court also held that all per- 
sons are contributory negligent 
who permit benzene, ammonia, ly- 
sol, naphtha and other similar 
agents to splash in their eyes. No 
person may recover damages for 
his own negiigence. 


New Goodrich Unit 
Nears Capacity 


AKRON.—The new $11,000,000 








Tuscaloosa (Ala.) plant of B. F. 
Goodrich Co. is “successfully ap- 
proaching its capacity production 
of 6,000 tires and tubes daily,” it 
has been announced here by T. G. 
Graham, Goodrich vice-president. 

The Tuscaloosa plant was com- 
pleted late in 1946. Graham said 
the plant’s output would be “a 
major contribution toward bring- 
ing tire supply into balance with 
tire demand this year.” 
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higher identifications.” 
ntracts, Frank H. Meeker, of Osborn, 
> “chat- Scolaro, Meeker & Co.: 
“The tide is turning in favor of 
mercial newspapers.” 
curities 
it was Richard W. Slocum, general man- 
tors Co. ager of the Philadelphia Bulletin, 
mobiles. has been elected a of — 
e court governing board of the Bureau o 
ompany Advertising, American Newspaper e n oe s 
d auto- Publishers Assn. Irwin Maier, pub- |’ 
rements lisher of the nennee oe is . 
higher new vice-chairman of the rd. P, 
Membership is at a peak with Ma ke 2 oint 1 ? 
1e Cen- 1,068 daily newspapers in the a 
1er pay United States and Canada. 
eipt for eke wsin kA 0D a feet te Pa 
arrived Poster Appeal Ep ae Vy RENT Ge poe eee edger eet ee eT 
is well Billboards appeal to 86.7 percent 
stances, f the people, while only 13.3 per- 
3 paid. cent voice some or — : 
a credit terested opinions, according to the Fete 
onion Lcomnd 68 & settee of Certified Pub- The other day our Market Research Division completed a 
d had lic Appraisal Studies o oor nation-wi 
tor for Advertising just released by Walker mrcinpoasp ict READERSHIP study of the cur- 
+ which & Co., Detroit. The survey, con- rent Direct Ma rtising created for one of our large 
receipts ducted in Detroit by Commercial : "8 f f 0 re 
biles. Services, Inc., supplements a study clients. 
ere the released joy = a a ‘ 
ber of & Co. and John Donnelly ns, . | Here’s what they found 
d filled Boston. see 
rary to ee eee eget I! é “ f2.1 : i 
3sed to 3 percent o e wome ; n average of 2.1 persons in each home reached i , 
ecurity that billboards appealed to them, | , 5 4 by this client's 
ney to and 86 percent of the men gave Direct Mail Advertising READ and REMEMBERED 
ges on similar approval. The five greatest the sent them, and recalled the local dealer’s name 
nterest ine message sent them, and recalled the local dealer's name. 
e auto” |Holler to Speak And . . . these millions of readers were selected BUYERS 
. M and selected PROSPECTS. There were no “wasted sales 
On Buyer’s Mart ee 
i talks’’ in this client’s advertising program! 
“3,2  |At Sales Parley , 
caused LOS ANGELES.— William E. Is your Direct Mail Advertising 
ned in Holler, former general sales man- : 
woman ager of Chevrolet, will speak on tting 2.1 selected readers per me ? 
| liable “The New Era 
bel on of Selling” at the 
injure twelfth annual 
ble or convention of the 
a i Sig i et! Re 
to hold EE oo ee ese hee yet fal RT IE I ee ie on ne ee ee Ae ae ee mT eee eee eee et ee ee 
recover ecutives. The 
state- a will 
sunt to eld at the 
t non- Biltmore hotel 
at a et tee R. L. Polk & Company adds RESEARCH to years of Polk facilities for Direct Mail Advertising are nation- 
gligent | we x of the nation’s accumulated experience in planning and executing your wide, complete . . . consultation, research, planning, 
: i | sales u- \: . +s > ; A j . 4 
nod Zz tives are expected - . ubihed te Direct Mail Advertising program. The people of creating, producing and distributing. Production plants 
es. No Sentea tne oe ee a ae America—your selected customers and prospects—are and branch offices in seven strategic cities are equipped 
es for , . ° ° one one ° 
ing buyer’s market. Among the in Polk’s list files. Annually, Polk compiles and makes to handle a total of two million mailings daily. A Polk 
0 e e my 3 * . . . . ee. . . . . 
Don Reese as wok available the national list of passenger automobile and Direct Mail Advertising specialist is ready to discuss 


T i and director of J. Walter Thomp- truck registrations. your problem, i ? siness 
Init [anc director of J. Walter Thomp- eg y problem, in terms of your business. 
of the Burton Bigelow Organiza- 
tion; Arthur H. Motley, president 
joe Parade Publication Inc.; 
Cherne, executive secretary of the 
ly ap- |Research Institute of America; 
Gene Flack, director of advertising 
and trade relations of Sunshine 
tT, G. [Biscuits, Inc.; M. Moore, gen- 
sident. } manager of Silex Co., and Neil 
Petree, president of Barker Bros., 


R.L. POLK ano COMPANY 


BRANCHES AND PRODUCTION PLANTS: 


Direct Matt Advertising Division 


Headquarters: Polk Building 


sald Be, events for dele- Semel Se ebaes 
bring- gates and their wives will include wey Re Se sSe ea ae nt Ree 
> with Tadio shows, tours, a cocktail 


CLEVELAND ST. LOUIS CINCINNATI TRENTON 


Party, a barbeque and a banquet. 





75% Without Tradeins 


Ford Dealers in Southern. California 
Report on Six-Month Sales 





LONG BEACH, Calif. — Nearly ,000 prospective car owners in 


three fourths of all Ford, Mercury 
and Lincoln sales in southern Cali- 
fornia at present are being made 
without tradeins, Ford officials here 
estimate. 


The estimate is based on an 
analysis of dealers’ deliveries of 
new automobiles during the six- 
month period from September, 1946, 
through February, 1947. Figures for 
the three cars are as follows: Ford, 
76.4 percent of all deliveries made 
without tradeins; Mercury, 75.4 
percent, and Lincoln, 64.7 percent. 

It was estimated that nearly 35,- 


Olds Launches 
‘4-Star Program’ 
For Parts Chiefs 


LANSING.—A eee bh he 
Managers’ ” les gn 
give greater recognition to the ef- 
forts of parts managers in Olds- 
mobile dealerships, was commenced 
last week, D. E. general 
sales manager of Oldsmobile, an- 
nounced. 

The program will be nationwide, 
and will serve to promote better 
parts management in Oldsmobile 
dealerships, Ralston said. 

Offered at a time when the avail- 
ability of Oldsmobile service parts 
is increasing and the efficiency of 
millions of older model automo- 
biles on the highways is decreas- 
ing, the program is to 
stimulate renewed interest in serv- 
ice repair jobs on the part of Olds- 
mobile dealers, he added. 


Uselman Moves 
George J. Uselman (Chrysler- 
Plymouth), Wadena, Minn., has 
moved into new quarters featur- 
ing a new service department. 





southern California have ordered 
Ford automobiles, and 21 

of these have backed up their or- 
ders with a deposit of $100 or 
more each. 

These facts were disclosed by J. 
P. Roberts, Ford district manager 
for southern California, after a 
survey of orders currently on file 
with 126 dealers. 

Most popular Ford model, accord- 
ing to orders on file, is the V-8 
super deluxe sedan coupe, which 
accounts for 8,129 of the total of 
34,674 Ford passenger cars on order 
in this district. Fordor and tudor 
super deluxe sedans are next in 
popularity. 

Buyers show a strong preference 
for the V-8 engine, Roberts stated, 
with 28,709 orders specifying the 
eight-cylinder models. Orders for 
six-cylinder cars totaled 3,090. 

Ford’s Long Beach plant is now 
producing 200 cars daily. 


K-F Names Babin 
N. Y. Region Chief 


WILLOW RUN.— Appointment 
of Arthur H. Babin as New York 
regional manager 
for Kaiser-Fraz- 
er Corp. was an- 
nounced last 
week by W. A. 
MacDonald, vice- 
president in 

of 


Babin has been 
in the automo- 
bile business for 
2% years as a 
Arthur Babin ™ &nu facturer’s 

7 agent and sales 
executive. He formerly was Kaiser- 
Frazer regional manager at Wash- 
ington and at Pittsburgh. 
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Ford Va. Dealer 
Sued for Delivery; 
Assn. Offers Aid 


RICHMOND, Va.—A_ suit to 
compel delivery of a new car has 
been filed in Richmond Circuit 
Court against Ford Motor Co., Uni- 
versal Motor Co., Inc. (Ford) of 


of 
ashington, formerly of Rich- 
mond. 


The Automotive Trade Assn. of 
Virginia has offered Universal Mo- 
tor the services of its four attor- 
neys to help combat the suit. 
ATAV said it took this action in 
the knowledge that “an adverse 
court decision would make every 
dealer in the state subject to simi- 
lar suit within a week’s time.” 


“In his bill of complaint, Bartsch 
said he entered into contract with 
the defendant dealer on Oct. 26, 
1945, for purchase of a new car 
and paid a deposit of $25. Univer- 
sal promised delivery about Jan. 1, 
according to Bartsch. 

Bartsch stated that he asked 
about the car at intervals there- 
after and that Universal wrote to 
him last September, telling him 
his car should be ready for deliv- 
ery within 30 to 60 days. 

The plaintiff cited Ford adver- 
tisements in his complaint, assert- 
ing they “led me to believe agree- 
ments for purchases of new cars 
would be kept.” He asked for a 
court order to compel the defen- 
dants to deliver a new car to him 
and “such damages as are reason- 
able and just.” 


Fire Destroys M & M 
ROCK HILL, 8S. C—M & M Pon- 


‘Bungalow’ Showroom . 












Calif., as seen from the 





NEW “BUNGALOW” in McNerney 


provides three additional offices, more 


salesroom 
storage space and men’s lounge. Patio at right 


First Quarter Factory Sales 


MOTOR VEHICLE a SALES, U. 


tiac Co., located just outside the | “27 


city limits on Lancaster highway 
and owned by O. F. Moran and W. 
H. McCaneland, was d 


estroyed by 
fire last week with a loss of $50,000. ; 


There was no insurance. 


wan more protits Gaick 7 


TT 


Then sell this 


: QUALITY 


© Big profits on small investment. 

© Direct dealer-factory franchise. 

© Low dealer cost . . . low freight rate. 

* Liberal discount . . . popular retail price. 

© Made by a leading truck-trailer manufacturer— 
setting the pace for quality. 

* More Bantams available this year, produced on 
new, mass-production equipment. 


¢ National distribution backed by national factory 


sales organization. 


The Bantam Chassis. Used for 
special bodies of all kinds, 


hauling boats, etc. 





TRAILER 





Get in on the 
big selling Season 


gary! 


» Write today for 
fractive direct sell 
— Some exce/j 
territories stit] 

















ling 
lent 
open. 













You make additional profit sell- 
ing the standard model Bantam 
Utility Trailer equipped with 
tarpaulin, hardwood side racks 
and steel roof bows. This extra 
equipment makes the Bantam 
two trailers in one. 


bran UTILITY TRAILERS 





AMERICAN BANTAM CAR CO., 420 BANTAM AVE. > BUTLER, PA. 
Manufacturers of SUPERCARGO truck trailers 





Motor Motor 


Tracks Coaches Total 
37,666 527 124,003 
117,692 1,259 318,912 
101,092 1,240 349,462 
106,339 1,211 373,787 
118,046 1,421 421,277 
325,477 3,872 1,144,526 


FACTORY SALES TO DOMESTIC AND FOREIGN MARKETS 
Cars Motor Trucks 


Passenger Motor Coaches 

Domestic Foreign Domestic Foreign Domestic Foreign 

Masel 1946 ...ccccoccccces 80,239 5,571 29,125 8,541 443 84 
3 Months 1946 ............ 187,791 12,170 93,882 23,810 1,109 150 
January 1947 ...........+. 225,989 21,141 77,300 23,792 1,069 171 
MUURSY co cccdcccccicccccs 244,411 21,826 83,253 23,086 998 213 
Soumbaenecseosevedee 279,741 22,069 92,006 26,040 1,272 149 

3 Months 1947 ............ 750,141 65,036 252,559 72,918 3,339 533 


Factory Truck 


Car Drop in Ist Quarter 


DETROIT.—New car and truck 
factory sales for the first quarter 
of 1947 were slightly greater than 
sales for the last quarter of 1946, 
according to the Automobile Manu- 
facturers Assn. The first quarter 
total was 1,144,526, compared with 
1,138,602 in the last three months 
of 1946. 

First quarter automobile sales 
were slightly less than those in the 
last quarter, 1946, with 815,177 sales 
recorded in 1947 as against 819,332 
in the fourth quarter last year. 

Motor truck and coach sales 
gained slightly, with 329,349 sales 
recorded in the 1947 period com- 
pared with 319,270 in the final three 


Still 501 Dealers 


In Chicago Area 


CHICAGO.— Four appointments 
offset resignations or cancellations 
during the first quarter of 1947, 
with the result that on Apr. 1-there 
were still 501 new car outlets in 
Cook county—the same total as 
on Jan. 1, according to the Chi- 
cago Automobile Trade Assn. 

Chicago accounted for 376 new- 
car dealers and the balance of the 
county for 176. The 501 total com- 
pared with 480 on Apr. 1, 1946; 
397 on the same date in 1945, and 
487 on Apr. 1, 1941. 


Ford Mass. Dealer Pares 
Labor Charges 10 Pct. 
NEW BEDFORD, Mass.—A 
10 percent reduction in all = 
bor charges to — 
Sales 





ee Seees of tate 

r 

Co. (Ford). Collopy said he ex- 

pected the move to result in an 

increase in service volume. 

All customer invoices ya 
ce 





Offset 


months of 1946, an increase of 3.2 
percent. 

New-car sales continued to rise 
throughout thé quarter. March 
sales were 301,810 as against 266,237 
in February, AMA stated. 


March motor truck and coach 
sales were 119,467, compared to 
107,550 in February. 


Obituaries 


J. M. Studebaker Dies; 


Son of Founder 

SOUTH BEND. — J. M. Stude- 
baker jr., 75, son of one of the 
founders of Studebaker Corp., died 
here Apr. 27. Mr. Studebaker had 
not been connected with the com- 
pany for several years, but at one 
time served as secretary. 

+ * * 
W. W. Sherman 

FOSTORIA, 0.—W. wW. Sherman, 54, 
foundry manager of Electric Auto-Lite Co. 
died Apr. 18 at his home here followi 


an illness of 10 months. Mr. Sherman had 
been with Auto-Lite for 25 years. 


























ATHENS, Ga.—George H. Westbrook, 
50, president of Westbrook Motor Co., died 
in a hospital here Apr. 24 after an ill- 
ness of 10 days. 


* 






+ + 
William F. Barkow 
MILWAUKEE.—William F. Barkow, 74, 
retired president of the H. Barkow Co., 
truck body maker, died at Racine, Wis., 
Apr. 23. He was the son of the late Her- 

man Barkow, founder of the firm. 


* * 7 
George I. Davies 
BUFFALO, Mo.—George I. Davies, 76, 
automobile dealer here, died at his home 
Apr. 18 following a long illness. He also 
had been vice-president of the O’Bannon 
Banking Co. for 30 years. 
* * * 
Howard Sumner 
PRINCETON, Ind.—Howard Sumner, 31, 
auto dealer here, was killed Apr. 27 when 
the new plane he was piloting crashed in 
a takeoff from the local airport. Mr. 
Sumner had taken delivery of the pla 
the day before the accident. 
: . + 


Leonard Heynemann 
BUFFALO. — Leonard Heynemann, 177, 
former sales manager for Battery & Starter 
Co., died recently in his home after 4 
year’s illness. He was with the company 
for about 10 years. He had spent about 25 
years in the Orient. 
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Ford Sees Hope in Work 


Calls It Basic, and Cites Scientific 
Effort to Attain It 


(Continued from Page 1) 


want?”, that he thinks they , ments showed a loss, not a profit, 
want: first, a steady rising stand- Curing tho years from 185 te 
ard of living, and second, a great- | 1940. 














er sense of partnership among 
all groups working in an indus- 
trial democracy. 

Only democracy, he said, 
produce corrective results. 


can 







In conclusion, Ford said: 

“A key responsibility is ours— 
an obligation of American business 
management. The American people 
expect us to manage. They look to 






“It is work and not theories of|us for leadership. 








social responsibility, which is ba- 
sic to the success of all of us,” 
Ford asserted. “All of us will be 
better off when we can pay a man 
$5 an hour because he produces 
$5 worth of effort than when we 










“They are more interested in the 
results we achieve than in the de- 
tails of our business and in the 
difficulties we have to overcome. 
And we must accept the task of 
promoting better understanding 














(Continued from Page 3) 


Lancaster, Tez. ” 1935 he signed 


has continued 
with the line ever 
since. He served 
his trade as pres- 
ident of the Ar- 
kansas Automo- 
bile 8 ASsn., 

t of the 
Little Rock 
Chamber of Com- 
merce, the Com- 
munity Chest, Ar- 
kansas Live Stock Show Assn. and 
past potentate of the Shrine. 


* * > 





R. Rebsamen 


tions as well as in the Old Folks 
Home located in Franklin Square, 
Long Island. 

+ * 


R. E. Tarr (Ford-Lincoln-Mer- 
cury), Whitehall, Mont., born in St. 
Lawrence County, 


New York, and 
came West with 
his parents while 
a child. They ar- 


rived in Salt 
Lake City, Utah, 
in 1879. In 1884 
he moved to 
Butte, Mont. 
where he was en- 
gaged in mercan- 





try to pay him $1.50 an hour for| between the groups of people who | ‘For@), oe Lake City. tile operations for 
75 ts worth of effort.” hare the responsibility f “a February. It contains G. N. Wappett (Oldsmobile), Sal- R. E, Tait 
‘ord cont ‘ % ty for achieve- | square feet of floor space. Photo shows |i." ian born Sept. 10, 1898, in| 9° Years. 


Ford contended that one of the 
obligations of American business- 
men is to achieve a better sense 
of partnership with the American 
people. A successful partnership, 
he explained, “depends upon mu- 
tual understanding.” 

For this reason, according to 
Ford, it is essential that busi- 
ness publicize its operations and 
rectify erroneous reports of huge 
corporation profits. He noted that 
58 percent of all corporate state- 








ment with us. 

“There are many problems 
ahead that we would all like to 
see solved, and the obligation of 
American business to demon- 
strate leadership in their solution 
is heavy. 

“I have little doubt that if our 
free American industry devotes its 
traditional enterprise and energy 
to meeting this obligation, the peo- 
ple of the United States, working 
together, can continue to set a 












Palmer to Head 
Hudson-Detroit. 


Hudson Sales Corp. of Carl M. 
Palmer as De- 
troit zone man- 
ager has been an- 
nounced by N. K. 
VanDerzee, do- 


DETROIT.— Appointment by 





Kansas City, Mo. 
He entered the 
business asa 
salesman in 1924 
and started as a 
dealer in 1925.The 
Davis - Child Mo- 
tor Co, with 
which he is now 
connected, was 
organized in 1912 
and has handled 
the General Mo- 


In 1914 ypon moving to White- 
hall, secured a Ford dealer fran- 
chise and has delivered approxi- 
mately 1,500 new Ford units 
amounting to nearly $1, 275,000. 


Frep J. pneu (word), San Fran- 
cisco, Calif., born Apr. 10, 1889, in 
the same city. In 1914 he started 
work with the 
Ford Motor Co. 


pattern of life under human free- mestic sales man-| ©% N. Waddell 1. line in sev- ing cars when 

Insurance Rates dom for the whole world to follow. ager of Hudson | ora) Jocations thro ughout the state. ns 
.. = s Motor Car Co. Waddell was recently elected of horses and 
Palmer, who wagons and the 


Slapped in Blast 
At Illinois Bills 





Frank Woods, Carmen D. Woods 














Ford Bares 60 Pct. Drop 
In Wildcat Strikes 





light car is still a distinct possi- 

















had been assis- 
tant zone mana- 
ger at Detroit, 





he pointed out, it takes from three 





president of the Kansas Motor Car 
Dealers Assn. and has served for 
several years as vice-president and 
member of the board. He served his 








of general interest to all of your 





salesman had to 
sell the prospec- 
tive customer’s 








™ WASHINGTON.—Henry Ford II we Agron four « fegged 
. — Recent rate in- disclosed last week that wildcat Cari M. Palmer as nm in e communi as resident of the 
conahes an a liability in- strikes in Ford plants have de- automobile busi- Shoneer ed Cascais and is ac- friend. 
Total clined 60 percent in the last year | ™€8S since 1928 in both the retail local ld War I - Lautze became 
124,003 surance in Illinois have drawn a and wholesale sales field. H tive in local Wor organ-! 4 Ford dealer in 1920 with a small 
318,912 scorching protest from the Insur-|from the preceding 12-month pe- ceeds F. E K or > * te Suc- | izations and is a past commander garage in South San F: cakes 
349,462 ance Brokers Assn. of [Mlinois,|Tiod and 82 percent from the aver- - EH. Kesler, who has been | of the American Legion Post. arag an Fra In 
ar Inc, which addressed letters to|®ge during the past five years. |®Ppointed midwest divisional sales CT a8 ae peer Sees re 
1,144,526 members of the state legislature| Speaking before members of the | ™#"4ger. ; soatoh hele ieee own building, 
~ asking for an investigation of a/| National Press Club, Ford reported Wee aunt tee Harry Von Kampen (Hudson), |“ stile using. 
a dine possible connection between the|that grievance complaints totaled Outlook Brooklyn, N. Y., born Apr. 9, 1887,| When Lautze first went into busi- 
nestic Foreign rate boosts and proposed new/|12,196 in the year ended Apr. 1, in Germany. ness it was necessary driv- 
a state insurance laws designed to|Compared with 27,504 in the pre- (Continued from Page 1) From 1917 to 1922 ing lessons with every sale. Lautze 
1,069 171 save the industry from direct fed-|ceding 12 months. item today, Wibel lists these others | Von Kampen op- remembers one occasion when two 
998 213 eral control under antitrust laws.| Ford said he believed the com-|in order: erated a@ garage fellows and asked for a 
ee bon “The increased automobile lia-|P@ny-security clause in the com-| Hot rolled sheets, pig iron, a and handled used - seeayoe arenvee of the. one ene S- 
bility rates should be held up as|Pany’s UAW-CIO contract was | and glycerine (used in paints cars. From 1922 on the road, they pulled guns 
an example of how insurance Lead and textiles “have vase oft | t0 1935. he had a and forced him from the car and 
et charges will be fixed in the future FORD QUOTES in recent months and do not loom | 2“pmobdile con- the strangers continued on with 
if the ‘all-industry bills’ are put} “To give you a rough transla- |up as problems in the foreseeable | ‘Tat but has han- the Ford demonstrator. He later 
over,” the association letter stated.| tion, we aim to beat Chevrolet.” | future, he said. dled Hudson ex- learned they were two notorious 
“These bills are monopoly bills. +. 2 “We plan to begin assembly of clusively since SED Sen, ER end Tuakp 
They seek to have price-fixing “Competitive. industry can’t Nash cars at the new California = ce ie Boon a ee 
, » | an o nm local be 
ease of 32 souminetions protected by state| - any flourish when the seller is (ii Segente) plant in late fall,”| 7 oCler associa. ™ Vom Kampen snent: Gio bare ton an ae 
: calling the tune.” : 
sed to rise “The increased rates, however, oe e ~ i mareniasins of parts and mate- ae ey ne 
- Siaeeha justified by an increased accident rials at Nash plants are necessarily ° hai 
inst 206 287 rate and increased costs, were pro- New Fords, due sometime in badly out of balance, he revealed, P AA Tabulating field as a retail 
F 1948, will be built with the idea salesman in 1927 
ed. mulgated through a monopolistic “ because promised deliveries of a 
price-fixing procedure on the part| °f Providing “an outloor living |rew critical items are not received || 2.000 Reports and was granted 
and coach room for the road.” 9 pe evrolet con- 
mpared to of insurance companies acting in according to schedule. . > i 1984. He 
| ne en NN r 
concert, This procedure, Cf°—t|"hanaidar Im he Grive to improve |qnaee cecared tant Naso well Ine Labor Survey || ss the prevent 
aa: Congress in Public Law 15 r ons. rcen f ity beca HARRIS —(UTPS) —| time a member 
be ke viebetien ot ty Sieauen allt og Oa gon shortages. Only 10 days ago, pro-|Intsrnetion obtained as a remit | of the Chevrolet 
‘ antitrust law. oe P again field.” ° a duction was halted for two days by | of a study made of approximately | National Plan- 
Dies; “We believe the public at large - "o ae ore ate ~~ a shortage, of steel, shortly after/2000 employer-employe forms — 5 ee 
does not un derstan a that it will urnalis ee ve 2 a the company had nee : ey completed by ae of the his a. I a R. ©. Troxell 
M. Stude- protection if large insurance com-| Chevrolet.” Asked why it would take until wih te duneaieehed “by 8 PAA | President of the Chamber of Com- 
me of the panies have their way in the state Ford said company plans to pro- September before any noticeable ittee when a tabulation of | ™erce, Rotary Club and Merchants 
Shep. te legislatures. The companies are —, “t — a 4 ‘ae ss increase in the flow of steel would Se aes are completed, it was Council. ese 
-baker seeki t occur, replied that new 
h the com- hows ee aoe wanted “more car for less money | steel ae equipment now be- ote we t se by Claude © I. W. Watts (Pontiac), Dallas, 
but at one to circumvent the Sherman anti-|;,@ ,}ower-Priced car rather than| ing installed, is holding down se, a Tex., born Nov. 1, 1897, in New 
r, trust law permanently.” lighter car.” Pointing out that “yes-| output of old furnaces. Further- Meanwhile, Klugh pointed out! Cambria, Mo. He traveled for the 
P terday’s luxuries are today’s neces-| more, he said, blast and n | that since all dealers want the General Motors 
= sities in an automobile,” he said: heartha fermaces have boon quuhed best service department possible, Corp. for 20 years 
Sherman, 54, Frank Woods, Inc. “This is not to say that we have/| para during the aah fow years |, 22% want your employes on your throughout the 
See ead Frank Woods, Inc., of Charlotte,|abandoned our research and ex-| ang neduna play out Dine thine team,” they ought to consider im- United States in 
Sherman had N. C., has been organized with cap-| perimentation in the so-called light | ¢ time. proving relations with service de- numerous capact- 
ars. ital stock of $150,000. Principals are|car field. I should say that a good partment employes. ties. He took over 
When a blast furnace goes out,/ “]¢ something comes up that is a Pontiac dealer- 


ship in 1942. He 


rook . ” 
Pies and Jennie C. Benton. bility for American highways. to four months to get it back in|cerSice employes,” he suggested, aS ae 
‘after an il- uae. “talk it over with them—show member of the 
Wibel noted that the steel situa-|them you are on the beam and National OPA In- 
tion is gradually being eased also/ are keeping pace with the parade. dustrial Advisory 
OW by the fact that inventories have | Be as ready. to fix something that Committee and is 
ae a piled up at small non-automotive|is wrong in that department as| ™ “- Waus currently presi- 
Racine, Wis., manufacturers. While the govern-| you are to fix your customer's car | dent of the Texas Automobile Deal- 
the late Her- ment controlled allocation of steel, | or truck.” ers Assn. 
firm. many of these makers were al- | —————— 
lotted steel on the basis of their in- 
J flated plans. Gradually they have 


. Davies, 76, 
at his home 
ness. He also 
the O’ Bannon 


or 

i Sumner, 31, 
Apr. 27 when 
1g crashed in 





tery & Starter 
ome after & 





found that their hopes were too 
high, with a result that stocks have 
started to overflow and some of 
the steel is goin; into the black 
market. 

This situation should correct it- 
self within the near future, and the 
excess steel will go through regu- 
lar channels to plants that are cry- 
ing for it, Wibel believes. 


Steffens Elected 


Fred Steffens has been elected to 
the executive committee of the Re- 















the company SIX CHEVROLET FLEETLINE AEROSEDANS delivered by M: ' tail Merchants Assn. of Jamestown, 
pent about 25 Eleventh St., Huntsville, Tex., te amputee veterans. Max a on eee N. Y., to represent the automobile Pliner egw ag! ok ae * Seenenan tee aalteetin an teeta coast ote t-tt: one 
dealer division of the association. canals in Portland, Ore. Claude Propst and Henry A. Doeliefeld sr. are partners. 





general manager of the dealership. 
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Nelson to Distribute 
Dealer Newsreel .. . ictiatistee Miveliadaen shies 


Appointment of A. L. Nelson 
Truck Co., 31 Shenandoah Ave., 
Roanoke, Va., as distributor of the 
new Tucker '48 automobile in the 
Roanoke area has been announced 
by Tucker Corp. 

Nelson is receiving applications 
for dealerships in Greenbrier coun- 
ty in West Virginia and these Vir- 
ginia counties: Bath, Rockbridge, 
Alleghany, Botetourt, Bedford, 
Franklin, Henry, Patrick, Floyd, 
Carroll, Grayson, Smyth Tazewell, 


Dealer Doings 


plant and showroom quarters lo- 
cated on U. 8S. Highway 1. The 
spacious building of concrete and 
steel is 179 feet long and 80 feet 
wide. 

8S. C. Edwards, general manager 
of the company, invited truck and 
fleet operators from all parts of 
South Carolina to attend the open- 
ing. 





















































Three Wis. Firms Chartered 
By Secretary of State 


The following new corporations 
have been formed to do business 
in Wisconsin, according to the rec- 
ords of the secretary of state at 
“Madison: 

























Henkel Motor Sales, Inc., Fond 
du Lac, with a capital stock of 


at no par value, to deal Dee Dick | Buch , Wythe, 
SS casa eaaborayelen and other mo- | Tulsa-Willys Purchases Bland Pulaski Giles, Montgomery, 
tor vehicles of all kinds. Incor- $85,000 Property Roanoke and Craig. 


* * « 


Mifflin Motor Co. 


Mifflin Motor Co., Inc., 475-479 
Van Duzee St., Watertown, N. Y., 
has been incorporated with capital 
of $100,000 to deal in automobiles, 
garage work, accessories and ser- 
vice. Incorporators are Ralph L. 
and Mabel W. Mifflin and J. Law- 
rence Conboy. 


* + * 


Shepherd Takes Over 


New owner of the Dodge and 
Plymouth dealership in Arkadel- 
phia, Ark., is Rowland Shepherd, 
who purchased it from Frank A. 
Gerig, former Arkansas Highway 
Department engineer, who will re- 
sume the engineering profession. 

* * * 


Ruby Motors, Inc. 


Ruby Motors, Inc., 5701 Natural 
Bridge Blvd., St. Louis, Mo., has 
been incorporated listing $60,000 
; | authorized capital stock by Henry, 
Nathan and Severa Rubenstein. 


Richardson Motor 


Richardson Motor Co., 118 S. 
Main St., Nevada, Mo., has been 
incorporated listing $150,000 au- 
thorized capital stock by L. F. and 
Hazel Richardson and Boyd Ewing 
to do business as automobile dealer. 

a * * 


Boone Motor Co. 


Boone Motor Co., Easley, S. C., 
has been incorporated with cap- 
ital stock of $10,000 to deal in 
automobiles. Boone C. Reeves is 
president. 


porators are Charles E., Merle E. 
and Edward Henkel. 
Gateway Tucker Sales Co., Green 
Bay, to deal in motor vehicles, 
and accessories and Be spysoee 
an auto . Incorporators are 
George F. and Catherine Peters 
and Norbert J. Christman. A capi- 
tal stock of 5,000 shares at $10 
per share par value has been au- 
tho 


Tulsa-Willys, Inc. 919 8. Elgin 
Ave., Tulsa, Okla. has purchased 
the south half block of the prop- 
erty on Boulder Ave., Main and 
15th Sts., for a reported consider- 
ation of approximately $85,000. 

A. H. president of the 
automotive firm, says his company 
plans to erect a two-story building 
on the Main street side of the prop- 
erty, taking in half of the block 
on 15th street. Construction is to 
start as rapidly as materials be- 
come available. 

+ . + 


Newspaper Section Fetes 


Don Linn Opening 

A complete section of the Bea- 
trice (Neb.) Daily Sun was devoted 
to the recent opening of the new 
building of the Don Linn Chevrolet 
dealership in that city. Hundreds 
attended the formal opening to con- 
gratulate Don W. Linn and E. H. 
Rhin owners of the dealer- 


Prairie Motor Sales, Inc., Dela- 
van, to deal in cars, automotive 
equipment, gasoline and other pe- 
troleum products, with a capital 
stock of 6,000 shares at a par value 
of $10 per share. Incorporators: 
Louise E. Sternwaldt, Ben H. 
Freund and Leonard 

= 


* 7 
Hull-Dobbs Subsidiary 
Buys St. Louis Garage 

Oakley Motor Co., newly estab- 
lished St. Louis dealership for Lin- 
coln and Mercury, has purchased 
the one-story garage type of build- ship. 
ing at 2803-11 Olive St. The consid- 
eration is reported to be in the Other officers of the company 
neighborhood of $75,000. are Harry Dunn, truck manager; 

The Oakley company, a subsidi- Harlan Heffelfinger, new car man- 
ary of the oe rae _ 

operates branches in Mem- , 
Sada hiteneapolie, Cleveland, Louis- eee beg on — 
ville and Chicago, is temporarily |, .., offic z fran 
located at 3656 Washington Blvd. burg, “eS 


by 140-foot 
Remodeling crv street is expected | Willys Grand Rapids Sales 
$1 Million Last Year 


to be completed by July 1. 
° . Bowman & Co., Grand Rapids, 


: 
Munroe Attends Openi Mich., reports that $1,000,000 worth 
Fd of Willys Jeeps were sold in the 


Of Hess Motors, Oneida Grand Rapids area in 1946. 


Hess Motors, Inc. (Chrysler- According to C. RB. B dis- 
Plymouth), Oneida, N. Y., held 4/ + inutor 1946 sales represent more 
formal opening recently. A banquet | +47 1 900 units, of which 338 were 
and dance, at which Stewart W. stati Industri rail- 

iat catia Ay > ion wagons. es, 
Munroe, gene manage roads, oil firms and farmers were 


Chrysler, was principal speaker, 
grees} . aan sale. Wits. thie said to be ~- pa buyers.. 


Call & Rye Renovates 


Old Building for Shop 


Call & Rye Motor Sales (Chrys- 
ler-Plymouth), St. Mary’s, O., has 
renovated a 70-year-old building at 
a cost of $15,000 to provide needed 


* * * 


McCarroll Buys Land 


McCarroll, Inc. (Oldsmobile) has 
purchased two parcels of land at 
7001 Euclid Ave. from the Cleve- 
land Trust Co. for $60,000 for ex- 


opening. 
The 165 by 80 foot building is pansion. 


at Main and Cedar Sts. and is con- 
structed of cinder block and stucco 


* ae e 
Sprague Addition OK’d 
Sprague Chevrolet Garage, Water- 
town, N. Y., has been granted a 


building permit to erect an addi- 
tion to its building at 260 State 


president. Bao ae Dwaed jolutiy tay M. Cc St. oe use as @ spray or paint 
room. 

Jensen & Raupe Expand et ae nae re iss 

Investment to $125,000 mated 1,000. persons. ne D. D. Salley & Co. 


Rossman Sells Interest 


In Idaho Packard Firm 


Gene W. Rossman, of Rossman 
& Christopherson, Inc. (Packard), 
Coeur D’Alene, Ida, has an- 
nounced the sale of his interest in 
the partnership to C. E. Christo- 
pherson. Rossman said he will 
shortly open a new dealership in 
Portland, Ore. 


D. D. Salley & Co., Orangeburg, 
S. C., has been incorporated with 
capital stock of $125,000 to deal in 
automobiles, trucks, tires. D. D. 
Salley is president. 

- 


. = 


For Prairie Schooner 


Distributorship for the Prairie 
Schooner House Trailer in all of 
central New York state has been 
accepted by Windsor Motor Sales, 
534 State St, Rochester, N. Y. 
*| George A. Slattery is president of 
Windsor Motors. 

+ x 


* 
Bainbridge’s New Setup 
Bainbridge Truck and Tractor 
Co., Bainbridge, Ga., is erecting a 
new building. The firm handles In- 
ternational trucks and tractors. 
* + * 


Jensen & Raupe, Chrysler-Plym- 
outh dealers, who launched their 
business in Dallas a year ago, have 
expanded their initial investment 
of $40,000 to $125,000, reports Elmer 
Jensen, 


er. 
This investment, exclusive of 

lease and operating overhead, in- 
cludes $61,000 of inventory in parts, 
accessories, trim material and tires 
and tubes, together with $26,000 in 
special tools and service equipment. 
Since opening date to Jan. 1, 1947, 
the company moved a gross volume 
of business totaling $363,448, Jen- 
sen said. 

* > 


Chevrolet Dealer in Neb. 


Delivers Parts by Air 

Airplane delivery of Chevrolet 
parts is provided by M. A. Smith, 
parts manager of Clearwater 
(Neb.) Motor Co., when snow and 
rain make roads near Clearwater 
impassable. 

A crack pilot, Smith owns a sin- 
gle-engine aircraft and flies over 
the ranches and farm homes of 
his customers, dropping the speci- 
fied material. During the past few 
months Smith has made numerous 
aerial deliveries. 

* 





Unger Buys Landmar 
For Early Expansion 


One of the oldest landmarks in 
St. Cloud, Minn., has been pur- 
chased by Frank J. Unger for the 
expansion of Unger Motors (De 
Soto-Plymouth). The present build- 
ing will be razed in the near future. 


7 * * 


Durham Renovates 


Durham Implement and Tractor 
Co., Albany, Ga., recently com- 
pleted renovation of its building 
and is now servicing and selling 


Diamond T trucks. 
+. . * 


Jordan Opens 
Jordan Truck and Tractor Co., 
dealers for International tractors 
: A. Nash western regional | @Nd trucks, recently opened in 
of Grody Chevrolet Co. Hartford manager; Honig; L. T. Kouns, Los Angeles zone manager; F. M. McCormack, assistant | Cuthbert, Ga. 


Conn., recently was decorated with saa 

the Air Medal and the Distin-|Corps Recruiting Station in Hart-| vice manager for Christian Chev- Now Eddie Mould Motors 
guished Flying Cross for combat | ford. rolet. SF ie Eddie Mould Motors Ltd. is the 
operations in the Pacific with the es George L. Michael, Michael Mo-| new name of the former Waldie 
Marine Air Forces, The decoration tors (Packard), Springfield, Ilk,| Motors Ltd, Duncan, B. C. The 
was presented by Capt. Harry A.| Harold Johnson, of Canal Point,|has been elected assistant super-| change is in the name only, it is 
Hadd, commandant of the Marine Fia., has accepted a position as ser-| visor of Sangamon county. reported. 


Mackie Service Mgr. 


Franklin - Weber Motors (Pon- 
tiac), Chicago, announces the ap- 
pointment of Rudolph T. Mackie as 
service manager. Franklin - Weber 
Motors, headed by William C. 
a © located at 6115 N. Clark] 

t. 


Reo’s S. C. Outlet Occupies 


Plant on U. S. Highway 


Reo Truck & Bus Co., West Co- 
lumbia, 8. C., distributor for Reo 
for the greater portion of central 
and eastern parts of South Caro- 
lina and 18 counties in Georgia, 
has moved into its new service 
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Dealer Doings | 








Crotty Heads Sales 


Swanberg & Scheefe Co., who 
have been Buick dealers on Min- 
neapolis’ east side since 1905, an- 





nounce the appointment of Donald 
C. Crotty as sales manager*for the 


company. 





00 
CS 


When an Elk wants some- 
thing, he goes right out after 
it. That’s why 51.1% of the 
850,000 Elks own their own 
business; why 60.4% own 
their own homes. Talk now 
to these go-getters. 





AUTO SEAT 


COVERS 


Low Priced - Prompt Delivery 


All Covers With Harmonizing 
Leatherette and Plastic Piping 


BEST COVER COMPANY 


1947 Broadway 
New York 28, N. Y. 


SCULLY SIGNAL COMPANY 
88 First St, Suite 41, Moss. 


VENTALARM 


GAS TANK o oe 
a ae 





Guinn Bros. Dines Staff 


On Twentieth Birthday 


Guinn Bros., Inc. (Chevrolet), 
Brownsville, Tenn., recently enter- 
tained employes and guests with 
an elaborate fish dinner in cele- 
bration of its twentieth anniver- 
sary. O. B. Guinn is president of 
the firm, P. G. Guinn, vice-presi- 


dent. 

Those in attendance included 
Burgie E. Irvin, manager of new 
and used-car sales; E. L. Hill, shop 
foreman; William Crutchfield, head 
mechanic; James C. Black, parts 
manager; Frank Haralson, service 
manager; Orvill Pruitt, manager 
of the body and paint department, 
and other members of the dealer- 
ship staff and their friends. 

+ * . 


400 Texas Dealers Attend 


Bird-Kultgen Debut 


‘Formal debut of the new $250,000 
Bird-Kultgen Co. (Ford), Waco, 
Tex., was held ve by owners 
Arthur 8S. Bird and J. H. 

Arthur L. Mitchell is general man- 
ager. 

The plant, said to be one of the 
largest in the Southwest, employs 
80 people and covers 40,000 square 
feet of floor space. About 400 deal- 
ers from distant parts of the state 
were on hand for the opening, 
Bird said. I. B. Graves, Ford re- 
gional manager at Kansas City, 
was also present. 

7 * 


Kuykendall, Kerr Elected 


Sales Club Officers 


Two Lubbock (Tex.) automotive 
men were elected officers of the 
Lubbock Sales Executives Club at 
a recent organization meeting. 

Roger Kuykendall, sales manager 
of the Kuykendall Chevrolet Co., 
was named secretary - treasurer, 
while Lewis Kerr, owner of the 
Hudson Automotive Sales, was 
chosen a member of the board of 
directors. 

* * 


* 
Hepper Reopens in Boise 
After Army Service 

Back from five years of Army 
service, E. R. Hopper has reopened 
Hopper Motor Co. (DeSoto-Plym- 
outh), Boise, Ida. 

The company has constructed a 
new building at a cost of $112,000. 
It contains 15,000 feet of floor space 
in the repair and service depart- 
ment. Owners of the company are 
Hopper and Robert Irwin. 

+ + 


Now Downtown Motors 


Norman-Moran Inc., 1100 Main 
St., Buffalo, has changed its name 
to Downtown Motors, Inc., and will 
become a dealer in DeSoto and 
Plymouth cars, Vice-President Ed- 
win F. McPherson announces. 
Other officers are: president, Nor- 
man Joseph; treasurer, .E. BR. White- 
man, and secretary, Michael Moran. 
George E. Sullivan is general sales 
manager and Cari J. Rorick is ser- 


vice manager. 
* a - 


Kokomo Firm Expands 


Washington Motor Sales, Koko- 
mo, Ind., has remodeled a brick 
building at 107 S. Washington St. 
to provide more space for an in- 
creased volume of business. 

* * + 


Prehn on School Board 


Harold Prehn (Dodge-Plymouth), 
has been elected a member of the 
Springfield (Ill.) board of educa- 
tion. 

~ 


* * 
Hutchins Leases Lot 


Hutchins Motor Sales, Columbus, 
O., has leased for four years a 
vacant lot at the southeast corner 
of Warren and Pearl Sts. It will 
be used for used-car purposes. 

* * + 


Tyler Nash Co. 


Tyler Nash Co., Tyler, Tex., has 
been incorporated listing $25,000 
authorized capital stock by D. M., 
M. B. and Burl Witt. 

e * 


Minkler Repairs OK’d 


Repairs and additions, totaling 
$20,000 have been approved in a 
building permit issued to the 
Minkler Motor Co. Raymond, 
Wash. New construction and both 
remodeling and repairing of the 











































improvements made. 
* + ” 


Pratt Leaves Grody 


Chevrolet Co. West Hartford, 

Conn., was host at a farewell din- 

ner for Ned Pratt, former general 

manager, who has returned to the 

state motor vehicle department. 
* - as 


Deal Motor Co. 

Deal Motor Co., Inc., Taylorsville, 
N. C., has been chartered with au- 
thorized capital stock of $100,000. 
Principals are C. A. Deal, H. M. 
Deal and B. H. Deal. 


+ * + 
Furgerson Organized 
Cecil Furgerson Motor Co., Inc., 
Oklahoma City, has been organ- 
ized with capital stock of $75,000. 


Incorporators include Cecil Furger- 
Furgerson and 


* * * 


Camden (S. C.) Motor Sales 


Camden (S. C.) Motor Sales has 
been granted a charter. Author- 
ized capital stock is $5,000. L. W. 
Boykin II is president. 

* 


* + 


Gitlen-Novick Expands 

Gitlen-Novick Motors, Inc. (Pon- 
tiac), Hartford, Conn., has an- 
nounced the opening of its en- 
larged and renovated parts depart- 
ment, with John Turnbull in 
charge. Seite 

* 


B. & M. Motor Co. Fire 


The B. & M. Motor Co., Hickory, 
N. C., was damaged by fire March 
24. Loss included equipment and 
two used automobiles. 

* * e 


Fisher Joins Stebor 
Bernard Fisher has purchased an 
interest in Elkader Motor Co., Elk- 
ader, Ia., from Harold L. Hall and 
will be associated with R. L. Stebor 
in its management. 


Miller Enlarges 
Miller Motor Sales (Chrysler- 
Plymouth), Fremont, Mich., will 


enlarge its parts department and 
extend the offices to the sidewalk 


Lovelace Motor Co. 


Lovelace Motor Co., Inc., Wil- 
son, N. C., has been organized with 


company building are planned. A 
parts room and office quarters will 
be added, new concrete floors and 
a roof installed on the present 
office building and several other 


Israel Grody, president of Grody 





— ONE GOVERNOR of Georgia who was sure of his tenure of office, Acting Gov. 
M. Thompson, selected a Buick Roadmaster as his official car. center, 


Saat delivery from Hix H. Green, 
Cochrane, 


Hix Green Buick Co., Atlanta. E. H. 


Buick zone manager, is on the right. 


capital stock of $100,000 to engage |of the board of regents of higher 


in a general automobile business. 
Principals are S. D. Lovelace, Myr- 
tle W. Lovelace and E. Logan 
Lovelace. 


Zito Buick Moves 


Zito Buick Service, Baltimore, 
is now operating at its new loca- 
tion at 701 oo St. 


Morton Cadillac Co. 


Morton Cadillac Co., of Charleston, 
W. Va., has been incorporated with 
capital stock of $50,000. Principals 
are D. H. Morton, Quin Morton and 
Claude A. Jones. 

* o 


L. & G. Motors 


L. & G. Motors, Inc., of Lumber- 
ton, N. C., has been granted a char- 
ter under authorized capital stock 
of $100,000. Principals are Tommie 
A. Lee, W. Howard Gray and Earl 
Lee. 


+ & s 
Bentfield’s, Inc. 
Bentfield’s, Inc., of Wheeling, W. 
Va., has been granted a charter 


to engage in wholesale and retail 
automobile accessories business. 


. 
Gig Harbor Peninsula 


Articles of incorporation have 
been filed by William Walker jr. 
for the Gig Harbor Peninsula Mo- 
tor Co., Inc., Gig Harbor, Wash., 
with capital of $40,000 


Hague Moves 
Hague Motor Co., Chevrolet deal- 
er in Winlock, Wash., has moved to 
new headquarters with enlarged 
service space, plus added display 


and office facilities. 


* * 


Harris Is Honored 


Guy M. Harris, Ardmore (Okla.) 
auto dealer, has been named by 
Gov. Roy J. Turner as a member 


education. 
2m . s 
Gets CPA Permit 
Aldridge Motors, 
boro, N. C., has been authorized by 
the CPA to proceed with plans for 
omen — project to cost 
* * 


Packard Giedin Pointe 


Packard Grosse Pointe, Inc., 
Grosse Pointe, Mich. has cele- 
brated its first anniversary as a 
Packard dealership, according to 
Henry Whiting, president. 


Palmetto Motor 


Palmetto Motor Service, Rock 
Hill, 8. C., has been incorporated 
with capital stock of $15,000. J. B. 
Rowland is president and treasurer. 

: +. - 


Majer to Build 


Ernie Majer announces his auto- 
motive concern will erect a $20,000 
building as an addition to his auto 
sales building at Post and Third 
St., Spokane, Wash. 

+ * + 


Tex. Goes Ahead 


Texas Gov. Beauford H. Jester 
has announced that one-third of 
the three-year $60,000,000 postwar 
farm-to-market road program in 


Texas is now under contract. 
+ 


Motley Chartered 


Motley Motors, Inc., of Raleigh, 
N. C., has been organized with cap- 
ital stock of $100,000. Principals are 
Paul Motley, Margaret Motley and 
Charles Motley. 

* 


Sin Mo otors 


Eastern Motors, Inc., of Wilming- 
ton, N. C., has been organized with 
capital stock of $100,000. Principals 

are Arthur W. Hi Jd. C. Wes- 
sell jr. and Mary | E. Harbison. 


Frank Warbeck nae joined the 
sales department of Packard-Hart- 
ford Co., Hartford, Conn. 





“Weather a. Sun Visor 


SUN PROTECTION PLUS BEAUTY 
WITH s- NEw CaROMS CENTER STRIP 


ALL 
ALUMINUM 





NO HOLES 
TO DRILL. 


4 Sizes Fit Most Cars—Please Specify Cars When Ordering 


“Weather-Proof’” Sun Visor Features 


e BRASS BRACKETS CHROME PLATED 


e Withstands all weather conditions. RUSTPROOF 
e Easy to install. NO HOLES TO DRILL. 

e Made from Heavy Aircraft ALUMINUM. 

e Comes unpainted. PAINT TO MATCH OAR. 


e Won't Tear or Rip. 


e Conforms with contour of car, and when painted 
is the most beautiful Visor ever produced. 


e Adjustable to any angle. 


DISTRIBUTORS 


PRICE SCHEDULE 


LIST PRICE 


$2995 


(Painted and Installed) 
CAR DEALER’S COST 


$1575 7 
iS? eS ae 
(Unpainted) 


Sold in Carton Lots Only—6 to a Carton—Wt. 438 Ibs. 
Terms—C.0.D. Immediate Delivery 


F.0.B. Milwaukee 


CHARLES DISTRIBUTING CORPORATION 


2788 W. WISCONSIN AVE. 


MILWAUKEE 38, WIS. 
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2-Year Chrysler Contract... 
Other Makers Expect 


Early UAW Accords 


(Continued from Page 1) 


of the Big Three with which the 
UAW has not negotiated an agree- 
ment, but the Ford contract does 
not expire until May 31. Richard 
T. Leonard, the union’s Ford direc- 
tor, and John S. Bugas, head of 
Ford industrial relations, began 
formal negotiations Thursday. 
Leonard also stated he would 
press for adoption of a pension 
plan in the Ford negotiations, al- 
though such a proposal was not 
seriously discussed in the Chrysler 
or GM talks. GM agreed to discuss 
m and social security plans 
at a later date, union officials said. 
one of the most 


by the House of the 

bill, described as 

control meas- 
enacted in a 


generation. 

The Senate was in the midst of 
debate last week on milder labor 
legislation reported out by the 
upper chamber’s labor committee, 
but the chance for corrective leg- 
islation this year was dampened 
by the probability of a veto of 
almost anything sent to the White 
House by Congress. 

Sen. Taft, advocate of stringent 
curbs on labor, scored a victory 
Wednesday when the Senate voted 
59-35 to defeat a motion calling for 
separation of the committee bill 
into four separate measures. 

Provisions of House Bill 

The final labor bill will be pro- 
duced by the conference commit- 
tee that is formed to resolve dif- 
ferences between House and Sen- 
ate measures. The House Dill, 
passd by the vote of 308-107, would: 

Overhaul the Wagner act and 
scrap the NLRB in favor of a 
labor mediation board; ban the 
closed shop and allow the union 
shop only if favored by a major- 
ity of employes; curb industrywide 
bargaining; outlaw jurisdictional 
strikes and secondary boycotts; 
ban checkoff of union dues; make 
-unions liable to suits; authorize 
the government to obtain anti- 
strike injunctions in “national 

” disputes; require union 
finance reports; list “unfair labor 
practices,” and bar Communist 


International Harvester became 
the first independent truck maker 
to conform to the 15-cent pattern 
last week, an offer similar 
to the GM “package” to its em- 
ployes. Thompson Products, a big 
parts vendor, settled with its work- 
ers for a general wage hike of 13 
cents an hour, plus pay for six 
holidéys. E 

The CIO electrical workers 
reached a 15-cent pact with Gen- 
eral Electric, and the steel union 
concluded agreements with Beth- 
lehem Steel and Jones & Laughlin. 

Other Negotiations On 

Other automotive companies 
were in the process of negotiating 
15-cent raises. Nash has already 
granted a 10-cent “down payment,” 
on condition the wage scales will 


The Other Side of the Picture 


be further increased 20 days after 
an industry pattern is formulated. 
Briggs negotiations got underway 
Thursday. 

The UAW’s Chrysler negotia- 


The key figures in the Chrysler 
and GM settlements were Robert 
W. Conder, director of Chrysler 
labor relations; Louis G. Seaton, 
director of GM labor, relations; 
Norman Matthews, the union’s 
Chrysler director, and Walter P. 
Reuther, UAW president and co- 
director of the union’s GM division. 

In a joint statement, Conder and 
Matthews said: 

“Our two-year contracts 
is indicative of our mutual de- 
sire to continue our relations on a 
friendly and cooperative basis. 

“Both the company and the 


ductivity: and efficiency in 
company’s plants, 

“We have negotiated these con- 
tracts and wage adjustments in a 
friendly and constructive spirit, 
and both the union and the com- 
pany earnestly intend to see to 
it that, during the next two years, 
in our day-to-day relations, these 
purposes are kept in mind.” 

« * 7 


GM Seeks to Increase 


Bonuses for Executives 

NEW YO — General Motors 
has asked its stockholders to ap- 
prove an increase in the bonus plan 
for its executives, it was disclosed 
last week. 


In a proxy statement mailed to | POS! 


shareholders in preparation for the 
annual meeting May 27, GM direc- 
tors proposed that bonuses be paid 
after the company earns $1.40 a 
common share instead of the $1.97 
now required by the original 1918 
bonus plan. 

They also recommend that the 
net bonus fund be raised from 10 
percent to 12 percent of total earn- 


Last year, the statement re- 
vealed, executives received no 
bonuses, since earnings amounted 
to $1.76 a common share, 21 cents 
below the required dividend. If the 
proposed had been in ef- 
fect, the maximum provision for 
bonuses would have been about 
$2,200,000, it was estimated. 


Iowa Bans Union Shop, 
14th State to Do So 


kota, Tennessee, Texas and Vir- 
ginia. 


«SO IT SANS TO DIZZY PACE- 
(HES MA. LIVERS SALESAMMAOER 
YoU AWoW) T. SANS- VUST WAIT 


ULL I SWAVE £/VER AGAIN. 
Zzé v 


OH-OH - HERE'S OLD 
MAN LIVER 
NOow!! 


TOM WALKER, PRESIDENT, Hudson Dealers’ Assn. of M 
vice-president of Walker Motors, Inc., presented F. E. 


tan Detroit, and 
Kesler with a movie camera 


at @ party held by the association to honor Kesler for the service he rendered them as 
zone manager of Hudson Sales Corp., Detroit, and to celebrate Kesler’s appointment 
as Hudson's midwest divisional sales manager. Representing the factory at the party 


were George H. 
of advertising and merchandising. 


s 

Edgewise 
(Continued from Page 4) 
assets—recognizable by Americans 
~—were a well-known family name 
and demagogic skill in manipulat- 
ing crowds. Blocs of voters, swayed 
by deceitfully clever propaganda, 
give the man who organizes them 
the plebiscites he needs to be re- 
turned to office again and again. 
So Louis Napoleon, elected presi- 
dent of France in 1848 by over five 
million votes, had himself made 
Emperor, in 1852, by a plebiscite of 
eight million votes. In the words 
of an English historian (E. Lip- 
son): ‘The fundamental idea un- 
derlying the Napoleonic regime 
was that of inverted democracy, 
Caesarism founded upon a popular 
basis.’ 


“Napoleon III, as he called him- 
self to exploit the name of his fa- 
mous uncle, solved the problem of 
establishing personal power in the 
era of universal suffrage. He 
showed how the right to vote could 
be neutralized by propaganda; how, 
without depriving the citizens of 
their franchise, a skillful leader 
could keep them from voting the 
government party out and the op- 
tion in. ‘Inverted democracy’ 
restored the Prince. 

* * . 


“YEARS LATER Hitler saw how 
to adapt ‘inverted democracy’ to 
the age of radio. ‘Men are won less 
by the written than by the spoken 
word,’ he said in the preface to 
Mein Kampf. Roosevelt wrote prac- 
tically nothing, other than speeches. 

“The undermining of a free soci- 
ety from within, by calculated de- 
bauchery of its citizens, has a long 
tradition. Bread and circuses in 
Rome: art and poison in Florence 
—much the same wiles are de- 
scribed by all the great political 
writers. Circe who, with siren voice 
and sweet song, turned men into 
pigs and made them forget their 
natural dignity, was no idle myth. 
That legend shows the way in 
which the practical Greeks taught 
each generation the hazards of po- 
litical life. 

“Louis Napoleon is notable pri- 
marily as the first of the modern 
Caesars, marching at the head of 
columns of docile voters, chorusing 
"Ya! Ya!; Yes! Yes!; Oui! Oui!”, 
as the case may be. Today any 
leader with a mass following will 
outstrip the little Napoleon by tak- 
ing over economic as well as po- 
litical control. Any party (like the 
British Labor Party) which begins 
by storming the economic heights, 
will soon be controlled by the party 
leader most skilled in using Bona- 
partist blocs in his climb to power. 
The man to watch in England is 


Pratt, Hudson general sales manager, and M. 


M. Roberts, director 


the man who aspires to be Attlee’s 
successor. 


+ + + 

“THE SAME double (political 
and economic) revolution that took 
place in Germany and Russia has 
been proceeding here. But in the 
United States, sleeping pills were 
used instead of concentration 
camps. 

“No one in the Administration 
actually ‘planned it that way.’ A 
few clever men saw that with lump- 
sum appropriations they could 
spend increasing amounts of money 
for purposes so vague and noble 
that Congress would not oppose 
them. The big spending agencies 
were the political arm for the cre- 
ation of a mass following and a 
propaganda front. Harry Hopkins 
kept first place among New Deal- 
ers because he best understood the 
arts of Bonapartist collectivism. 
Many people still think of ‘blocs’ 
as pressure groups. A pressure 
group wants to influence the law; 
a bloc merely surrenders judgment 
to the chief. 


“The New Deal democracy was 
not a representative party, based 
on free individual choices, but a 
pyramid of blocs—farmers, labor, 
Jews, Negroes, Southern Demo- 
crats, little business men, etc.; 
there was the right bait for all of 
them. American foreign policy, 
from the destroyer-bases deal to 
Tehran and Yalta, was not the pol- 
icy of a government answerable to 
its citizens. Again it was like the 
personal rule of Louis Napoleon, 
of whom Bismarck said: ‘He was 
vaguely aware that he needed a 
war.’ 


* * + 

“CONGRESS SAW what was go- 
ing on, but nevertheless surren- 
dered—in effect—the all-important 
power of the purse. Congressional 
alertness made it necessary, how- 
ever, that the coup detat in the 
United States should not be alarm- 
ing. Thus the American experiment 
in collectivism showed that the 
leader need not have a secret police 
if he has enough fiat money to 
lull the voters to sleep. 

“Many people noted the rise of 
bureaucratic collectivism in the eco- 
nomic sphere but wistfully expected 
that Congress would stop it. Others 
observed the linking of incongru- 
ous blocs, but hopefully assumed 
that an old-fashioned bankruptcy 
would end irresponsible govern- 
ment, . 

“Few realized that the govern- 
ment which manipulates the masses 
can have its own managed cur- 
rency, and therefore cannot be 
stopped by insolvency. The con- 
fluence of two revolutions has so 
magnified the power of the state 
in our time that none of the tra- 


MR. LIVER- TODAY I GOT O74ER 


THINGS TO TALK ABOUT 
BES! DES WE 


OF THAT KAZOR- 
NOW- 7422 ME-- 


Auto Financi 
Reaches High 
In Canada 


OTTAWA.—Continuing an ad- 
vance which got underway at the 
beginning of the year, financing 
of motor vehicle sales reached a 
postwar high in March, according 
to figures released by the Domin- 
ion Bureau of Statistics last week. 

During the month, sales of 3,461 
new motor vehicles were financed 
to the extent of $4,589,646, com- 
pared with 1,274 units financed for 
a total of $1,510,092 in the corres- 
ponding month last year. In the 
used vehicle class, 4,530 units were 
financed for $2,379,855, as against 
3,138 units involving $1,216,963. 

There were 2,073 new cars 
financed in March for $2,339,839. 
Transactions were almost four 
times as numerous as in March 
last year, while the dollar amount 
of financing was nearly five times 
as large as the $476,168 which 
finance companies extended as 
credit on the purchase of 521 new 
vehicles in March, 1946. 


New commercial vehicles  fi- 
nanced numbered 1,388 and had 
a financed value of $2,249,807, as 
against 753 transactions involving 
$1,033,924 a year ago. 

There were 3,466 used cars 
financed for $1,472,399 in March 
this year, as compared with 2,480 
units and an amount of $745,675 
in March, 1946. Gains in number 
and amount of financing were 40 
and 98 percent, respectively. 

Sales of 1,064 used commercial 
vehicles were financed for a total 
of $907,456, as against 658 units 
for a total of $471,288 in the cor- 
responding month last year. 


ditional defenses of society can be 
counted on to protect the latter. 
- + 

“THE WAR was fought without 
waking us from our dream. While 
the people supplied soldiers and 
guns, political strategists of the 
inner circle consolidated the all- 
powerful state. At the end of the 
war they had assembled all the 
money and all the powers they 
needed to continue the collectivist 
leadership state in peacetime. 


“By the accident of Roosevelt’s 
death, these powers are now in the 
hands of a President who has not 
used them for the purpose for 
which they were designed. The vot- 
ers freed themselves from the spell 
when Circe’s song was stilled. Now 
the question is whether Americans 
can learn to confront, in a few 
years of grace, the problems that 
Europeans have failed to solve in 
the century since 1848. 


“Napoleon III and Hitler are not 
important for their personal vices. 
They are historically significant 
because they so skillfully exploited 
the real weakness of urban indus- 
trial society, the masses who have 
no education in freedom. Both 
Madison and Jefferson foresaw 
that weakness, and warned us 
against it. 

“The American Republic cannot 
now be restored without a strug- 
gle. Power-seekers do not stop un- 
less they are stopped. Would-be 
“leaders,” like Wallace and Pepper, 
know how to convert mass propa- 
ganda into absolutist power. The 
Communists lead from the rear. 
They have adopted all the Nazi 
techniques for building the leader- 
ship State by “inverted democracy.” 
Only greater strength and greater 
faith will stop them. The Constitu- 
tion cannot save us. The question 
is whether we are wise and strong 
enough to save the Constitution.” 


By Fred Kempf 
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Action Needed .. . 


Henderson Raps Dewey 
For Delay on Safety 


OSWEGO, N. Y.—‘Needless de-|lems affecting the automotive in- 
lay” in setting up a state division | dustry. 
of safety was charged against New; Other participants were Judge 
York’s Gov. Dewey here last week | Vernon F. Murphy, counsel of the 
by C. D. Henderson, executive vice-|state organization, and John J. 
president of the New York State|Evers jr., field representative of 
Automobile Dealers. the organization. Murphy talked 

Henderson, speaking before an|0n labor-management relations and 
Oswego dealer forum, asserted | Evers outlined the new insurance- 
that Dewey has taken practically | finance law prohibiting the desig- 
no steps toward setting up the|nation of a particular insurance 
safety division which was author-|carrier by a dealer who has a 
ized by the 1946 legislature, al-| financial interest in a car. 
though a sum of $75,000 was ap- 
propriated for the work of the 
division. 


“More than a year later, how- 


























Alltime Record STUDENTS FROM EVERY SECTION of the United States in addition to Canada and Australia, are enrolled in the 17th 
session of the Chevrolet Post-Graduate School of Modern Merchandising and Management, in Detroit. Front row, left to a 


are: Robert D. Boyce, Belleville, Ont.; Gale G. Tyrrell, Cheyenne, Wyo.; T. 0. McLaughlin, director of the school; Morton 
In Truck Sales Cohen, Worcester, Mass.; John ©. Horner, LaFayette, Ind.; Roy E. Coryell, Wayne, Neb. Center row: Louls E. Smith, Highland, 
F. Cash ° . a ontgome. 5 










ver, the division is - N. ¥.; George F. man, Tulsa, Okla.; Robert G. Lyle, Cuyahoga Falls, 0.; J M ry, W. Va.; Kenneth L. 

ee hentai stated eee Dunaway, Maywood, Ill.; George Laessig jr., Union City, N. J.; Robert H. Willis, Mercer, Pa.; Felix J. Stapleton, Potlatch, 

: “ e au- Seen for March Ida.; Mandell J. Ourisman, Washington; Clement D. Black, White Hall, Ill.; Charies E. Peterson jr., Elkins Park, Pa.; W. J. 

tomobile accidents are continuing Brown, Dayton, ‘Tenn.; Marvin W. Spear, Fort Erie North, ‘Ont.; Byron J. Colley, Troy, Al; Jack M. Roth, Merced, Calit 
Prothro 


Richard H. Kopf, Toledo; Lannes C jr., Manning, C.; John F. Runkel, Redlands, Calif.; Gillis ©. Metcalf ir., Har- 

DETROIT.—New-truck registra- | ion, “Ky.; Theodore G. Creque, Holly, Mich.} Donald G. Berg, Menomonie, Wis.; William G. Padrick jr., Fort Pleree, Fia.; John 

tions for March are expected toO/L. Quebedeaux, Fhecmte, Ariz.; John B. Ledoux, De Ridder, La., and Donald M. Page, Riverton, Utah. Back row (left to 

surpass all previous records, sta- | right): Abraham A. Altman, East Syracuse, N. Y.; George F. Luckenbaugh, Spring Grove, Pa.; James T. Kelsey, Collierville, 

tisticians of R. L. Polk & Co. esti- Tenn.; John W. McKinnon, Elmira, N. ¥; Donald F. Knowles, Madison, Wis.; Peri 8S. Schmid, Parsons, Kan.; Richard L. 
uted inch. Weck on the is of Kemmaan, Clarence, Ia.; James D. Jamison, Seguin, Tex., and Donovan L. Clack, Gainesville, Tex. 


“al Ue cn tor tee Ea ‘OQ P A 9 Amendment Peril s Mass Methods Up 


15 states tabulated continues, a 


ceuctl' Ge'acns amee| Neb, Definition Bill 316 in Api ” 


to take the lives of hundreds of 
persons.” 


Henderson pointed out that a 
safety conference called by Dewey 
recommended compulsory inspec- 
tion of motor vehicles and the 
safety division created was charged 
with the responsibility of advising 
a proper method of immediately 
establishing such inspections. The 
procrastination in formulating the 
division of safety, he said, will 
delay inspection and reduction of 
accidents and killings for two 
years. 

The dealer forum was one of a 
series being held throughout the 















ing the previous high mark of 74,- 


708 units, established in October, 
1946. Polk wala the total of new | LINCOLN, Neb.—Nebraska uni-|bond and place of business other; WAYNE, Mich.—New aviation 


trucks registered during the first | cameral last week made Nebraska | than residence—came up last week | assembly line methods, of the De- 
quarter Goad. approximate 223,000 | Motor Dealers Assn.’s “OPA” bill| several senators suddenly urged the | troit type, which once changed the 
units, also a record. The March | special order for 10 a. m., Wed-| following amendment: nation’s: form of transportation, 
total for 15 states was 12,607, com- | nesday, May 7. “No car or tractor may be sold| have been developed here by Stin- 













state by the New .|prising 13.16 percen U. S. When Sen. Hern’s Bill 419—which | for more than the manufacturer’s | son division of Consolidated Vultee 

S nciile eles = po Pome on total Semi en oe . defines “dealer” as a man who sold | delivered list price on a new/| Aircraft for mass production of a 
———_ New-car registrations for March |three or more cars and requires | model.” four-place personal airplane. 

’ are expected to approximate 300,- s Senators charged that new cars| The new methods resulted in a 

000 units, on the basis of figures Chevrolet Picks were sold to persons who drove! peak April output and sale of 316 

Maximum Commissions from 20 states, where a total of them to used car lots where the|Stinson airplanes during the one 

to Producers 59,015 new cars was registered. The R : al Chiefs models were then sold as used cars|month, according to William H. 

year’s total to date is 422,831, in- egion for an advance of $1,000 over new/| Klenke jr., general sales manager. 






Specialists in 
Automobile 
Finance 
Takitles lilt 






dicating that more than 650,000 car price. Every hour and 18 minutes a 
new cars would be registered for For Parts School After adoption of the amendment, | new plane is completed and rolled 
the first quarter, when all returns| DETROIT.—Regional directors|Hern attempted to kill the bill.| from the end of the long assembly 
are tabulated. Last year the 500,-/of the Chevrolet “School of Ex-|His motion failed, 18-18. Surprised | jine, ready for flight. 
000 mark was barely passed at the | perience” for training Chevrolet | automobile dealers worked Tuesday P 
end of the first six months. dealer personnel/| night with senators and succeeded Timely, too, is the fact that Stin- 
Returns from 43 states for Feb- in modern meth-|in having the bill put over one|S0n’s one-month April production 
ruary show new-car registrations ods of merchan-|week. Several senators accused | record of 316 airplanes, an increase 
at 155,340, which means, Polk said, dising parts and | some dealers of “working a racket.” | of 63 planes over the 253 produced 
a . real <a _ ao accessories — oo in March, makes Stinson the leader 
ulated when all s 8S are in. announced ast It costs you about a penny-a-day to keep + perso 
Preliminary figures on new-truck week by L W. —— s the automotive news—better re- oF Z Mie cotiees — plane 
registrations reveal that approxi- Thompson, ne (| : - 
mately 63,000 units each for Jan- tional manager 
uary and February will have been of Chevrolet's 
registered. This compares with Ceca! IF IT’S GOT A MOTOR IT deserves SHEROLITE! 
50,432 new trucks registered in sories depart- 

















RESOLUTE FIRE 
INSURANCE CO. 










January, 1941; 49,796 in February, ment. jas WATERPROOF-POSITIVE IGNITION SEAL 
eae TLL and 61,718 units in March of that | * W- Thompson The directors isa 
See ae ; year. working under R. A. LAD 
350 Main Street _—_ national school director, are: 
HARTF¢ et a aeln le Pl L. Rogan, midwest region; A. O. TOPS FOR PROTECTING 
ymouth Keedy, eastern region; R. E. Bai- © SPARK PLUGS 





ley, southwest region; Stoneson 

(Continued from Page 1) Grant, Pacific Coast region; G. v. © IGNITION WIRES 

will run the gamut from wind-'em- | S.anion, Atlantic Coast region; 
up rubber powered models through |s Weeks, Flint region; N. H. a © BATTERIES 


free-flight gasoline models to the |Great Lakes region, and C. A. © DISTRIGUTOR & MAGNETO CAPS 














Jeep Station Wagon Bodies 






















and ee ae — — — “a Goss, southeast region. 
Driver Cabs ground. see cee ened “We expect record attendance at SHEROLITE’S flexible coating indefinitely 
: {the schools, which will be con- prevents CONDENSATION, corrosion, 
limitations will insure fair com ducted i ities of the Chev. 
petition. First group is the junior, set tention 9 said Tb oe fungus, etc. There's NOTHING like 
from 12 to 16; second, the senior, aoe “Genarahe aioli will be held Sherolite ... used and approved by Gen- 
from 16 to 21, and, third, the open | ¢,, parts and accessories sales eral Motors, Packard, Chris-Craft, Auto- 






— over 21. ee Se ee managers, parts and accessories car, White Motor Co., U. S. Armed Forces. 
r grew up in model plane F x4 
building. At least one junior’ and wholesale salesmen and inexpert Contact your dealer or write direct 


enced dealer personnel.” 
— senior contestant will be se- Based upon successful experi- 
ected from each state. Tite Senha menial SHEROLITE PRODUCTS, INC. * ROSELAND, NEW JERSEY 
ing automotive parts, the “School 
Starrett Motor Co. of Experience” provides compre- 
Starrett Motor Co., Malden, Mo., | hensive instruction in the mer- 
has been incorporated, listing $80,- | chandising of parts and accessories 
000 authorized capital stock by J./and utilizes moving pictures and 
C. and Elizabeth Starrett and /|slidefilms as instructional aids, 

Christine McGrath. Thompson added. 








$138.50—FOB Cleveland, 0. 
Distributor Price on Request 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, O 


EM™ BARREL TRUCK 


ORDER MONDAY —Get FRIDAY 


Loads itself without op- 
erator rocking barrel to 
get nose under. No strain 
or lifting whatever. 
Sliding hook. 1000 Ib. cap. 
10 x 2% molded-on rubber 
tires — finest ever made. 
Timken bearings. $38.75 
f. o. b. Return express collect if not pleased. 
Over 15,000 Handees trucks sold by mail. 
Clip this. 


HANDEES CO., Dept. ANS, Bloomington, lll. 






























WHO LIKES TO TAKE 
INVENTORY? 


WE DO! This is our ninth year in the business of render- 
ing complete unbiased inventories of parts and accessories for 
automobile dealers and wholesalers. We are specialists. Our 
clients, their auditors and tax experts speak highly of our 
service. Work done without interference, no need to “Close for 
Inventory.” Expert supervisors, trained full-time workers, best 
calculating equipment, CONFIDENTIAL REPORTS. Do you 
know how much obsolete stock you have? We can determine 
that for you. WE CERTIFY YOUR COMPLETE INVEN- 
TORY. Write for details. 


AUTOMOTIVE INVENTORY SERVICE CO. 
9900 FREELAND DETROIT 27, MICH. 



































ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trembly Ave. 
12, acne. 
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ford of Canada | _ Commercial Car Registrations, 44 States for February, 1947-41 
Breech Elected 


WINDSOR, Ont.—Three new di- 
rectors were elected to the board 
of Ford Motor of Canada, Ltd., at 
the annual meet- 
ing of sharehold- 
ers last week. 
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Ernest Breech WOrks manager, 
- Ford of Canada. 
A vacancy on the board was 
caused by the death of Henry Ford, 
and two new directorships were 
created under a bylaw which en- 
larges the board from five to seven 
members. Expansion of the board, 
it was explained, was desirable be- 
cause of the increasing scope of 
‘the company’s operations and to 
facilitate the work of the board. 
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Car Registrations, 15 States for March, TTT 
Millis 
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Reelected directors were: Wallace ° 
R. Campbell, Douglas B. Greig,| Mares" ‘ail agi af] AG4] 38) 8] 9) 8 a; 8s 1 1 28 10 "= 
Rhys M. Sale and Henry Ford II. | Golorado a 3 a i 2 40/1) 148 1] 220) ~ —«66 10) 7 8 - oh al- . 

5 the i Ag $ Nected the f silow. a < 45 is, 3 2 1 % 3 ™ 5 3 4, ‘871 
ing the ree e follow- | Delaware t 9 3 10 440 
ing officers: Campbell, chairman; Coe oe et ee |e as 223 
Greig, president; Sale, vice-presi- | Dist. of C ae 1 3 a8 3 a ii r 1 1 1 3 211 { 
dent; Kew; F. G. Batters, secre- | ra55 a 15 3 24 3} _—-80 33 F} 25 3 i | 7 “ 1 1 372 
tary, and G. G. Dewar, assistant a9 | ia 1) 38) iis ss #9 ai a 4 = 
secretary. Illinois - ! 8 

Greig said the company had “op- "41! 29 1162 | 367) 28) 6is' SI a its 7 aoa 
erated in the black” in the first ae ; | | | 508s 
quarter of 1947, after winding up 41 i 
1946 with a net loss of $239,448. 

Ford of Canada has built 110,000 


cars and trucks since the resump- 
tion of civilian production, he said. 
Approximately 42 percent of this 
total has been sold in the export 
market. 

Greig said Ford-Canada now sells 
its products through 1,113 dealers, 
‘compared with 703 dealers in 1939. 


Shop Class Draws 










15 States for 47 so) 36) S331 222) 79) 1789; 65) a018 
March "41 64) Bt 1051) i 3134 ee 7, Oial ateel ae 
355 at Studebaker | “ke «ez ei ToT) —Ta4 isa = i89.159)—i1 








SOUTH BEND.—Don O. Wilson, 
general service manager of Stude- 
baker, reports that 355 service 
managers and their aides have at- 
tended technical classes at the fac- 
tory since Jan. 1. 

Notable among groups has been 
the number of foreign dealer rep- 
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expense key pe 
sonnel from long distances to the 
school indicates they are making 
every effort. to keep abreast of ad- 
vanced techniques,” Wilson said. 
“We expect even larger enrollments 
in the future.” 


Gulf Publishes Booklet 


On Proper Break-In 

NEW YORK.—The future of the 
thousands of new cars now rolling 
off the assembly lines and into 
the hands of motorists can be de- 
termined within the first few 
months of their operation, accord- 
img to authorities of the Gulf Oil 
Corp., who have prepared a book- 
let on this subject for distribution 
to several million new-car owners 
through Gulf dealers. This book- 
let, which is in pocket-size and 
is illustrated in cartoon technique, 
is titled “Those First Few Thou- 
sand Miles.” 

The Gulf booklet deals in easy- 
to-understand, non-technical lan- 
guage with the value of long runs 
instead of short hops during the 
new-car break-in period. It urges 
the motorist to watch his instru- 
ments carefully, explains why he 
should have his new car serviced 
after its first thousand miles of 
operation, describes the functions 
of the hypoid gear and tells why 
periodic oil changes are necessary 
to insure long car life. 


Hutt Names Trimble 
T. D. Hutt, Nash distributor, 734 
W. Genesee St., Syracuse, N. Y,, 
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ble has had 30 years of experience | “°t Virs! 
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_AUTOMOTIVE NEWS, MAY 5, 1947 


Car, Truck Output Estimates ‘Oldsmobile Opens F ull Capacity to Eno Crisis 


By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 


Week 


Ended Same 
May I, Week 


1947* 


Week Total Total 
Ended Total Jan. 1 to Jan. 1 to 
Apr. 26, April, May 4, May 3, 
1946 1947* 1947* 1946 1947* 


GENERAL MOTORS .. 31,320 14,015 30,329 135,953 50,042 469,091 


Rs 5 v84 094 6d Kg eve 5,701 2,334 5,479 =: 25,189 6,971 85,110) 


Cadillac ...... ‘306008 


ee 15,412 6,517 14,174 65,303 22,241 226,204) 
Oldsmobile ........... 4,009 1,875 4,276 18,197 7,954 64,710 
PENG in vce ve ssse¥es 4,943 2,599 5,209 21,531 + 10,044 73,893 


CHRYSLER ........... 17,168 12,127 16,208 68,547 161,024 257,773 
MD % oscvexeiceas 1,689 1,589 1,544 6,961 19,838 25,862 
re 4,301 4,988 4,422 19,646 52,171 71,340 
EE 6 04:65 0<'00 40:0 8,417 4,103 8,086 32,544 66,688 125,937 
| er ee 2,261 1,447 2,156 9,396 22,327 34,634 

WUE i bvecees (ideeces 9,509 15,626 63,909 114,264 251,914 
EE is.0:0.9 000.0080 5s.0¥08 11,977 8,103 §=12,265 =50,373 + =—98,312 =198,275 
Cee 653 er 627 2,661 2,449 10,500 
Sr 2 1,406 2,734 10,875 13,503 43,139 

CPM oe cccvccecee 274 » m6. 259 1,196 ne 5,913 

SES cs vedceescevees 2,687 1,763 1,918 9,741 20,0387 42,278 

MEE scsccsssessvses 715 v56n 781 3,449 “ta 15,452 

WMD. siscseseccseves 1,464 re 1,216 4,423 Tre 12,414 

EM hh cos ed ewtcecy as 2,714 2,448 1,641 10,908 23,094 34,769 

PACKARD ........: Sous 784 876 716 3,979 4,016 15,783 

STUDEBAKER ...... . 2,356 203 1,990 9,876 18,836 41,709 

WOERMEEEN ec ccccevaiees 683 535 2,790 eee 11,019 | 
Total Cars, U. S. ..... 75,328 40,941 71,219 314,771 391,313 1, 158,115 | 


‘Station wagons. *Revised. 


° * * 
COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 
Week Week Total Total 
Ended Same Ended Total Jan. 1 to Jan. | to 
May I, Week Apr. 26, April, May 4, May 3, 
1947* 1946 1947* 1947* 1946 1947* 
CHEVROLET ....... .. 4,816 8,441 5,711 23,351 33,404 120, 013 | 
SE S304 505s 00 Ses ose 6,366 1,693 6,791 27,106 57,524 105,711 
oes ain dae asec 6 3,701 3,407 3,204 15,437 37,186 61,455 | 
INTERNATIONAL .... 3,127 2,406 2,834 13,982 26,569 51,226 
Er 1,833 1,904 7,912 18,562 29,674 
STUDEBAKER eye eee 1,360 457 1,360 5,802 9,234 22,884 | 
GMC Hatten deses o- e 569 1,813 7,628 3,779 25,696 
ES eee re ; 548 268 544 2,421 3,671 8,277 
Ea aes 388 231 376 1,717 3,879 6,575 
eri wah ix sues 408 395 1,824 3,241 6,917 
DIAMOND T .......... 378 ata 409 1,548 3,748 5,804 
Sey. pek enens 237 161 250 738 1,336 3,107 
Se 69 3% 58 298 878 1,788 
EE 5 vistasiaces ves 92 wae 89 333 624 
MISCELLANEOUS .... 391 5AT 372 2,086 9,393 6,742 


690 1,191 5,733 2,832 19,174 


Total Trucks, U. S.... 25,097 19,604 = 26,110 112,183 — 212,404 156,493 


Total Cars, Trucks, 


|S Seer eee ee 100,425 60,545 


’ Total Cars, Trucks, 








97,329 426,954 603,717 1,614,608 





TIE nsonncacvercis 5.189 4,087 5,074 22,692 44,977 85,087 | 


Grand Total, Cars and 
Trucks, U. S. and 
a ree 105,614 





64,582 102,043 449,646 648,694 1,699,695 





Note: Combined U. S. and Canada car and truck output in the com-| of the Amplex car, in 1909. Three | 


parable week of 1941 was 120,098 units. 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 


Car Output Sets Records’ 
For Month and Week 


(Continued from Page 1) 


likely that U. S. plants in May 
will be able to do any more than 
equal the 22-day effort of April. 
Although Chevrolet truck out- 
put fell nearly 12,000 units from 
the previous month’s record, Gen- 
eral Motors plants in the U. S. 
during April built 166,932 cars 
and trucks, compared with a 
similar total of 167,082 in March. 
GM's U. S. passenger car output 
alone in April amounted to 135,953, 
compared with 126,599 for March. 


Chrysler’s U. S. output of 68,547 | 
cars and 15,437 trucks during the} 
month was also at a near postwar | 


peak. The April total of 83,984 
compares with 83,615 cars and 
trucks built in March. 


U. S. output of cars and trucks | 


in April at the Ford Motor Co. was 
91,015, the highest monthly total 
the company has built since 1941. 
Ford, Lincoln and Mercury cars 
last week were coming off the line 


output to 9,741, compared with 10,- 
906 in March. Hudson's output last | 
week climbed to 2,687 cars after | 
only 1,918 were built the week be- 
fore, when schedules were restrict- 
ed by continuing material short- 
| ages. 

| Closed by material shortages two 
full days during the month, Nash 
|output in April dropped to 10,908, 
compared with the 11,469 built in 
|March. Struggling for the 600- 
|mark, Nash cars are currently be- 
ing built at the rate of about 545 





daily. 

Idleness last Monday followed 
a series of delays throughout the 
month as Packard ended April 
with a total of only 3,979 cars 
built. Prevailing shortages at 
present are keeping Packard 
from meeting a conservative 
schedule of 200 cars a day. 

Jeep output increased and sta- 


tion wagon output dropped as/| 
Willys-Overland turned out 7,912/ state association. The survey is | 
at a rate of more than 3,000 daily.|and 2,790 of the respective units | being made to obtain complete in- | 


Hydra-Matic Class 
For Mechanics 


will commence today (May 5) at 


| the Oldsmobile plant for the bene- | 
fit of Oldsmobile dealer mechanics, | 
J. J. Dobbs, general service man- | 


ager, announced last week. 


| The objective of the school is | 
to train men who are already thor- 


oughly experienced automobile me- 
chanics to become specialized Hy- 


fying them as Hydra-Matic master 
| mechanics. 

The school is open to mechanics 
from all Oldsmobile dealerships 
throughout the U. S. Many dealers 
have already indicated their sup- 
port and the school’s program will 
continue indefinitely, according to 
Dobbs. There is no tuition charge, 
all training facilities and a full- 
time instructor being supplied by 
| Oldsmobile. 

The dealer who sends his me- 
chanics to the school for instruc- 
tion will underwrite the transpor- 
| tation and living expenses of his 
employes while they are attending 
| the school. In order to provide a 
maximum degree of personalized 


to 12 students, it was said. 

In addition to 80 hours of class- 
| work time, students will be re- 
| quired to spend an additional 26 
study outside the school. Student 


| bile manufacturing plant, as well 
as the Detroit Transmission divi- 


units are manufactured. 


Clark Retires 
At Chrysler 


DETROIT.—Fred M. Zeder, vice- 





| president in charge of engineer- 


|ing of Chrysler Corp., has an-| 
nounced the retirement of Oliver | 


| H. Clark, executive engineer, after 
| 22 years ‘of engineering work with 


| the company. He was appointed | 





Clark got his start in the auto- | 


| motive industry as a draftsman 
for Simplex Motor Car Co., maker 


years later he joined Studebaker. 


He became associated with Zeder | 


at Studebaker in 1914. 


Labor Coercion 
Ad Solicitors Threaten 


Many N. Y. Dealers 


ALBANY.—A number of dealers | 
have been threatened with “trou- | 
ble” unless they advertise in cer- | 
tain labor publications, a survey | 


being made by the New York State | 
Automobile Dealers disclosed last | 
week. 


warned dealers to “sign up now’ 
for advertising space “or face trou- 
ble later on.” The same threat has | 


been made to induce dealers to} 
sign statements of editorial policy, | 
often without permitting them to| 
see the statement they are asked | 


to sign. 
Warning of the practice, C. D.| 


| Henderson, executive vice- -president | 
of the state association, urged | 
| members to report any instances | 
of such threats to state headquar- | 
ters. All reports will be checked | 
by Judge Vernon F. Murphy, as- | 


sociation counsel. 

The practice was brought into 
the open through a survey of labor 
conditions now being made by the 


Various Ford assembly plants | in April. During March, 6,971 jeeps | formation on working conditions 
have been working on Saturdays/and 3,136 station wagons were | 
for the past few weeks to make | built. 


up the production lost when the} 


International’s April accounting | 


in dealer establishments in locali- 


| ties throughout the state. 


plants were closed for MHenry|of 13,982 trucks hit another all- | Baltimore Trade ii: 


Ford's funeral. 

The assembly of 3,449 Kaisers 
and 4,423 Frazers during April 
is the highest ever obtained in 
the short history of that com- 


pany. With the introduction of | passenger cars and 456,493 trucks |Co., 2125 Harford Road, as a new | 
|for a total of 1,614,608. 
| In 1946, U. S. plants were forced | 
| to wait until the last week in| join the association were: Burle- 


the Manhattan line, about two 
Frazers are now being built for 
every Kaiser. 


|time high, compared with the pre- | 
|vious high of 13,439 registered in | 


| March. 


Thus far in 1947, U. S. plants | 


have built approximately 1,158,115 


Adds Four Dealers 
BALTIMORE.—The Baltimore | 

Auto Trade Assn. has voted to) 

admit the Chesapeake Automobile | 


| member. 
Other new members invited to}! 


Sheet steel, other material short- | August before their assembly lines | son Motors, Hagerstown; Call Car 
ages and sporadic labor trouble|could account for that kind of a 
held Hudson’s April passenger car | total. 


Motors Inc., Bethesda, and Dell 
Nash Motors, Silver Springs. 


LANSING.—A practical and com- | 


eral Motors Hydra-Matic drive | 


Foundrymen’s Assn. 
here last week. 

He pointed out that if the 5,000 
foundries in the United States 
are now operating at capacity, 
as they claim, they cannot pro- 
duce sufficient castings for the 
automobile industry to meet the 
demand for 5,000,000 to 6,000,000 
cars a year. 
foundries, now being 


dra-Matic master mechanics, he | 
said. Those who successfully com- | 
plete the intensive two-week course | 
will be awarded certificates identi- | 





|, G. T. Christopher 


| instruction, classes will be limited | 


hours in the two-week period in | 


mechanics will visit the Oldsmo- | 


sion plant where the Hydra-Matic | 





The survey revealed that sattet | 
tors for certain publications mare | 


| Woven Fibre 
| Sport Topping 
AVAILABLE FOR IMMEDIATE DELIVERY 


j 





planned and 
built, simply can- 
not produce 
enough addition- 
al castings to 
make up the dif- 
ference, he said. 

“I think the 
5,000 foundries 
can do much bet- 
ter than *what 
they now think is 
capacity or near 
capacity. I won- 


der, for example, just how many 
i pouring iron 16 
hours a day. I believe all of us, 
who are vitally interested in foun- 
dries, should take an objective in- 
ventory now. 

| “The importance of your indus- 





37 


Urged on Foundrymen 


—“For too long, we’ve|try has been overlooked not only 
prehensive training course on Gen- | accepted the foundry industry as|by the general public, but also by 
we do the weather,” Geo. T. Chris- | many of you foundrymen. And, if 
topher, Packard president and gen- 
manager, told the American'full importance of your own in- 
convention | dustry, how can you reasonably ex- 


you foundrymen don’t realize the 


pect people outside the industry 
to understand it?” Christopher 
asked. 


oa af * 


Cadillac Foundry Near 


85% Mechanization 

DETROIT. — Conversion of the 
foundry at Cadillac to 85 percent 
mechanization compared with 30 
percent before the war will be 
completed from 30 to 60 days, John 
F. Gordon, general manager, said 
last week. 

The changeover, started after the 
firm had completed its war con- 
tracts, was delayed by both the 
General Motors strike and the per- 
sistent scarcity of building mate- 
rials, according to C. A. Raftrey, 
works manager. 

In addition to supplying Cadillac 
needs, the foundry ‘handles about 
90 percent of the tonnage for the 
Oldsmobile Hydra-Matic drive. In- 
creased capacity as a result of the 
modernization program will allow 
for higher output on other than 
Cadillac parts, it was stated. 


COLLINS & AIKMAN 


CORPORATION 


200 MADISON AVENUE, NBW YoRK 16,N.Y. 








SOUTHEAST FABRICS COMPANY 


JOBBERS AND CONVERTERS 


Artificial Leather, Plastic Fabrics 


and Cotton Textiles 


AUTOMOTIVE FABRICS 


FOR SEAT COVER MANUFACTURERS 


Artificial Leather 
Colored Saileloth 


Samples Mailed on Request 


CAnal 6-5363 


SOUTHEAST FABRICS COMPANY 


40 WORTH STREET 


NEW YORK 13, N. Y. 
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ROCKVILLE, Md.—When buy- 
ing or selling a car, or when hav- 
ing a car serviced, repaired or 
rebuilt, your best and only safe 
bet at all times is to see an author- 
ized automobile dealer, the Mont- 
gomery Independent - Standard 
warned its readers last week in 
a full-page editorial concerning the 
facts about the new-car delivery 
situation and undersigned by 12 
Montgomery county dealers here. 

Prepared by E. C. Glasgow, ad- 
vertising director for the paper, 
the article pointed out that the 
war years cost private transporta- 
tion some 16,000,000 cars which, 
normally, could have come off the 
assembly lines. Meanwhile, at least 
5,000,000 cars had to be junked, 
resulting in a car shortage of 26,- 
000,000 cars in 1946, the paper said. 


Since only 2,500,000 new cars 
were manufactured last year, the 
article pointed out, there remains 
an acute shortage of some 23,500,- 
000 cars. 


“When new car dealers say 
what they have to say about new 
car deliveries,” the paper said, 
“they are not kidding you. They 
dislike the situation a lot more 
than you do. Most of them have 
been paying out thousands of 
dollars to stay in business. 

“*But,’ you say, ‘I see many new 

cars coming in to the dealers on 
trailers. New cars must be pour- 
ing off the assembly lines in De- 
troit and other manufacturing cen- 
ters.’) Just’ how many new cars 
have you seen? Four? Eight? Even 
twenty? These actyally few new 
cars have been going to people 
who ordered them more than a 
year ago and who made cash de- 
posits to secure their orders. 


“What will be the new car pro- 
duction in 1947? From the most 
reliable sources, estimates are that 


Syracuse Assn. 
Urges Sales Tax 
To Aid Cities 


SYRACUSE. — Members of the 
Syracuse Automobile Dealers Assn. 
have gone on record in favor of a 
state sales tax to replace the local 
taxes which were authorized this 
year by the legislature. 

At a luncheon meeting, the asso- 
ciation voiced support for the sales 
tax plan after an open forum 
brought out that some form of 
increased tax burden was neces- 
sary to pay for the rising costs 
facing local governments. 

The new local tax law authorizes 
large cities and counties to levy a 
2 percent sales tax, a $5 annual tax 
on cars and a $10 tax on trucks, 
and taxes on such other items as 
restaurant meals, liquor licenses, 
theaters and gross income of busi- 
nesses and professions. 

C. E. Fribley, president of the 
New York State Automobile Deal- 
ers, who attended the Syracuse 
meeting, said that a tax preference 
questionnaire has been mailed to 

eall members. He urged all state 
dealers to return their question- 
naires promptly since New York 
City has already taken steps to 
impose the vehicle taxes. 

Syracuse dealers recommended 
that the funds from any sales tax 
be returned to the cities and coun- 
ties from which they originate. 
Foods, drugs and rents should be 
exempted from the tax, they 
agreed. 

It was also proposed that ve- 
hicles purchased outside the state 
be taxed when licensed if brought 
into the state. This would protect 
dealers in border cities, 
pointed out. 


S. C. Parley Set 
For Sept. 21-22 


COLUMBIA, S. C.—The annual 
convention of the South Carolina 
Automobile Dealers Assn. will be 
held Sept. 21-22 at the Ocean For- 
est hotel, Myrtle Beach, S. C., A. 
H. Easterby, president of the asso- 
ciation, said last week. 


“We received excellent rsults from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.'’ 
Coeur D'Alene, Idaho. 


-Adams & Son, 


it was 


‘Dealers Aren’t Kidding’ 
U. S. Is Short 231% Million Cars, Md. Paper Warns 
Readers in Full-Page Editorial 





not more than 3,500,000 cars will 
be made and placed in dealers’ 
hands all over the country this 
year. Even as 1948 rolls around, it 
is expected that the United States 
will be short 20,000,000 new cars. 

“If you have the slightest ques- 

tion about the figures, do some 
research in the automotive mag- 
azines and other reports your- 
self. Your dealer will turn over 
the bad news to you for your 
own reading.” 

The best thing to do if automo- 
bile transportation is needed is 
to see a new-éar dealer about the 
possibilities of early delivery, the 
paper advised. Then, if new-car 
delivery is out of the question, see 
an authorized used car dealer for 
purchase of a reconditioned model 
that will tide you over until new 
cars are more readily available, it 
was stated. 

Those who own cars were warned 
to keep them in condition by re- 
placement and repair services that 
will assure the continued opera- 
tion of the vehicle. 

Signers of the article were: A-1 
Auto Works (Hudson); Calvert Mo- 
tors, Inc. (DeSoto-Plymouth); Cap- 
itoh Motor Co., Inc. (Packard); 
Hiller Motors (Studebaker); Mann 
Motors, Inc. (Oldsmobile); Schle- 
gel and Golden (Kaiser-Frazer); 
Sid Wellborn Motors, Inc. (Chrys- 
ler-Plymouth); Suburban Motors, 
Inc. (Dodge-Plymouth); Takoma 
Motors Co. (Ford); Williams Chev- 
rolet Co., Inc.; Willis Buick, Inc., 
and Wilson Pontiac, Inc. 


_HELP WANTED _ 





Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 
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MALE HELP 


WANTED 


PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 

Detroit 26 
—————————————— 
remnant 
SERVICE MANAGER WANTED by large 
distributor of Chrysler Products in best 
city in western New York state. Man 
selected will be young enough to be ac- 
tive and progressive but with sufficient 
age to have mature judgment and plan- 
ning ability. If you have a record of ac- 
complishment, good habits and health and 
ambition to progress and make money, 
your application, in complete confidence, 
is invited. Give age, marital status, edu- 
cation and a complete history of your 
automobile experience. Applicants need 
not necessarily have had experience with 
Chrysler Products. Box 1722, c/o Auto- 

motive News, Detroit 26. 





WANTED — BUSINESS MANAGEMENT 
REPRESENTATIVE with automotive 
experience. Must have good record as 


producer and be free to travel, reply 
Box 1731, c/o Automotive News, Detroit 
26, giving past experience, education 
and salary expected. All replies confi- 
dential. 


PARTS MANAGER. Must have ability to 
take complete charge of parts depart- 
ment in well equipped growing dealer- 
ship, International Harvester, Oldsmo- 
bile, and Packard. Located in lake dis- 
trict of central Florida in town of 8,000. 
Salés potential in trade area offers real 
opportunity to substantially increase 
parts volume. Salary and percentage. In 
reply, state age, experience, education, 
marital status, availability, salary de- 
sired, references. Enclose photo. Replies 
kept confidential. Triangle Motors Co., 
Leesburg, Fla. Phone 280. 


AUTOMOTIVE NEWS, 












HELP WANTED 


SALES ENGINEER. Permanent employ- 


opportunity for advancement. 
established company. Prefer 
engineering, manufacturing, and sales 
experience. Age 30 to 48. Automotive 
and general purpose product of interna- 
tional reputation. Box 1707, c/o Automo- 
tive News, Detroit 26. 


ment, 
Prominent, 


EXPERIENCED FORD stock room man. 


Capable of taking complete charge of 
parts ordering, parts control system, 
wholesale and retail sales. Must be ag- 
gressive, dependable and ambitious. Lib- 
eral salary and commission. Permanent 
connection. Write Box 1711, c/o Auto- 
motive News, Detroit 26. 


SALESMEN—Manufacturer woven plastic 
seat covers desires representation. Many 
territories open. Details, Decco Company, 
246 Fifth Ave., New York City. 


w POSITION WANTED 


SECRETARY - TREASURER - ACCOUNT- 
ANT—Experienced in all phases of deal- 
ership, G.M. accounting system, 
management, operation analysis, 
controls. Locate anywhere or travel. 
1723, c/o Automotive News, Detroit 26. 


ACCOUNTANT-Office manager, General 
Motors and auditing experience. Box 
1728, c/o Automotive News, Detroit 26. 


FINANCE EXECUTIVE or branch man- 
ager, age 32, with 11 years experience 
with midwest independent company, han- 
dling complete operations on motor and 
industrial paper, retail and wholesale. 
Also 11 years experience with small 
loans. Business promotion and produc- 
tion my specialty. Desire connection 
with sufficient capital to start company 
midwest city 40,000 population or posi- 
tion with existing company salary and 
percentage. Box 1729, c/o Automotive 
News, Detroit 26. 


PARTS MANAGER desires connection with 
Mopar parts wholesaler, Chrysler, De- 
Soto or Dodge direct dealer. Thorough 
knowledge of parts and accessory order- 
ing, parts control systems, wholesale and 
retail. Can relieve higher management of 
entire responsibility of operation and 
produce results satisfactory to. owner- 
ship and the parts division. Referénces 
furnished, available May 15. Box 1715, 
c/o Automotive News, Detroit 26. 


MANUFAOTURER’S REPRESENTATIVE 


SALES REPRESENTATIVE—In state of 
Texas for established manufacturer of 
automotive accessories or appliances 
whose outlet is through selected distribu- 
tors or jobbers. Primarily interested in 
commission based on results obtained 
and in future possibilities. Have had 18 
years experience in automotive distribu- 
tion field and can furnish best of ref- 
erences as to character and financial 
responsibility. Box 1719, c/o Automotive 
News, Detroit 26. 

SALES ENGINEER—With twelve years 
experience selling to large automobile 
manufacturers wants large suppliers’ 
lines to handle. Box 1730, c/o Automo- 
tive News, Detroit 26. 


NEW LINES WANTED 
AUTOMOBILE DEALER. I own my own 


building, with floors on two main thor- 
oughfares on the west side of Cleveland. 
Have showroom and complete service 
and repair setup. I am open for the 
distributorship of any line. What have 
you to offer? Box 1701, c/o Automotive 
News, Detroit 26. 


DEALERS WANTED 


DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


Comet Distributors, Inc. 
Distributors for Ohio 
22480 Lake Shore Bivd. 
EUCLID, OHIO 
































DEALERS WANTED 
For 
1947 AUSTIN AND RENAULT 
CARS AND TRUCKS 


Distributors for Ohio and Other 
Authorized States 


BROOKSIDE MOTOR SALES CO. 
3157 W. 25th St. 
CLEVELAND, OHIO 
Florida 6610 








Recapture Automotive Americana 
In the “Fabulous Hoosier” 


Of all of the “wild and wooly” 


early pioneers of the automotive 


industry that we know today, Carl Fisher—the man who ran Prest- 
O-Lite into a many million dollar fortune, who built the Indianapolis 
track, fostered both the Lincoln and Dixie Highways and fathered 
Miami, outranks all others in vision, daring and courage. Jane 
Fisher, his wife, turned author, pictures the life of this “pioneer 
of pioneers” vividly in her biography, “Fabulous Hoosier,” a story 
‘of American achievement. $3.00 postpaid, Book Department, Auto- 


motive News. 
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DEALERS WANTED 


DEALERS 
WANTED 


FOR 


Machinery franchise in the fol- 
lowing states: Michigan, Illi- 
nois, Wisconsin, Indiana, Ohio, 
Maryland, West Virginia, New 
York, New Jersey, Delaware. 
Get in on the building boom. 
Concrete block machinery for 
immediate delivery. Very good 
potential. Leads furnished. Na- 
tionally advertised product. 


CARL E. TEMPLE CO. 
Box 748 


LEWISTOWN, PA. 
Phone 867 











NEW CARS WANTED 


WANTED—1947 Cadillac 62 convertible 
coupe. Price no object. Anderson Auto- 
mobile Co., Peoria, Illinois. 


CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles. For 
particulars telephone Buster Kelley at 
PRospect 1225 or write 1225 South Fig- 

, Los Angeles, Calif. 











We Buy New 
KAISER - FRAZER 
CARS 


Also All Other °47 
Cars, Trucks 





SOUTH SHORE MOTOR 
SALES 


7320 Stony Island Ave. 
Chicago, Ill. 
Phone Butterfield 5600 














DEALERSHIP WANTED 








Competent automobile man, with 
many years experience in new and 
used cars, desires to purchase one- 
half interest or outright 250 to 500 
car dealership in Southern Cali- 
fornia or New York area. Can fur- 
nish excellent bank and business 
references and get factory accept- 
ance on any car. All replies will be 
kept strictly confidential. Box 1709, 
c/o Automotive News, Detroit 26. 


INTERESTED ACQUIRING silent part- 
nership with minimum interest 50% es- 
tablished automobile distributor or deal- 
ership, metropolitan New York or within 
150 miles radius. Must be popular make 
car, successful previous operation with 
large service volume potential. Replies 
confidential. Box 1705, c/o Automotive 
News, Detroit 26. 


ae DEALERSHIP FOR SALE 


NEW CAR AGENCY in Arizona now oper- 
ating in fine quarters under reasonable 
lease. Now showing profit. Owner must 
sell due to other business interests. $25,- 
000 will handle. This won't last long. 
Reply to “Sox 1718, c/o Automotive 
News, Detivit 26. 

DEALERSHIP FOR SALE, including real 
estate (now handling Ford)—Exceptional 
opportunity. Box 1724, c/o Automotive 
News, Detroit 26. 

FOR SALE, GARAGE, GAS STATION— 
Official state inspection new car dealer- 
ship available, located near Erie, Pa. 
New car showroom, parts room, stock 
of parts. general repair shop and com- 
plete shop equipment. I am offering 
everything complete for quick sale. Price 
$15,000. Box 1725, c/o Automotive News, 
Detroit 26. 





DEALERSHIP FOR SALE 


DUAL CONTRACT FRANCHISE — New 
building completely equipped for sales 
and service. In Kansas industrial town 
of 20,000. In operation at present time. 
Air mail reply to Automotive News, Box 
1726. 

AUTO DEALERSHIP FOR SALE—Half in- 
terest or outright. Partner on account of 
health is moving west. Large modern 
building. New showroom. New equipment. 
Modern bump and paint shop. Doing good 
parts, service, storage and used car busi- 
ness. Besides new car agency, we sell 
full line of farm equipment and own and 
operate a profitable Rent-a-Car business. 





Price half interest $10,000, outright 
$20,000. Located forty miles north of 
Chicago. Box 1727, c/o Automotive 


News, Detroit 26. 


NEW CAR SALES AGENCY—Building and 
property. Large stock inventory. Modern, 
fully equipped. Good used éar outlet. 
$95,000 terms. On state highway in good 
Midwest industrial city. Box 1721, c/o 
Automotive News, Detroit 26. 

BUSINESS OPPORTUNITY 


GARAGE BUILDING 100x100 brick, steam 
heated. Now has light car contract 
lowa’s best farming community. Box 
1704, c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE 


FOR SALE—Automotive business in val- 
ley of Virginia. Popular make car fran- 
chise with long lease. Reason, bad 
health. Box 1706, c/o Automotive News, 
Detroit 26. 


NEW CARS FOR SALE 


FOR SALE 


47 Packard Sedan—8 Pas. No. 2151 
Radio & Heater 


New (Black) 


Will Trade For ’47 or ’46 
Hudsons or Lighter Cars 








Hometown Sales 
Durham, N. C. 





USED CARS WANTED 


SEVEN PASSENGERS, limousines, 
fives; cars must be clean. 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


CADILLACS WANTED, ‘40 to ‘47's. 
Alleghany Motors, 68 E. Blackwell, 
Dover, N. J. 





MERCEDES, DUESENBERG, Rolls-Royce. 
Open or convertible models. Custom 
Motors Co., 2429 W. Fond du Lac Ave., 
Milwaukee, Wis. 


USED CARS FOR SALE 


WE NEED CLEAN USED CARS, '36 to 
‘47. Advise with description and prices. 
McCreary and Henry, 617 17th Street, 
Beaver Falls, Pa. Phone 2700. 





We have on hand and can deliver as 
many clean 1939 to 1947 cars that you 
want anywhere in the United States. 
Wholesale List of Cars and Prices Mailed 

Weekly on Request 


SAM GREENFIELD CoO. 
6619 Euclid Ave. Phone HE. 0231 
Cleveland, Ohio 








WHOLESALE 


Large Selection of Clean, Late 
Model Cars 


McDermott Motor Sales 








WHOLESALE 


When In Cleveland 
See Us 


1937 to 1947 
ALL MAKES 


The Norton Motors Co. 


6500 Euclid Ave. Cleveland 3, Ohio 








WHOLESALE 
Large eee yay late model 


WHITED MOTOR COMPANY 


910 S. Arlington St. Akron, Ohio 
Parkway 9713 
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USED CARS FOR SALE 


<iacincesttenieiltieeienenedimitacantipionstaetaandeeapannageincancsaicacaafitihy 
AUTO BUYERS—Best wholesale deal at 
DeSoto-Plymouth, 
3000 Fenkell, 7 biocks east of Livernois, 


LEO ADLER, INC., 
Detroit, Mich. UN. 3-7400. 





AUTO AUCTION 
j (Inside) 
* Every Monday—12 O’clock Noon 
DEALERS ONLY . 
Good Place to Buy 
Good Place to Sell 
Over 100 Cars—Join the Crowd 


AT 
Woodruff Motor Sales 


415 W. Main St. 
MONTPELIER, OHIO 








AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
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TRUOKS FOR SALE 


UNUSED SURPLUS ARMY TRUCKS. Two 
%-ton G.M-C. 6x6 trucks, 164” W. B. 
(some with winches). Five-ton Autocar, 
White, Federal truck-tractors, 134%” 
W. B., Sth wheel. One %-ton 6-cylinder 
Ford with winch, crane and hoist. Suit- 
able for many purposes. Six-ton Autocar 
tractors, 163%” W. B., 5th wheel and 
winch, Six-ton Autocars, 153%” W. B., 
with winch, 12/6” frame behind cab, 
built for any type of heavy hauling. Two 
%-ton G.M.C. dump trucks, 7” heavy 
duty lift. 29 passenger and 38 passenger, 
slightly used, International buses (civil- 
ian type). Crescent City Motors, 2001 St. 
Charles Ave., Canal 2365, New Orleans, 
Louisiana. 


CAR AUCPION 


EVERY SATURDAY—1 P.M. 
Dealefs Buy—Everyone Can Sell 
NEW AND USED CARS 
SALE UNDER-COVER 


Toledo Car Auction 
2802 Summit St. 
TOLEDO, OHIO 

MA 6121 (Nights) 





DIAMOND T WRECKER with 44,000 ac- 
tual miles, heater, new tires, motor com- 
pletely rebuilt. Wrecker in excellent con- 
dition. $2,500. B & D Body Shop, 2900 
Linden Ave., Dayton, O. 





* THE BIG DEALER * 


AUCTION 
EVERY THURSDAY TRAILERS FOR SALE 


KEN SCHAEFER CO., INC. comeseaioeaeres 
915 N. Tlinois St. Indianapolis, Ind. | 
Also Every Monday in New Albany, ind. 








NEW LOWBOY 
TRAILERS IN STOCK 
Two 35-TON, 16-wheel, 7.50x15 twelve-ply 
tires, air brakes, drop deck, eight feet 
wide with side brackets providing 10-foot 

width when desired. 
One 50-TON, 16-wheel, 7.50x18 fourteen- 
ply tires, air brakes, drop deck, eight feet 


wide with side brackets providing 10-foot 
width when desired. 








BUSES FOR SALE 


FOR SALE—37 Packard bus, 15-passen- 
ger, A-1 condition, new tire 750-17 eight 
piy. McEntire Auto Sales, 315 W. Third 
St., Marion, Indiana. 





FOR SALE—37 Dodge school bus, 44-pas- 
senger, good condition, good tires, fully 
equipped. Weiss Motors, 101 Crain Ave.. 
Kent, Ohio. e 








ee ee 39 
SHOP EQUIPMENT WANTED 








PARTS FOR SALE - 


ee 

WHOLESALE PONTIAC PARTS. Large | ~ 
stock of scarce parts. Front end parts 
available in quantities. Prompt service. 
Liberal discounts. Walter H. Schultz 
Garage, 16-20 Passaic St., Trenton, N. J. 


PONTIAC 


PARTS WHOLESALE 


25% discount to all garages. 
Fast shipment, prompt courteous service. 
We ship anywhere, we want your business. 


DICKINSON-WALLACE 








Want to buy a used Clayborne — 
Engine Test Stand complete. 
State condition and price. 


YOUNG MOTOR CAR CO. 


Ford Engine Rebuilders 
850 Grand Avenue 
ST. PAUL, MINNESOTA 




















12740 Gratiot FOR SALE—Tow bars, on man bumper 
Detroit 5, Michigan to bi ¢ype. Price $15.95. Wayne 
PRospect 5000 Tool Co., Rochelle, flinois. 
1947 RED ARROW TOW BxR. Bumper 
to bumper type, plus cable controled 
ATTENTION: steering. Dealers net, $37.50 F.O.B. De- 
Garage Men—Used Car Dealers Michigan, csi ae, ee eee 





New Hudson Engines 


WHOLESALE 
Available for 1940-47 6 cyl. 


Mail Orders Handled Promptly 
Write or Wire 


Ferguson-Wells, Inc. 
5005 Euclid Ave. Cleveland 3, O. 


TOW PILOT—$17.50 
(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$33.82 


Complete with Guide Cables 
Tow Bar Sales Company 


FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Tl. 








PONTIAC 
Parts Wholesaler 


Thousands of items in stock. Prompt 
courteous treatment. 25% Discount to deal- 
ers on regular discount items. We ship 
everywhere. We can help you. 


THOMS PONTIAC 


by Ed Hough (formerly with R. 8. 
Evan), in Philadelphia, Pa., 3900 
North Broad St. You can buy one 

or two hundred cars. All makes| [°,, Admiral Wilson Biva., Camden, N 
and all medela Shipping arfange- | —_. ,, ., .ncunnn cae nn | 


1—1942 14-PASSENGER PONTIAC BUS. 
made on request. Sales held | New 750x16 eight-ply tres and tubes, 


good paint and in first class mechan- 


FOR SALE — THREE 1942 Ford buses. WIRE OR WRITE 
High ceilings, two speed axle, 36-40 seat- 
ing capacity. Superior & Union City 


Bodies, Price $1695. BLANTON DUNN 





AIRPLANES FOR SALE 
1946 ERCOUPES, new and used. Two pas- 
senger, 75 hp. Delivers, $3,487, in Phila- 
delphia. Will sell new Ercoupe, $3,145. 
used Ercoupe, $2,945 cash, or will trade 
new car for part payment. Also have 
North American Navion for cash or 


Fly and Harwood, Ine. 


300 Madison Memphis, Tenn. 











every and Friday at 12 ical condition ready for immediate com NEW SEMI-TRAILERS Phone Forest 8992 For information call W beeen iacminen 
noon, all rs cordially invited.| ™ercia!_use. Price right. Call or wire 25 feet long, air brakes 5225 Delmar Blvd. Wayne, Pa. Wayne 2100. , 





CASH FOR YOUR CAR 


BONDED BONDED BONDED 








WHOLESALE 


250 CARS—'47 to '39 


MODELS 
Large Selection 


Model Conrad, 


IRVIN SACHS 


4589 Chestnut St. 
PHILADELPHIA, PA. 


\ 


i 
j 
' 
-4 


G. M. Warrington, 350 Esst Forsyth St. 
Jacksonville 2, Florida. zhone 5-0069. 


11:00x20 dual tires. 
Solid oak sides 
Tarpaulin 


TRUCKS WANTED $1,200 each 


nn DRAPER CHEVROLET COMPANY 
NEW OR USED TRUC¥S & CARS, from 
% ton to 15 ton. Allcash, dealings con- Saghaw, Michigan 
fidential. We go arnwhere. Call Rock- = = am 


well 0575 or write wv Mr. Fred Bedford, 
3241 W. Ogden Ave, Chicago 23, Ill. 














TRUCK EQUIPMENT WANTED 








WANTED 





TRUCKS WANTED 
New or Used international or 
Marmon-ierrington 


Model H542-11 Army Tractors D PI 
Must Be Priced Right ‘odge truck cabs or Plymouth 


cabs from ’35 to ’46. 
Write o Wire 


. Quote price condition and if 
\ MIKE CASEY complete. 


Truck King 
: ve 11644 Livernois KAPUS GARAGE, INC. 
Superior, Wisconsin 


Detroit 26, Michigan 


ST. LOUIS 8, MO. cnmeseammesmnyigeinateiseemenianes 
ACCESSORIES FOR SALE 

TIRE CHAINS-—Clearance. Rugged heavy 
duty truck, 6.00x16 to 7.50x16 chains. 
List price $21.50, our clearance price 
$9.50 net, pair. Shipped anywhere. KUR- 
LAND MOTORS, 1134 Broadway, Den- 
ver, Colorado. ® 











OLDSMOBILE PARTS 


We stock crankshafts, rods, bear- 
ings, timing chains, 1937-47. Write us 
for parts information. 


JOHN E. VOLLMER INC. 
(Oldsmobile Dealer) 


WEBSTER GROVES 19, MISSOURI 





Nationally Known 
Good Quality 
HOT WATER 
HEATERS 


Complete with defroster-switch- 
hoses, and all necessary fittings. 





DE NEG SPARK PLUGS—Retail 85c. Get 
acquainted price, box 10 delivered $4.50. 
Superior product, thousands in use. 
Easy starting, less gas used. Guaranteed 
99 percent foolproof in normal motor. 
DeNeg Chemical Co., 314 Watts Blidg., 
Birmingham, Ala. 


TRACTORS FOR SALE 


MACK TRACTOR, MODEL EHUT—Two 
months old, 22,000 miles, air brakes. 
monoshift (ten speeds), 10:00x20 tires. 


fifth wheel, safety tanks, mud guards. IMMEDIATE DELIVERY 
truck like new. $5,650. G. W. Gladders. 


Petroleum Transport Co., Carbondale. Deluxe Size—$17.95 Dealer’s Net 
Ml. Super Size — $20.50 Dealer’s Net 











Phone or Wire Allegheny 4-4450 
| “‘Philadelphia’s Largest Used Car Dealer’’ 





Phone HO. 7747 SHOP EQUIPMENT FOR SALE FOB—MILWAUKEE 


: GARAGE EQUIPMENT FOR SALE. Man- 
by front end and frame machine (with R U B Y 
N. Broadway Milwaukee, 























tools), Van Dorn valve refacer, South 
Bend lathe (on casters), engine stand, 
hydraulic press, brake shoe punch, brake 
drum lathe, wheel balancer, Firestone 
battery charger, wall charger, floor jack, 
United Motors tune-up equipment, bench 





= ————EEEE ee TRUCK EQUIPMENT FOR SALE 


FOR SALE—New lumber bodies, 13 foot, 
with ratchet and roller to fit 10 foot 
CA—$475. One used EH Mack 49 pas- 
senger 1937 school bus—$2,200. MER- 
RILL WHITE MOTOR SALES, River- 





807 Wis. 








MISCELLANEOUS 





] | head, N. Y. sree OK catinet, one benk ot | SLIDE FILM MACHINE—Illustravox.” 
EXPRESS BODIES for Dodge power wa-| small wooden bins. Priced to sell at| Like new, perfect condition, also special 
se 68 gons. Heavy gauge steel. Checker plate $3,000. H. M. ‘‘Red’’ Easley, 1048 ease for storing records and films. Both 
floor. Built wide with wheelboxes. 8 feet American Ave., Long Beach 2, Calif. for $42.50 F.O.B. Write P. O. Box 2029, 

long, 54 inches wide. $184.32. F.O.B. Phone 668-209, Res. 863-93. Longview, Texas. 


Buckeye Body Builders, Columbus, Ohio. 
ANTIQUE CARS FOR SALE 

1926 STUDEBAKER COACH. Original 

true mileage, 25,108. Original motor 

needs no repair. Upholstery and paint 

in excellent condition. Send offer if in- 

terested. Dwight Gotschall, Route No. 


ENGINE RE BUILDIN G—Crankshaft 
grinding and metalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 


ALL AUTOMOTIVE TRUCK 
EQUIPMENT DEALERS 


The following new material for sale in lots of ten or more only, all 
prices net, FOB shipping points COD: | 5, Carrollton, Ohio. 
PARTS WANTED 


289 pieces roadmaster brake control kits at $14.79 each. heh ee 
170 Bendix brake control kits at $14.08 each. 
1,000 Wiggins quick disconnect air couplings at $1.07 each. WANTED AT ONCE 
Number C11454 quick disconnect air couplings at $1.16 each. 100 MOTORS RXO HERCULES 
2,172 number 2984 Timken cones at .88 each. mer @ Eee 
2,636 number 28,678 Timken cones at $1.01 each. BANK CHEVROLET CO. 
735 Montgomery St. 


2,002 Bendix model number FR6 part number 371,479 power 
cylinder at $6.28 each. San Francisco 11,, Calif. 


400 Velvac number 66 power cylinder $6.66 each. 


MOTOR OIL RE-REFINING MACHINE 
for sale. 500 gallons per day. Complete, 
$1,750. A. J. Hoyt, 651 Capital N.E., 
Battle Creek, Mich. 


SALESMAN WANTED 


Who Is Now Calling on the Auto Parts Trade 








Our client, one of the largest—and most highly respected— 
manufacturers of light and heavy tapes, webbings, and elastic 
webbings of fine quality, is looking for a salesman to sell these 
products to the Auto Parts trade. If you are interested in 
a profitable side line, please write full details of your expe- 
rience, the lines you carry at present, and the territories you 





WANTED—1 right front fender, 1 right 
and 1 left fender ledge for 1941 Plym- 


FOR FURTHER INFORMATION WRITE OR WIRE Side aaevies aed i tate SL Peneee. 


BOX No. 1732—C/O AUTOMOTIVE NEWS Te. On ORIN FOR SALE 
DETROIT 26, MICHIGAN | 



















WOODY PONTIAC SALES 


Detroit’s Fastest Growing 
G. M. Parts Dealer 
Has 





cover. Commission. 












S. R. LEON COMPANY, INC. 
1 MADISON AVENUE NEW YORK, N. Y. 








THE IN THE 


FINEST Auto AUCTION UNITED STATES 


NOW OPERATING IN MODERN BUILDING 





_ Every WEDNESDAY - - - 12 “cece || HARD TO GET | JOC GREINER AUCTION 
i ! BUY WITH é EVERY CAR PONTIAC PARTS THURSDAYS, 12 NOON 
CONFIDENCE GUARANTEED 


Dealers now you can buy cars at the right price as most of the cars to 
be sold are being brought in by mew car dealers. Bring cash, certified 
checks, cashiers checks or letters of reference from your bank, unless 
we have done business with you in the past. Wire for hotel reservations. 


COL. CARL MARKER, AUCTIONEER 
100 CAR STOCK FOR WHOLESALE AT ALL TIMES 


Give Us a Trial 


OUR REFERENCE ,AXY, BANE 08 FINANCE 
ae ee Phone, Write or Wire 





WE HAVE DEALERS CONSIGNED CARS IN STOCK AT ALL TIMES. 
CALL US—WE HAVE JUST THE CARS YOU NEED. 
PRICES ARE RIGHT. 


| STUART & RAMP, Inc. 
Indianapolis 


| 1011 N. Pennsylvania 


Woody Pontiac Sales, Inc. 
12140 Jos. Campau 


TWinbrook 1-1600 
DETROIT 12, MICH. 





DOC GREINER—THE FLYING DUTCHMAN 


Madison at. Seventeenth 





Toledo, Ohio Adams 6397 


Riley 8781 














SUPERFINISH 


gives Chrysler engines years of carefree service 


to an efficient minimum . . . keep Chrysler engines 


You can always count on Chrysler engineering to 
young through years of carefree service. 


bring you the developments that make customers 


say, ‘“That’s for me.” 

Superfinish—Chrysler’s remarkable new process for 
surfacing moving parts—is just one example. Super- 
finished parts are mirror-bright and smooth. They 


No wonder Chrysler rates first as the car most owners 
want to buy again. 

And no wonder prospects are always rosy for dealers 
backed by the resourcefulness and imagination of 


reduce break-in . reduce wear preserve Chrysler engineering genius. 


compression . . . hold gasoline and oil consumption 


CHRYSLER DEALERS GET THE GOOD THINGS FIRST! 


When customers talk like this your future is assured: 


“Chrysler is the finest car made. Had six since 1929. Hope to have 
many more.”’ H. E. S., Chicago 


“Your car meets my highest expectations.” 
A. B. G., Baltimore 


“T like my Chrysler very much. You make a good auto.” 
L. R. M., Pittsburgh 


“At this writing, have over 13,000 miles on my new Chrysler and like 
it better every day. It is the most trouble free car on the road.” 
C. A. R., Los Angeles 


“I drive anywhere from 60,000 to 75,000 miles a year in the territory 
of Ohio, Michigan and Indiana. In my opinion there is no other car 
that could stand up the way my Chrysler has. I have driven over 
16,000 miles in the last 34% months—over good’ and bad roads—not 
one bit of trouble. Motor purrs like a cat. I also get exceptionally 
good gas mileage. N. M. H., Detroit 


CHRYSLER 


DIVISION OF: CHRYSLER CORPORATION 
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